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Marine Agreement 
Sent To Companies 
For Their Signature 


Fire, Casualty and N Marine Commit- 
tees Unite on Nationwide Plan 


To End Overlapping 
TWELVE ON NEW COMMITTEE 


Prominent Executives To Have 
Broad Powers To Interpret 
and Enforce Agreement 


\fter two years of painstaking and 
patient effort the special committees rep- 
resenting the fire, marine and casualty 
branches of insurance on the question 
of overlapping coverages have completed 
their work and mailed to company ex- 
ecutives in all parts of the country for 
their signature a proposed agreement 
dealing with the important subject of 
marine writing powers. The general 
basis is the application of the interpreta- 
tion adopted by the National Convention 
of Insurance Commissioners in Chicago 
in June to the entire United States. In 
harmonizing differences in viewpoints a 
long step forward was taken toward self- 
regulation by insurers, which is so much 
desired by the Superintendent of Insur- 
ance of New York and the Insurance 
Department heads of other states. To 
achieve agreement the marine underwrit- 
ers are understood to have made sub- 
stantial concessions to both the fire and 
casualty underwriters. 

To make interpretations under the na- 
tion-wide definition of marine writing 
powers, which it is expected will be ac- 
cepted by practically all stock and mu- 
tual companies in this country writing 
inland marine business, a committee of 
twelve of the leading executives in the 
fire, marine and casualty fields has been 
named. These men were picked because 
of their ability, their spheres of influ- 
ence and for the deep-seated feeling of 
confidence in their integrity and fairness 
when dealing with problems and com- 
plaints which may come before them. 
Theemembers of this important commit- 
tee include the following: 

Membership of Committee 
_From the fire insurance field: B. M. 
Culver, president of the America Fore 
Companies; Paul L. Haid, president of 
the Insurance Executives Association; 
Harold M. Hess, manager of the New 
York Fire Insurance Exchange; Paul B. 
Sommers, vice-president of the American 
of Newark, and Harold Warner, United 
States fire manager of the Royal-Liver- 
pool groups. As representatives of the 
casualty field the committee has James 

Beha, general manager of the Na- 
tional Bureau of Casualty & Surety Un- 
derwriters, and Arthur F. Lafrentz, pres- 
ident of the American Surety. The ma- 
‘ne group has as its representatives 
Hendon Chubb, head of Chubb & Son; 
Ouglas F, Cox, president of Appleton 


(Continued on Page 24) 
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“‘ Unafraid”’ 


Chicago will be the place, the meeting will be the 
National Association’s forty-fourth annual, and the 
period will be September 27-29. Eminent Executives, 
eminent Fieldmen, two eminent Superintendents of 
Insurance, an eminent life insurance author are listed 
in the program, together with highly reputed speakers, 
not in our business. 


Convention theme: “Face the Future Unafraid, 
through Life Insurance—the Stability and Security of 
the Nation.” 


Last year a good many who attended the Convention 
needed to have their spirits propped up by the speakers 
and by the composite courage of the gathering. This 
year a large portion of the weight of doubt and appre- 
hension has gone. Life insurance is fast picking up an 
expanding number of new and old patrons. And so the 
atmosphere of the Convention will be buoyant, wholly 
accordant with the topic of the closing speech of the last 
day—“Tomorrow, Fair—A Forecast.” 


THE PENN MUTUAL LIFE INSURANCE CO. 


WM. A. LAW, President 
PHILADELPHIA 


Independence Square 

















Lapsation Problems 
Studied At Toronto 
By Superintendents 


With No Banking Problem Trend 
Puzzles Canadian Insurance 
Officials 


TO REVISE UNIFORM ACT 


Next President of Dominion Asso- 
ciation Will Be Ralph P. Hart- 
ley of New Brunswick 





Toronto, Sept. 6—That compact and 
smooth running body of supervising in- 
surance officials the Superintendents of 
the Canadian Provinces are holding their 
annual convention at the Royal York in 
Toronto this week and the first day’s 
session was entirely devoted to life in- 
surance. 

In Canada the ace problem is lapsa- 
tion. As there is no banking situation 
because Canadian banks never shut dur- 

¢ business hours and as there has been 
no run on the Canadian life companies 
in the United States definition of “run,” 
the superintendents have been consider- 
ably concerned why the record in the 
dominion has not shown more strength. 
Is the trouble with the companies, with 
the agents? Has it to do with selection, 
or excess acquisition costs, or with poor 
salesmanship, or ignorance of the public 
that it loses more than it gains when it 
lapses business ? 


Committee to Study Lapsation 


In order to help solve the question the 
commissioners asked the companies to 
pick out a representative who would out- 
line the situation for the superintendents 
from the company viewpoint. The com- 
panies selected J. G. Parker, actuary of 
the Imperial Life, who took for his topic, 
“A Present Day Life Insurance Prob- 
lem.” Part of his address is reproduced 
elsewhere in the paper. When he con- 
cluded reading his paper the commission- 
ers appointed a committee of three to 
consider it and will later make recom- 
mendations to the association of superin- 
tendents. The committee consists of Su- 
perintendents Dugal, Quebec; Fisher, 
Saskatchewan, and Heath, Manitoba 

The balance of the day was devoted 
to going over with company representa- 
tives present including Frederic G. Dun- 
ham, Metropolitan Life, George E. Meri- 
gold, Prudential, H. Pierson Hammond 
and A. E. Brosmith, Travelers, and of- 
ficers and counsel of Canadian compa- 
nies, a report on uniform life insurance 
egulations. The provincial insurance 
statues of Canada are substantially uni- 
form 

Uniform Act Amendments 


The first uniform life act was adopted 
by eight provinces almost ten years ago 
Decisions and developments in the busi- 
ness indicated a couple of years ago that 
there should be a revision of the uniform 
life act as soon as all interested parties 
could agree what the revision should be 
Three vears ago Superintendent Foster 

(Continued on Page 8) 
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‘A BILLION 


WAITING Io Be WRITTEN 


THIS YEAR,” Says Clinton Davidson 


But Not By the Old, 
Says This Writer of 
Not Been Stopped 


Riding on the Interurban between In- 
dianapolis and Louisville twenty years 
ago a young man was reading a news- 
paper to kill time. There was a_small 
item about a man buying $1,000,000 of 
life insurance. It named the agent who 
wrote the policy. This news item fasci- 
nated the youth. Back of it he sensed 
the part played by the agent, the con- 
tact with a man able to buy $1,000,000 of 
life insurance, the negotiations, the actual 


sale. That was big business in those 
days. The drama of it thrilled him. 
Then there was the commission, cer- 


tainly a handsome sum. 

The young man had worked for a bank 
for eight years. He knew the salary 
possibilities there and the probable rate 
of progress. Having great confidence in 
himself he was impatient at the prospect. 
He was restless to give play to his initia- 
tive and energy. The news item seemed 
to vision a limitless field of opportunity. 
When the Interurban reached Louisville, 
his home town, the young man had made 
two decisions. He was going into life 
insurance; he was going to sell a $1,000,- 
(0) policy. 

Since that day Clinton Davidson 
stepped off the Interurban filled with a 
new ambition and thrilled by the vision 
of the $1,000,000 case, his objectives have 
changed in form and kind. It is probable 
there is no life insurance man in this 
country who has written more cases of 
$1,000,000 and upwards than Clinton Da- 
vidson. But what is far more signifi- 
cant, he has continued to write them 
luring the years of depression when the 
prevailing attitude has been to “forget” 
the big cases as will-o’-the-wisps of the 
easy boom years. But Davidson has long 
since ceased to think in terms of size or 


oume. Today he even shoots holes 
though the idea of going after a big 
case aS a main objective. The Estate 
Planning Corp. at 67 Wall Street, New 


York, of which Clinton Davidson is 
president, does a number of other things 
tht make the actual writing of a big 
case seem like an incidental operation 
na quite different objective. Which 
it, in fact, is. 

He Adjusted His Methods to the Times 
Back of this changed point of view is 
the réal story of how Clinton Davidson 
found himself. He had his stretch of 
tough years. It was a long time before 
that $1,000,000 case materialized. 
Adjustment of his objectives to the 
conditions and the trends has perhaps 
been one of the most significant things 
about Davidson’s career. Such adjust- 
ments definitely mark each important 
thange he has made and explain how 
he, a total stranger, could come to New 
York, one of the keenest competitive 
pots in the country, and write a $1,000,- 
™ case. They explain how in these 
tmes—during the past month—he se- 
cured a signed order for $2,000,000 of Or- 
linary life at Age 59 with annual pre- 
miums of approximately $140,000. 

Starts An Independent Office 

The goal of most successful agents is 
ageneral agency. After a few years as 
an agent, Davidson formed a partner- 


Out-Moded Methods, 


Big Cases Who Has 
By the Depression 


ship with another man and launched an 
agency in Louisville. They might still 
be there but for Davidson’s penchant 
for thinking, planning, anticipating. For 
one thing there were not enough pros- 
pects for $1,000,000 cases in Louisville. 
tle needed a richer field. He was of- 
fered a general agency of an Eastern 
company in Buffalo and took it. He 
threw everything into building that 
agency. It was a success but Davidson 
was learning a lot about the problems 


jectives. He decided after some hard 
study and thinking to reorientate him- 
self in life insurance. He began to view 
life insurance wholly from the stand- 
point of the man who needs insurance 
protection in volume and for whom it 
is but part of other interests and re- 
sponsibilities. 

One thing that this adjustment of ob- 
jectives did for Davidson was to put him 
in close co-operation with trust compa- 
nics in its fullest and broadest sense. 

Strikes Out Into New Field 

From this time Davidson started to 
develop his present attitude toward sell- 
ing life insurance. To say that he 
adopted the point of view of the insur- 
ance buyer would not describe the 
change. He put in long periods of study 
of trusts, taxes and became one of the 
first insurance experts on such matters. 





Clinton Duvtieen * was = beched to sail for Dane in wit July, but 
he postponed leaving to close some pending cases. 
In that two weeks he placed single premiums in excess of 


$1,000,000. 


Previously in July he had done these items of business: 
Closed $2,000,000 of Ordinary Life, Age 59, 
with annual premiums of $140,000. 

Placed $1,000,000 having annual premiums of 


$100,000. 


Wrote three cases of $500,000 each all within 


the same family. 


This amounts to $2,800,000 of annual premium business for July 
not counting the $1,000,000 in single premiums. 
Clinton Davidson came to New York City a total stranger with- 


out contacts a number of years ago. 


The first case he wrote after 


arriving in New York was for $1,000,000 of Ordinary Life. 
“There is practically no limit to the amount of large business 


available,” Davidson told The Eastern Underwriter. 


of agency building. After three years 
as a general agent Davidson decided to 
cut loose and give full play to his own 
ideas. To do this he must be entirely 
free. His ambition and determination 
were now backed by adequate experience 
and mature convictions. 

Davidson’ had put everything he had 
into that general agency. When his de- 
cision was made he never gave that a 
thought. He pulled himself out of there, 
roots and all, and opened an independ- 
ent office. When he had equipped his 
office and installed a stenographer he 
had $110 to face the future with. 

The situation demanded action and 
good head work. Davidson picked out 
his best prospect, a man of wealth. He 
concentrated on that man and let noth- 
ing divert him. He passed up all the 
red-herrings of possible business for this 
definite proposition. A whole month he 
gave to this case. Toward the end the 
soing got pretty hot. There were four 
in competition but Davidson got the 
case. There was $2,000 commission in it 
for him. That was in June. By the 
end of that year his production in pre- 
miums amounted to $30,000. The next 
year it was $60,000. 

Up to the time Davidson opened his 
independent office ten years ago, in June, 
1923, the largest case he had written 
was $250,000. The vision of the $1,000,- 
(00 case had not dimmed. Then, about 
this time, another life insurance man 
friend of his wrote one of the Fisher 
brothers of Detroit for $2,000,000. 

At this point Davidson made one of 
those notable readjustments of his ob- 


He studied his prospect’s complete es- 
tate and not merely how life insurance 
could be fitted into it. He prepared this 
complete picture in writing. He worked 
out all its finer details with the client 


until it became a part of that client’s 
plan of management of his affairs. 
What life insurance entered into this 


plan as a factor was put through as an 
incidental part of the plan and not as 
its main objective. He organized The 
Estate Planning Corporation. 
Gives Only 2% to 5% of Time to 
Selling 

From 1923 to 1929 Davidson’s organi- 
zation handled more life insurance trusts 
than any other insurance office in New 
York. Most of the time and energy 
was given to planning and service. Not 
more than 2% to 5% of Davidson's time 
was given to selling. He went the limit 
in this direction. But the net result 
showed that the more he did for his 
clients and the more he co-operated 
whole-heartedly with the trust compa- 
nies the greater the volume and number 
of his cases grew. 

Then, with 1929, came changed condi- 
tions. It has been repeatedly said dur- 
ing the past three vears that the life 
insurance men who have been hardest 
hit and many of whom are in straits are 
those who used to write from $500,000 
to $1,000,000 a year right along. Their 
class of clients were hardest hit in the 
depression and they just have no pros- 
pects. 

No Limit to Business Available 

Clinton Davidson says the trouble 
with these men is in their methods. 





CLINTON 


DAVIDSON 


‘There is practically no limit to the 
amount of large business available to the 
unorthodox agent,” said Clinton David- 
son. “But it would seem to me that 
the amount available to the agent who 
is required to follow the old, out-of-date 
ideas promulgated by many home offices 
is quite limited. 

“In that first case I wrote in New 
York City where the insured purchased 
$1,000,000 of Ordinary Life he had a to- 
tal of $10,000,000 at the time I wrote the 
case. Why could IJ, a total stranger, with 
no contacts at all, write this man for 
$1,000,000 instead of finding that other 
agents in New York City with the prop- 
er contacts had already written him for 
$1,000,000 ?” 

Cites Actual Cases to Show Oppor- 

tunities 

To prove his point that the big busi- 
ness is there for the agent with the right 
methods Davidson cited some of thé 
large cases he has written on men who 
had no insurance at all on their lives 
or small amounts entirely out of line 
with their needs. For instance, there is 
the case of the man who at Age 59 took 
$1,300,000 who had no other insurance 
Another man Age 58 took $1,000,000 
vhose present insurance was but $10,000 
Another Age 50 got $1,500,000 who never 
had any other insurance. One Age 25 
bought $1,500,000 who had never been 
written for a dollar of protection. Still 
another man Age 45 took $1,000,000 who 
then had only $10,000. And there wer: 


others. Here is the list Mr. Davidson 
cited: 
Amount of 
Amount of Insurance 
Insurance Already 
Age Placed in Force 
50 $1,500,000 None 
59 1,300,000 None 
54 1,000,000 None 
25 1,500,000 None 
58 1,000,000 $ 10,000 
45 1,000,000 10,000 
51 1,000,000 150,000 
45 1,200,000 500,000 
30 1,000,000 500,000 
39 1,800,000 1,000,000 
35 1,000,000 1,000,000 
Much is heard these days about the 


(Continued on Page 12) 
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J. G. Parker Surveys 
Problem of Lapses 

FOUR CAUSES OF SURRENDERS 

Full Effects of Heavy Borrowing 


May Not Be Felt Until 
Next Year 





In a review of the situation presented 
by continued lapsation of business made 
by J. G. Parker, actuary of the Imperial 
Life of Canada, before the annual con- 
ference of Canadian Superintendents of 
Insurance at Toronto this week, he said 
that by far the greatest problem which 
the companies have to face is surrender 
of policies for cash values. Mr. Parker 
has made an analysis of the experience 
of companies and finds there are four 
main causes for the large number of 
surrenders that have taken place in the 
past three years. Surrenders, he said, 
continue without abatement this year. 

The four reasons summarized are: 
(1) Thousands of policies have been sur- 
rendered to supply money for living ex- 
penses. There should be a favorable re- 
action to this in increased confidence in 
life insurance when more normal condi- 
tions return; (2) A large volume of in- 
surance taken out for business purposes 
has been surrendered because of failures, 
diminished earnings and reduced business 
activity. These business policies are gen- 
erally of large size and their surrender 
has added greatly to the totals; (3) 
Thousands of policies have been surren- 
dered because of the heavy loans against 
them; (4) The Automatic premium loan 
is closely allied to the policy loan and 
has produced equally serious effects in 
causing surrenders. 

One of the factors affecting the growth 
of insurance in force, Mr. Parker said, 
has been the diminished new business in 
the past few years. It has been increas- 
ingly difficult to maintain the producing 
organization on that high standard of 
efficiency which has made possible the 
service which the public has demanded. 
It has been stated, Mr. Parker said, that 
companies have been endeavoring to in- 
crease production by largely increasing 
the number of their agents. This was 
not borne out by information gathered 
through the Canadian Association of Life 
Agency Officers and Canadian Life In- 
surance Officers Association. There had 
been a moderate increase in the number 
of agents, it was found. 


Educational Campaigns Helped 


Lapses have not proved to be as great 
in volume in the past year as they were 
in 1930 and 1931. The reason for this, 
Mr. Parker said, is that new business 
sold in 1930 and 1931 was purchased by 
those who had carefully scrutinized their 
financial situation and who were prob- 
ably already living within diminished in- 
comes. The new insurance, therefore, 
was not subjected to the ‘strain of lapse 
caused by deficiencies in income. 

Undoubtedly lapses would have been 
considerably greater, said Mr. Parker, 
but for the educational campaigns by the 
companies and the high ethical standards 
of agents who devoted much of their 
time to prevention of lapse. Touching 
on the suggestion that persistency of 
business be taken as a measure in re- 
muneration of agents, Mr. Parker said 
there is nothing to show that a different 
method would be an advantage 

The amounts allowed as_ surrender 
values have in the past been too high in 
the opinion of Mr. Parker as granting a 
full reserve even after ten or fifteen 
years makes no provision as should be 
made, he said, for the replacement of the 
policy by a new one. In his opinion the 
volume of surrenders may not show their 
full effect of borrowing until the close of 
this year or even by the end of 1934 


CAMPS HAS 13TH GAIN 
The Manuel Camps general agency of 
the Penn Mutual in Boston reports sub- 
stantial gains in new business in August 
making the thirteenth consecutive 
monthly plus sign for the agency 


New York Ass’n to Meet 
In Hotel Pennsylvania 


DINNER SCHEDULE FOR YEAR 


Several Unusual Programs Planned For 
Coming Season; Location Changed 
After Thirteen Years 


Dinner and luncheon headquarters of 
the Life Underwriters Association of the 
City of New York will be Hotel Penn- 
sylvania during the coming season, the 
association has announced in giving the 
schedule of dates for the dinners of the 
organization. For the past thirteen years 
the meeting place has been the Hotel 
Astor. 

The main dining room of the hotel will 
be used for the regular monthly dinner 
meetings, while the Grand Ballroom will 
be taken for the March Sales Congress 
and Banquet. 

The schedule of dinners is as follows: 
Tuesday, October 10; Tuesday, Novem- 
ber 14; Tuesday, December 12; Thurs- 
day, January 11, annual policyholders 
dinner; Tuesday, February 13; Thursday, 
March 8, Annual Sales Congress and 
Banquet; Tuesday, April 10; Tuesday, 
May 8, Annual Ladies’ Night. 

Many of the speakers have already 
been secured. At some of the dinners 
the usual form will be followed with two 
headline speakers; at others it is planned 
to try something new and unusual. 


——__ 
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MONDAY 
MORNING ~~ 





The Monday Morning | 
Message brings a timely 
sales aid to the tied 
men of ~~~ 





The Lincoln National Life Insurance 


Company fort Wayne. Indiana 





LYNNER GENERAL AGENT 

Alfred T. Lynner, for thirteen years 
head of his own agency in Fargo, N. D., 
has been appointed general agent in Des 
Moines for the Lincoln National Life. 
He succeeds Elmer Loucks, who remains 
with the agency as a personal producer, 
the change being effective last week. 
During Mr. Lynner’s residence in Fargo 
he served one four-year term as mayor. 
He also organized and held the presi- 
dency of the Home Savings Loan Asso- 
ciation of Fargo. 
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The Continental 


Select Risks Deserve 
Preferred Class Policies 


American in its 


FAMILY INCOME POLICY 
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constant and unremitting effort to 
increase the purchasing power of the 
life insurance dollar provides for the 
“select risk group” a much larger 
amount of life insurance than is 
usually obtainable for the same pre- 
mium. The story of “how” is worth 
knowing, as well as many other 
factors which contribute to the dis- 
tinctive position of the Company. 


METROPOLITAN BRANCHES 
New York City 


120 Broadway 
420 Lexington Ave. 


Newark, N. J. 
17 Academy Street 
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Wilmington, Delaware 








Equitable Society’s 
Novel Drive Results 


IN WM. ALEXANDER CAMPAIGN 


“Ladies’ Day” Feature Took Hold Espe- 
cially in Pittsburgh; Stimulus From 
Four Concentration Days 


The campaign of the Equitable Life 
Assurance Society field force commem- 
orating the sixty-five years of service 
with the Society of William Alexander, 





its secretary, ended at the close of busi- | 


ness on Tuesday, Mr. Alexander’s birth- 
day. This week there has been pouring 
into the Society’s offices the results of 
production efforts on September 5 which 
was featured as “Birthday Greeting 
Day.” 

This campaign, which has been under 
way since July 1, has been one of the 
most successful ever undertaken by the 
Society. It has resulted in plus business 
during the summer months when there 
is usually a decided let-up in production. 
The central idea was for each agent to 
have sixty-five interviews each month 
and during the period there were four 
special concentration days. The first 
was July 26, which was the start of the 
Equitable Society’s seventy-fifth anni- 
versary. Then on August 9 a special 
“Salary Savings Day” was used, and the 
third, which went over with excellent re- 
sults, particularly in Pittsburgh, was 
“Ladies’ Day” on August 22. 

The Edward A. Woods Co., general 
agents of the Society in Pittsburgh, made 
a special feature of “Ladies’ Day” with 
the agency’s own literature built for the 
occasion, and these efforts produced close 
to 100% participation by the 1,000 agents 
affiliated with the Woods office. 

The Equitable Society sent out free 
for the use of agents special mailing 
pieces for each of these four special oc- 
casions. These mailing pieces were placed 
in the hands of prospects to be followed 
up by personal calls by the agents. 

As Mr. Alexander has lived through 
most of the outstanding developments of 
the “Century of Progress,” it is planned 
to present to him as the greeting of the 
field force of the Society at the Century 
of Progress the tabulated results of this 
campaign in his honor. 


Clark Holds Office 
Legally; Gets Salary 


Iowa Insurance Commissioner E. W. 
Clark is holding office legally and 1s en- 
titled to his salary, Judge Allan A. Her- 
rick held Wednesday in an opinion filed 
in Polk County District Court, Des 
Moines. The opinion instructed Clarks 
attorney to prepare a peremptory order 
of mandamus commanding State Comp- 
troller C. B. Murtagh to deliver to Clark 
a warrant for $166.66 back salary which 
was held by the state. 
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Court Weighs Plans. 
For Missouri State 


GENERAL AMERICAN PROPOSAL 





Superintendent O’Malley’s Final Report 
Shows $29,000,000 Deficit; Terms of 
Purchase Agreement 
Superintendent of Insurance Robert E. 
Q’Malley of Missouri on Tuesday sub- 
mitted to Circuit Judge Henry Hamilton 
at St. Louis the proposal of the General 
American life backed by David M. Mil- 
ton interests to take over the assets and 
insurance of the Missouri State Life. 
The court decided to hear testimony 
regarding the contract after James P. 





Aylward of counsel for the Missouri In- 
surance Department informed the court 
that because of a question whether the 
superintendent could proceed with a sale 
immediately or should advertise for bids 
over a period of two wecks he desired 
the advice of the court on that point. 
Under one section of law there is a pro- 
yision for an immediate sale if the ad- 
mitted assets are less than 75% of the li- 
abilities. mee 

Superintendent O'Malley testifying at 
the hearing Wednesday afternoon stated 
that he would insist that the new con- 
cern taking over the Missouri State busi- 
ness should not appoint as an officer or 
director any officer or director of the 
old company who had been directly con- 
nected with any transaction open to 
criticism. He included the payments to- 
taling $327,000 made to the First Na- 
tional Bank on a $500,000 note on 
\ygust 23, 24 and 25 last while commis- 
sioners were meeting in St. Louis to hear 
the result of a convention examination 
of the companies affairs but pointed out 
that William T. Nardin, president of the 
company, explained the payments had 
not depreciated the company’s assets. 
The commissioner qualified his ultimatum 
by stating that he considered President 
Nardin and E. D. Nims, chairman of the 
executive committee, honest and hon- 
orable men and expressed the belief 
they would do all in their power to rec- 
tify any mistakes they may have made. 
“lam sure there was no criminal intent 
on their part” O’Malley added. He told 
of his efforts to obtain responsible bids 
for the Missouri State business but said 
he had not advertised because he was 
not certain the statutes requiring it ap- 
plied to the situation. 

Latest Report Raises Deficit 

A report by Superintendent O’Malley 
filed Tuesday, which brought the con- 
vention examination as of June 30 up to 
August 28, the date the superintendent 
took charge, showed the company had 
liabilities of $144,961,746 and admitted 
assets of only $115,961,745, making the 
deficit $29,000,001 compared with $27,719,- 
71 as given in the examiner’s report. 
The assets are based upon present day 
market values instead of the convention 
formula. 

In the new report the gross assets of 
$152,058,959 are reduced by $36,097,213 as 
against $29,816,283 in the June 30 report. 
Changes in items among the non-admit- 
ted assets now show the following dif- 
ference between book and present mar- 
ket vaiues: Real estate, $9,213,008; col- 
lateral loans, $1,000,191; mortgage loans, 
$10,543,496; an entirely new item on real 
estate sales contracts, $1,069,594, and 
30,987 on agents’ balances due. The 
other reductions in the report remain un- 
changed. 

At the opening of the hearing Lon O. 
ocker, attorney representing the Lin- 
coln National Life, asked for delay, con- 
tending the superintendent should ad- 
vertise for bids while Joseph Goodman, 
an attorney and owner of two $1,000 pol- 
les in the Missouri State Life, filed an 
imtervening petition on behalf of himself 
and other policyholders, also seeking de- 
lay and advocating the court should con- 
‘ider mutualization. 

Aylward and Edward A. Foristel, at- 
‘orney for the General American Life, 
oa urged speedy action by the court 
the grounds that delay would cost 
Upwards of $500,000 a week and that if 
ie court waited two weeks no one will 

(Continued on Page 13) 














Look About You! 





Do you know of any family pro- 
vider whose life is underinsured —or 
not insured at all? 


If you do, your duty as a salesman of Life 
Insurance can lead along only one path 
—straight to the presence of such a 


prospect. 


It is your responsibility to see to it that the 
dependents of such a man are properly 


protected. 


That is your contribution to 


the defeat of Poverty! 








The Prudential 


Insurance Company of America 





Epwarp D. Durrie.p, President 


588 FER Bin Home Office, Newark, New Jersey 





























Home Life Uses N wa 
Broadcast to Field 


TELEPHONE AMPLIFIER USED 





President Fulton Launches Campaign by 
Addressing Nation-Wire Agency 
Meetings 





A new method of direct broadcasting 
from the home office to every agency of 
the company, which seems destined for 
wide use for this purpose, was staged 
by the Home Life of New York on Wed- 
nesday when President James A. Fulton 
opened the company’s Fall drive for bus- 
iness by addressing the entire field force 
over the telephone. The telephone com- 
pany had installed in every agency of 
the company throughout the country the 
new telephone loud-speaker equipment 
with a direct telephone hook-up to the 
offices. President Fulton, sitting in his 
office in New York, addressed the en- 
tire field force which had gathered in 
all of the agencies for the event. 

This was the first use in life insurance 
of this new broadcasting method. It is 
planned by the company to extend its 
use beyond these campaign announce- 
ments in the future, using this equip- 
ment to bring home office personalities 
into the agency training programs and 
also into frequent agency meetings. 

Immediately on the conclusion of Pres- 
ident Fulton’s broadcast, telegrams of co- 
operation poured in from the company’s 
agencies throughout the country, ex- 
pressing their gratification over the new 
and closer contact which this created 
between field and home office and also 
extending their closest co-operation in 
the company’s “Recovery Action” cam- 
paign for the Fall. These telegrams car- 
ried enlistment records of well over 300 
“shock troops” which the company has 
organized for the special September “Re- 
covery Drive.” 

President Fulton’s Message 

In his talk broadcast over the tele- 
phone Mr. Fulton said in part: “Many 
of us have watched with awe-struck ad- 
miration the heroic efforts of the Fed- 
eral, State and Municipal Government 
bodies in their enactment of unusual leg- 
islative measures that would enable us 
to return to sound fundamentals. And 
I want to emphasize unusual measures 
It is the unusual leadership with unusual 
legislation that has started on what we 
believe to be the sound road to recovery. 
With this background, I want you to 
consider your persona! problems. I be- 
lieve the general state of the country, 
with the unbounded optimism which ap- 
pears on every hand, presents an oppor- 
tunity for every one of you to break 
the chain of your production depression 
in the Fall season which lies before us 
—if you as individuals will adopt unusual 
measures to solve your individual prob- 
lems. 

“Will you, as we enter the greatest Fall 
season we have had in years, adopt as 
your recovery code a full normal week’s 
work of forty hours with fourteen care- 
fully planned interviews from now until 
December 31? If you will join me in 
this movement we can well say that this 
is a great forward stride in the Home 
Life Recovery Act.. I am not urging you 
to make the time-worn pledge of busi- 
ness for the company or for your agen- 
cy. I am urging you to exert your maxi- 
mum effort toward securing your full 
share of the life insurance which will 
be purchased in your community in the 
remaining four months of this year.” 





HEAR L. L. MONTGOMERY TALK 

Producers of the Harry Jacoby agency, 
leading general agents of the Home Life, 
heard L. L. Montgomery, sales con- 
sultant, on Wednesday morning follow- 
ing the Recovery Action campaign 
broadcast by President Fulton. Mr 
Montgomery convincingly illustrated his 
procedure in the setting up of a planned 
estate and told how effectively the 
planned “probing” approach works. He 
is now writing a new book, “The Con- 
sumer Looks at. Life Insurance.” 
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What is the reason for the flock of 
new life company organizations in Cali- 
fornia? Here are a few whose organi- 


zation has been announced or contem- 
plated: 
San Francisco: Oceanic Life, Casualty 


Life Insurance Co., Globe Life, Income 
Life, Western National Life. 

Los Angeles: Empire Life, Common- 
wealth Life, Gold Coast Life, Life In- 
surance Co. of America, Postal Union 
Life, Trans-Pacific Life. 

Long Beach: Seaboard National Life. 


\ new form of insurance has been 
introduced by the Alliance Assurance 
of London (the Rothschild company). 


It is described as follows: 

“Four per cent. Victory Bonds were 
issued at 85% and formerly one of the 
advantages offered was that a certain 
proportion of the bonds would be drawn 
every year for repayment at par. The 
altered financial conditions, however, 
have now made this a definite disad- 
vantage, and with the bonds standing in 
the market at about 110 the prospect 
of being drawn for repayment at par 
is not so satisfactory. The holder is faced 
with the risk of capital loss if his bonds 
are drawn, and yet may be reluctant to 
sell owing to the difficulty of finding 
an alternative investment of equal char- 
acter. To meet such cases the company 
now issues policies under which, for a 
small premium, the holder of a bond 
which is drawn will be paid the differ- 
ence between the market value of the 
bond at the time the insurance is effected 
and the par value. A considerable num- 
ber of these policies have been taken 
out.” 


The troubles of the Missouri State 
Life brought into the foreground the 
group insurance coverage of the com- 


pany, and the question as to what would 
happen to these risks. 

Commissioner O’Malley of Missouri 
sent a letter to companies saying he 
would look with disfavor upon any effort 
to transfer or twist policies of the Mis- 
souri State; in fact, would cancel the 
license of the company which paid com- 
missions to agents who twisted this busi- 
ness. 

3efore the commissioner’s communica- 
tion was received, however, there had 
been a meeting of companies in the group 
insurance association in which they 
agreed not to solicit or transfer Mis- 
souri State group policies. The associa- 
tion has a ruling which covers such a 
situation. 


Who was the first American actuary ? 

Herbert G. Shimp, editor of The Amer- 
ican Conservationist, thinks he was Na- 
thanial Bowdith, who in 1804 became ac- 
tuary to the Massachusetts Hospital Life 
Insurance Co. of Boston. He was a self- 
taught mathematician, born in Salem, 
Mass., and was bred in his father’s busi- 
ness aS a cooper Later. he was ap- 
prenticed to a ship chandler firm. He 
sailed as a supercargo on a Salem vessel 
and for two years was a navigator. In 
1816 Harvard gave him the honorary de- 
gree of Doctor of Laws. In 1826 he was 
elected a Fellow of the Harvard Corpo- 
ration. He was also a Fellow of the 
Roval Society of London and belonged 
to a number of scientific societies. He 
died in Boston in 1838. 


The British Aviation Insurance Co. has 
submitted to the Under-Secretarv of 
State for Air, Roumania. a proposition 
to insure the staff of the Roumanian Air 
Force. A number of special clauses are 
included. They exclude the more dan- 
serous hazards, such as experimental 
flving, record flying and flying in time 
of riot or war. The insurance can be 
canceled at any moment, on seven das’ 
notice being given. Persons who dis- 
appear will be considered as dead. 


Reports that President Frederick H. 
Ecker of the Metropolitan Life has pro- 
hibited further shooting of holes-in-one 
on golf links by officers of the company, 
following a second performance of. such 
a feat by William F. Fletcher, secretary 
of the company, is denied by Leroy A. 
Lincoln, vice-president, who has among 
his other jurisdictions the directorship of 
the company’s publication division. The 
rumor was that there was so much talk 
about golf scores in the company that 
some of the officers have had to cut 
down heavily on their reading matter; 
that they are no longer going through 
the pages of Fortune, Every Week, 
Time, Literary Digest, Barron’s, Railway 
Age and other publications which keep 
busy executives posted relative to the 
great outside world of affairs. Mr. Lin- 
coln said to the writer: 

“Mr. Fletcher is every bit as good a 








S. Samuet Wo rrson, GenerRAL AGENT 
Berxksuire Lire INSuRANCE Co. 


829-32 EMPIRE STATE BUILDING, NEW YORK 
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secretary of the Metropolitan Life as 
he was before he shot that second hole- 
in-one. Of course, his feat is command- 
ing a lot of attention, but I think it is 
justified as you know neither one of his 
links achievements was accidental, but 
was carefully planned out just as he 
plans all his work as he is a very con- 
scientious person. Of course, if he be- 
comes too scientific and makes a third 
hole in one, or possibly a fourth, this 
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——e 
season it may be necessary for Presiden; 
Ecker to take some action, his Priman 
duty being towards the Metropolita; 


Life. 


“But as to whether President Jame 
D. Craig of the Witnesses-to-the-Hol. 
in-One Association (which he forme; 
after Mr. Fletcher’s first achievement 
with a driver) shall be permitted to cop. 
tinue in his office, that is another stor 
and there will soon be a conference 9; 
the subject and a decision made. Tha 
club is a real time consumer and shoul 
not be permitted to interfere with an 
of Mr. Craig’s actuarial duties, especial. 
iy as there is now another Metropolita 
man in the Craig club.” 

Mr. Lincoln was referring to Secon 
Vice-President Stewart M. LaMont (i 
charge of the accident and health ¢- 
vision), who was Mr. Fletcher's com. 
panion upon the occasion of the secon 


time he drove the pill into the hole fron 


Mr. LaMont said to the writer 

“T have joined Mr. Craig’s association 
of witnesses to hole-in-one shots, and an 
glad I did; and I do not think it inter- 
feres with my duties to the 


the tee. 


he witnessed the first achievement by 
Mr. Fletcher and then organized the as- 


sociation for the protection of the wit- 
nesses. I was just as bored as he was, 
although Mr. Fletcher’s demands _ for 
congratulations and felicitations were not 
so insistent with me as they were of 
Mr. Craig. By the way, if you are go- 
ing to run a story in The Eastern Un- 
derwriter about the honorary members 
of the Witnesses - to - the - Hole-in-One 
\ssociation will you please spell correct- 
ly the names of two of our honorary | 
members—the brothers Haig and Haig? 
In the original story printed in Th 
Eastern Underwriter their names wer 
given the Irish spelling of Hacue. Vice- | 
President Charles G. Taylor, Jr., who is | 
of Scotch descent, regarded this as a 
left-handed knock on his ancestors, and 
he has discontinued his subscription t 
The Eastern Underwriter. The only new 
honorary member taken in is Col. Bacard 
of Havana, who is just as popular with 
the Machado bunch as with the new 
crowd. That makes four, the first on 
being Tom Collins.” 
Uncle Francs 
NEW PACIFIC MUTUAL RATES 
The Pacific Mutual Life has revised 
its non-participating rates to be effec- 
tive as soon as the new rate book 1 
distributed, which will be within the 
next two weeks. 
The new annual premium rates 10! 
some policy forms are given below: 
Ordi- 20 Pay- Life | Endow- 
nary ment Expec- ‘ment 
\ges Life Life tancy at 65 
10 $11.47 $18.84 Ee $12.61 
15 12.56 20.16 al 14.06 
20 13.93 21.76 $12.43 15.93 
25 «15.66 23.68 13.97 18.40 
3 16.92 26.02 15.82 21./9 
35 20.06 28.89 18.64 2687 
40 24.26 32.47 22.25 HS 
45 2085 37:09 27.38 45% 
50.37.27 43.22 33.62 64. 
55. 47.17 52.11 4127 99 
60 61.66 64.94 51.86 
65 82.12 83.68 
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Have you life insurance 


---to cover the mortgage on your house so that 
your wife and children will not have to pay it if 
you do not live long enough to clear the debt yourself? 


---to give your family an income or to help put 
your children through college, if you should not 
be here to do it? 


---to provide for your. old age, should you be 
forced to retire from business or suffer losses on 
property or other investments? 


---to cover inheritance taxes? If you haven't an 
estate on which to pay an inheritance tax, have 
you a life insurance estate which you can leave 
clear and free from such taxes? 


If you are protected against these contingencies, your mind 
is free from worry; you have made your self and your 


family secure. You are financially independent. 








LIFE INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 
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Hedden and Kierstead 
Form Newark Agency 


HOME LIFE GENERAL AGENTS 
Will Specialize Sn Rotate Analysis and 
Trusts; Have Strong New Jersey 
Connections 





Gilbert D. Hedden and Wilson H. Kier- 


stead, prominent in Newark insurance 
and business activities, have formed a 





GILBERT D. HEDDEN 


partnership under the firm name of Hed- 
den & Kierstead and have been appoint- 
ed general agents for the Home Life of 
New York to develop New Jersey busi- 
Their offices located at 816 
Park Park Place, 


ness. are 
Military 
Newark. 

Both Mr. Hedden and Mr. Kierstead 
are particularly interested in the devel- 
opment of life trust 
and the analyzing of insurance estates. 


Building, 


insurance business 


They plan to make their new office dis- 
tinctly a service organization to which 
will be added from 


trained associates 


time to time. 

Mr. Hedden was formerly vice-presi- 
dent of the Hedden Iron Construction 
Co. and following a merger of that firm 


Lapsation Problems 


(Continued Page 1) 

of Ontario prepared a report to the com- 
missioners conference digesting the nu- 
merous amendments which had _ been 
proposed by one or another of the com- 
missioners, or the bar association, or 
some other interest and as a result of 
that initial report supplemented by re- 
ports of the 1931 and 1932 conferences, 
the report of the uniform life insurance 
legislation committee as it was presented 
Tuesday for consideration was prepared. 
It embodied about forty amendments. 

The convention spent the afternoon 
and evening going over these amend- 
ments for final consideration. The re- 
port as presented on Tuesday will be 
considerably revised. 

The next president of the Canadian 
Superintendents Association will be 
Ralph P. Hartley, deputy attorney gen- 
eral of New Brunswick, who is one of 
the ablest criminal lawyers in the Do- 
minion and who is head of the New 
3runswick Insurance Department. 


from 


The convention was welcomed by At- 
torney General W. H. Price who strong- 
ly advocated uniformity in insurance leg- 
islation. President Garfield W. Brown 
of the National Convention of Insurance 
Commissioners was another speaker this 
morning. He paid a special tribute to 
R. Leighton Foster as liason man be- 
tween the Canadian and American com- 
missions. Commissioner Foster attends 
most all the United States Convention 
of Commissioners and is widely popular. 


was the manager of the Hedden Works 
of the McClintic-Marshall Corporation, 
a subsidiary of Bethlehem Steel. Mr. 
Hedden is also active politically in Chat- 
ham, a suburb of Newark, where he is 
a member of the Borough Council and 
is a candidate for mayor in the coming 
election. 


Mr. Kierstead has been a specialist in 
life insurance estate service for the past 
with the firm of 


ten associated 


years, 





WILSON H. KIERSTEAD 

Day & Cornish, general agents of the 
Mutual Benefit Life. He has been wide- 
ly known for his estate analysis service 
and has frequently conferred on special 
cases with other agents throughout the 
country. Mr. Kierstead is also a well 
known Jerseyite, his family being one of 
the first to settle in Nutley, where he 
now lives. His grandfather was one of 
the first township committeemen and his 
father the first mayor of the town. 


ENUUUDENUNAU AANA EDUNLE: 


Financial Speakers 
for A. L. C. Announced 


PROGRAM TO BE IN FOUR PARTS 


Federal Investment Developments, State 
Taxes, Municipal Bonds, Mortgage 
Agents on Agenda 


The Financial Section of the American 
Life Convention will divide its program 
at the meeting of the Convention in Chi- 
cago next month into four major divi- 
sions: Federal investment developments, 


state and municipal taxes, municipal 
bonds and mortgage loan agent prob- 
lems. 


The full program was announced this 
week by Charles S. Macdonald, president 
of the Confederation Life of Toronto. 
O. J. Lacy, vice-president of the Minne- 
sota Mutual, is secretary of the section. 
Financial Section meetings are to be held 
on Tuesday, October 10, at the Edge- 
water Beach Hotel. 

The complete program for the morn- 
ing and afternoon follows: 

Fred Klawon, president of the Federal Land 
Bank, St. Paul, Minn., will speak on “Farm 
Credit Administration’ — (a) Federal Farm 
Loans; (b) Loans to Farmers by Farm Loan 
Commissioner. é 

Charles B. Robbins, president of the Cedar 
Rapids Life Insurance Co., Cedar Rapids, Ia., 
will deliver an address on “History and Activi- 
ties of the Federal Home Loan Bank.” Col. 
Robbins, a member of the executive committee 
of the American Life Convention and a former 
president of the Convention, is chairman of the 
executive committee of the Home Loan Bank 
of Des Moines, Ia., which has jurisdiction over 
several mid-western states. : 

“The Home Owners’ Loan Corporation” will 
be discussed by R. T. Stuart, president, Mid- 
Continent Life, Oklahoma City, Okla., and ter- 
minate the Federal division of the program. 

“Moratoria and Tax Relief’ by E. B. Raub, 

r., associate counsel, Lafayette Life, Lafayette, 
Ind., will be the final address on the morning 
program. 

Afternoon Program 

When the Section reconvenes the program will 
be devoted for some time to Municipal Bonds 
and related subjects. 

The speakers and their subjects will be: 


ANDANUNUOEU AOU EOL EOUEATEU TEU EAD OAT EA ANTE EA AAA 





ompensation 4 


national 





MERICAN 


W av Is the institution of life insur- 
ance successfully riding the waves of 
financial 
swer is not good luck, vast profits, or 
tricky manipulations. . 
ous, axiomatic, and simple, that the 
average mind, through its tendency to 
search for obscure causes, overlooks it. 
Life insurance survives because its cor- 
ner-stone 
Quick profits, speculation, guess-work, 
grasping at the merely expedient have 
no place in its methods. 
ance knows that, at the bottom of the 
wine of prosperity, are the dregs of de- 
. . In times of plenty, it en- 
trenches itself against attacks of panic. 
; It survives the worst because it 
cherishes the best. 

Life insurance, neither pessimist nor 
optimist, is cold, calculating science, 
recognizing human frailty and nullify- 
ing its evils. 


pression. . 


CENTRAL 


distress? The an- 


. . It is so obvi- 


is scientific conservatism. 


Life insur- 


Lire 









INSURANCE COMPANY 
INDIANAPOLIS, IND. 
SHUMANUUUNNUUUNNUUNANUUNNAUONNUUNNNUNNNUUNOOULELAUOGUOOELUONOOOONUOUOGOUUENOUONGOOEOGOUEGUOOEGOOOOGUNEAO OREO OOTO EAD AAU EEU ATA 


—== 
“Municipal Bankruptcy—The Wilcox Bill.” 
Esarey, general counsel, United Mutual’ Ls 
Indianapolis. fe, 
**Bondholders’ Committees,” Sidn¢ 1s 
vice-president, Missouri State Life. ¥ W. Souen, 
“Municipal and Corporate Finance,” A 
Pequegnat, assistant general manager, Mi E 
Life Assurance of Canada, . 
The last speaker on the set program will 
J. E. McPherson, treasurer, Business Men’s 2 
surance, Kansas City, Mo., whose subject vill 
be “Contracts With Mortgage Loan Agena e 
A general discussion of various life insyr 
financial problems will follow the conclusion = 
the prepared program. This open forum hes 
always been a distinct feature of the Finan oA 
Section’s meetings. - 
The election of 
meeting to a close. 
As previously announced, the Legal Secti 
of the American Life Convention will hold pon 
twenty-sixth annual meeting on October 9 A. 
10 while the main body of the Convention ; 4 
hold its twenty-eighth annual gathering on Oe 
tober 11, 12 and 13. The annual meeting i 
the Agency Section will also be held on 0 . 
her 13. ” 


’ 


new officers will bring the 


JOHN J. COYLE DEAD 


Prominent Catholic Layman, He Organ. 
ized the American Catholic Union: 
Also President of Penna. Mutual 
Former State Senator John J. Coyle 
president of the Pennsylvania Mutual 
Life and founder of the American Cath. 
olic Union, died on Monday in Philadel. 
phia of bronchial pneumonia. He was 69 


W. W. BLANCHARD DEAD 


William W. Blanchard, son of the late 
Noah F. Blanchard who was associated 
with John F. Dryden in the founding of 
the Prudential, died at his home at East 
Orange, N. J., on Wednesday. Mr 
Blanchard had been connected with the 
Prudential and at the time of his retire- 





ment several years ago was manager of 
' 


the Pittsburgh office. 


MARYLAND LIFTS LOAN BAN 

Insurance Commissioner W. C. Walsh 
of Maryland has notified companies that 
all restrictions on policy loans and pay- 
ment of surrender values have been re- 
voked. 





LUTHER-KEFFER AGENCY 
The Luther-Keffer Agency, general 
agents of the Aetna Life at 100 William 
Street, New York, paid for $1,437,220 
during August. The total business paid 
for by this agency for the year 1933 to 
date is $18,039,514. 





PENN MUTUAL GAINS 
The Penn Mutual Life in August paid 
for 38% more than in August, 1932, and 
15% more than in August, 1931. This 
was the fourth consecutive month to 
show a gain over that month last year. 


DE LONG AGENCY INCREASE 

August paid-for business of the C. E. 
DeLong agency of the Mutual Benefit in 
New York City was $2,075,570 against 
$1,849,600 in August, 1932, and for the 
eight months to date the total was $16,- 
816,365 compared with $13,078,100 for the 
period last year. 


HONOR A. L. DERN 


President A. F. Hall of Lincoln National 
Sees Best Prospects Since 
1929 

The Lincoln National Life of Fort 
Wayne will conduct a production cam- 
paign from October 2 to October 28 in 
honor of Vice-President A. L. Dern to 
be preceded by a five-day period of pros- 
pecting from September 24 to September 
29. This plan of prospecting is arranged 
to produce forty qualified prospects for 
October for every fieldman. No person 
can pass as a qualified prospect on this 
list unless he has an insurance need, 1s 
physically fit and is financially able. 

In speaking of the campaign, Presi 
dent Arthur F. Hall said, “I am confi- 
dent that with economic recovery Pto 
gressing so rapidly October will offer. the 
best business getting opportunity since 
1929.” : 

A special direct mail service for aid 
in securing prospects for this campaign 
has been developed by the home office. 
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Edwin Fisher is a young 


merchant on“ Main Street” 








Let an Equitable agent apply 
the Case Method to your 
financial problem 


The Fisher case is merely an illustration 
of the Equitable method of fitting life 
insurance to individual needs. Your age, 
your income, business and family obli- 
gations, and many other factors are 
taken into account—and then an effec- 
tive, economical program is developed 








How the Equitable “Case Method” 
helped to solve one of his problems 
will interest merchants and business 
men everywhere 


Edwin Fisher was making progress. His 
first business venture was working out as 
well as he had hoped. His foot seemed 
firmly planted on the first rung of the 
ladder of success. He felt confident, but 
not exactly secure. 


He realized that he was not in business 
for himself, strictly speaking, but for 
himself and family. What would become 
of them and the business in case anything 
should happen to him? This disturbing 
thought came to him repeatedly. 


Then one day an Equitable agent asked 
for the privilege of analyzing his life insur- 
ance needs by the “Case Method.” Here 
is the program that was recommended: 


A “clean up” fund, to pay off Fisher's 
loan at the bank, provide ready cash for 
the business and meet incidental expenses, 


A regular monthly income plan for the 
wife and children, to enable them to"carry 
on” without having to make a “sacrifice 
sale” of the business; 


A plan for his own retirement. The 
same plan which would protect his family 
would provide Fisher himself with a life- 
long income if he lived to retirement age. 


All this protection and old age security 
involves an outlay of only $10 a week, 
which is deducted from the earnings of 
the busi without hardship 





THE EQUITABLE 


FAIR — JUST 


LIFE ASSURANCE 


SECURITY — PEACE OF MIND 


SOCIETY 


MUTUAL — COOPERATIVE 


OF THE U.S. 


NATION-WIDE SERVICE 











Thomas I. Parkinson, President 


Advertising the 
EQUITABLE CASE 
<<« METHOD 


For several years the “Case Method” has 
been used in the educational training courses 
of The Equitable. By means of it, Equitable 
Agents have been taught to analyze a man’s 
need for life insurance, and to fit the policies 


to his specific requirements. 


The EQUITABLE “CASE METHOD” of 
life insurance planning is now being brought 
before the public in a series of advertise- 
ments in national magazines and weeklies. 
It is hoped thereby to acquaint the public 
with the value of a careful study of the indi- 
vidual’s needs before a particular type of 
policy is recommended. The advertising is 
also designed to call attention to the fact that 
Equitable Agents are especially trained to 


render such a service. 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY OF THE UNITED STATES 


393 Seventh Ave., New York, N. Y. 
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Keeping in Touch With the Best Ideas. Checking 
Up With the Man in the Field. A Clearing House 
of Advice and Opinion. 
Why Do I Not Get Results I Feel I Am Entitled To? 


Where Do I Fall Down? 


Income Rather Than Capital Account 


Life Insurance Salesman: 
Mr. Prospective Client. 


“I went over the facts you gave me the other day, 
As I said then, it might merely be a matter of confirming 


your present position but let’s check up and see what we can find out together. 


(Places diagramatic outline in front of prospective client.) 


You see in the arrange- 


ment you have already made through life insurance companies all of the policies 


are payable to your wife in lump sums. 


“I always advise my clients to consider income rather than capital account as only 
through income can you be absolutely sure that your people will really be taken 
care of as they should, in the event of your not being able te sce your plans through 


for them personally. 


dangers when there is too much cash 


There are as you know in your own experience all sorts of 
on hand. 


A couple of thousand dollars 


would be ample in your case, the balance should be arranged as an income of at 
least $300 a month until the acute dependency situation no longer exists, your 


children being able to look out for themselves. 


$150 a month for life. 


“Your present plan goes a long way towards providing that income. 


\fter that your wife would have 


You will 


see how little more is needed to put your family in the position they are entitled 
to considering the standards of living you have accustomed them to have.” 


Press On, Life Insurance Men! 


There never was a better opportunity 
than now for Vision and Victory, never 
a greater opportunity for social service. 
The whole country is pressing forward. 
The old order is going. There is a united 
front against greed and avariciousness, 
against the principle of the devil take 
the hindmost. There is a definite break- 
ing away from things as they are and a 
rousing challenge for things as_ they 
might be. 

From now on to give and demand a fair 
deal, act unto others so as to bring out 
the best in them, and therefore the best 


in you, will be fundamentals in human 
behavior as never before 

What fools we have been! Here is a 
country, a land flowing with milk and 


honey, with iron and steel and coal, oil, 
forests, immense resources, economic 
and human, enough to give every person 
happiness, peace and security. 

Instead of that we have had disorder 
and strife and monopoly, competition as 
brutal as war, with property rights many 
times placed before human rights. There 
were no plans, just a mad rush where 
the strongest trampled down the weak. 

What were long hours of labor and 
small wages when there were profits to 
be made at any cost? Whoever thought 
then of the principle that it was better 
to have ten families in comfort than one 
family in luxury—one girl in the society 


page and nine others breaking thei: 
backs in sweatshops! 

We had come to the point where the 
veneer of civilization was beginning to 
wear mighty thin, people trying to get 
something for nothing, others trying to 
get all the traffic would bear, all neglect- 
ing the human factor, shutting their eyes 
to the teachings of history and the revo- 
lutions that had gone before. Surely it 
is time that “where there is no vision 
the people perish!” 

Press on, life insurance men! 
will never be a better opportunity for 
you to than now. You have no apolo- 


There 


gies to make and no tarnish on your 
shield. You and your institutions stand 
foursquare. You have measured up. 
Your house has been in order. 


There is no lessen so bitter as expe- 
rience, the rude, pitiless ragged tearing 
edges of reality. Fortunes have come 
and gone out like the flicker of a candle. 
There is no longer any boasting in high 
places. Socialization and the humanities 
are with you. You are a social servant. 
Yours is the great co-operation 

You will be listened to as never before. 
What you have done in the past is but 
a-mere scratch on the surface compared 
to what you are going to do in the fu- 
ture—the future that is made up of what 
you are going to do now, today. Press 
on! 


Outside Pressure Not Best 


A. S. 

It takes well-directed practice to make 
a successful life insurance salesman. 
Your attendance at lectures and group 
meetings will not go far enough. As 
far as the pep meetings are concerned 
the stimulus evaporates. There 
must be something the matter with your 
perspective, with your inner urge, for you 
to feel that all of this outside pressure 
should be necessary. 

There may be some value in these 
“drives,” but personally I think we could 
get along better without them. The only 


soon 


worth-while drive is the drive of inner 
conviction that urges you forward be- 
cause you really feel that the finest 


thing you can do for your fellowmen is 
to persuade them for their own advan- 
tage and good. 

The difficulty in the case you mention 
is that your prospective client wants to 
take the short view and you want him 
to take the long view. You simply have 
the problem of painting the pictures 
powerful enough so that the long view 
will become more to be desired than the 


short view. It usually is from the social 
point of view, but there you are—how 
many of your prospective clients have 
the social point of view? 

The moral therefore is to be specific, 
concrete and definite, using illustrations 
bearing upon his affairs and his only, 
so that he will actually see and feel him- 
self in a stronger position with respect 
to the consummation of his plans than 
he would be without putting the ideas 
you suggest into operation. 

Be careful, however, not to over-em- 
phasize the means to attain the end. That 
is where even many good salesmen fall 
down. Don’t forget that a straight line 
is the shortest distance between two 
points. As I wrote before to another 
correspondent in this column, one good 
dynamic selling phrase is worth a ton of 
explaining. 


Mr. Montgomery will answer the 
questions of agents regarding their prob- 
lems in the business. Write your ques- 
tions to Mr. Montgomery at The Eastern 
Underwriter, 94 Fulton Street. 
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the concentration on 
prospects, able to buy, developed 
by this Fidelity service. 


———, 


Can He Pay? 


The important question in pros. 
pecting today is, “Can he pay?” 
Fidelity agents learn this in ad. 
vance, through their lead service, 
This con- 
It increases the num. 
ber of hours face to face with 
interested prospects. 


of cases. 


More Interviews—More Sales 


The 1932 experience shows that 
the ratio of calls to interviews to 
sales is greatly improved when 
agents go in behind the lead serv. 
Present day selling demands 
interested 


for booklet 


“The Company Back of the 
Contract” 


IDELITY MUTUAL LIFE 
INSURANCE COMPANY 
PHILADELPHIA 


WALTER LEMAR TALBOT President 









































































THE FORMULA 


of SUCCESS 


IFE INSURANCE can be explained in plain, everyday 
The facts can be simply stated. People need to 

be told about life insurance by one who knows life insurance 
and its adaptability. Salesmen of integrity, ability and courage 
who will work systematically and plainly state the facts of life 
insurance service will be Masters of their craft and successful. 


language. 


THE MuTUAL LIFE OF NEW YorK, with its long history of 
It writes Annuities and 
all standard forms of life insurance. Double Indemnity Benefits. 
It has many practices to broaden and expedite service for Field 


increasing success, offers opportunity. 


Representatives and for Policyholders. 


Those contemplating engaging in life insurance field work as 
a career of broad service and personal achievement are invited 


to apply to 


The Mutual Life Insurance Company 


of New York 
34 Nassau Street 


DAVID F. HOUSTON 
President 


New York, N. Y. 


GEORGE K. SARGENT 


Vice-President 


an . 
Manager of Agencies 
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Wm. Duff Tells 29 Cos. NEW ACACIA MUTUAL POLICY . 
Here Riehle Will Win Select Retirement Endowment Will Be THE rst oe 
exciananiiated tate aws 


PROPHECY AT EUBANK LUNCH 





Candidate for Presidency, Back from 
Europe, Tells Responsibility of Na- 
tional Association Chief Officer 
Representatives of twenty-nine life in- 
surance companies doing business in 
New York City welcomed Theodore M. 
Riehle at a luncheon given in the Down- 
town Athletic Club one day last week, 
following Mr. Richle’s return from Eu- 
rope. They all favor his candidacy for 
the presidency of the National Associa- 
tion of Life Underwriters. Gerald A. 
Eubank, life insurance manager of John- 
son & Higgins, general agents of the 
Prudential, who was the host, was in 

the chair. 

From Pittsburgh came William M. 
Duff, president of Edward A. Wood Co., 
manager of Mr. Riehle’s campaign. Fol- 
lowing a tribute in honor of the memory 
of the late Donald G. C. Sinclair, who 
was a member of Mr. Riehle’s New 
York committee, Mr. Eubank read let- 
ters of good wishes to Mr. Richle from 
J. Renwick Montgomery, Philadelphia; 
Friend Wells, Aetna Life, Baltimore; 
Ray E. Goewey, former president of the 
Syracuse association; John Newton Rus- 
sell, Los Angeles, past president of the 
National Association; Carroll C. Day, 
Oklahoma City, past president of the 
National Association; and Charles M. 
Scott of Kansas City. 


Believes Riehle Will Win 


Mr. Duff is of the opinion that there 
is no question that Mr. Riechle would be 
named by the nominating committee. At 
the time he spoke sixty-nine associations 
were for Mr. Riechle and forty-seven for 
Mr. Anderson. In the forty-seven lined 
up for Mr. Anderson quite a number are 
from Ohio, Mr. Duff said. He paid a 
high tribute to Mr. Riehle as a man who 
has been exceedingly helpful to life in- 
surance associations and producers. As 
president he thought he would measure 
up to what was expected of a man head- 
ing such a large and important asso- 
ciation. 

Mr. Duff told an amusing story about 
how he entered the nominating com- 
mittee rooms at San Francisco last year 
and became interested in the Riehle 
campaign. Someone told him that cer- 
tain people were absent and when they 
returned they would tell what should be 
done. Mr. Duff decided the meeting 
should start right away; and nominated 
Fred. S. Goldstandt of the Equitable 
Society as chairman. The meeting put 
over its own slate and on it Mr. Riehle 
was named as one of the vice-presidents. 
Riehle had been sidetracked by the ad- 
visory nominating committee. Mr. Duff 
hoped that the action of the nominating 
committee in Chicago at the National 
Association of Life Underwriters con- 
vention will be final, but the fight will 
be carried to the floor if that is nec- 
essary. 

Frank J. Mulligan, president of the 
New York association, said that organ- 
ization was unanimous for Mr. Riehle’s 
candidacy. 

; Riehle’s Remarks 

_ Mr. Riehle closed the meeting by say- 
ing he hoped the best man would win in 
Chicago. He sketched the qualifications 
of a modern producer of the best type 
which he said were a combination of 
idealism and practicality. No matter 
who is elected president of the National 
Association of Life Underwriters the 
victor will have his work cut out for 
him. There never was a time in the his- 
tory of the business when the position 
called for greater responsibility. 


BOWMAN AGENCY LEADS 
First production honors for Bankers 
Life of Des Moines in the year ended 
July 31 went to the DeForest Bowman 
agency ig Chicago with a total of $2,- 
181232 in new paid-for business, ac- 
cording to Bert Mills, company secretary. 


Issued in $5,000 Units; Features 
of Policy 

The Acacia Mutual Life of Washing- 
ton, D. C., has brought out a new Select 
Retirement Endowment, a policy which 
runs for ten years at a rate somewhat 
under whole life then goes to its full 
rate. Options are provided whereby the 
policyholder can continue at the original 
rate with diminished protection if de- 
sired and whereby a policy can be con- 
verted at any time to a higher rate form. 

The field force of Acacia got its first 
word of the new policy in a 118 word 
telegram this week. In his announce- 
ment to Acacia managers, Vice-Presi- 
dent J. P. Yort said, “This is a new 
policy fitted to present-day conditions in 
convenient legal-size form. The pros- 
pects for this policy are young business 
and professional men—the men of the 
future.” 

The policy will be issued in units of 
$5,000. It provides a life income for the 
beneficiary, a life income divided be- 
tween several beneficiaries, an income 
for any selected number of years, cash 
payment immediately at death, cash pay- 
ment postponed for any number of years 
with interest paid or accumulated. 


COLONIAL 


New Jersey 
New York 





LIFE INSURANCE CO. 
- OF AMERICA .- 
HOME OFFICE — Jersey City — New Jersey 
“An opportunity for the man 
who wants to get ahead” 


of New Jersey 


Pennsylvania 
Connecticut 








C. E. DOWLING APPOINTED 





Heads Life Department of C. R. Rikel 
Agency for Brooklyn National 
Life 
The Brooklyn National Life has ap- 
pointed the C. R. Rikel agency, one of 
the oldest general insurance brokerage 
offices in Brooklyn, as general agents 
for the company. This agency has es- 
tablished a life insurance department and 
appointed Charles E. Dowling as man- 

ager. 

Mr. Dowling has had many years’ ex- 
perience in the life insurance business, 
having in recent years been assistant 
manager of the life department of Marsh 
& McLennan, New York. 


N. Y. LIFE CLOSES SATURDAYS 
President Thomas A. Buckner of New 
York Life states that in order to con- 
form to the spirit of NRA the home 
office will maintain a schedule of five 
days a week by closing on Saturdays. 
This will be a continuance of the Sum- 
mer schedule throughout the Winter and 
will necessitate some increase in the 
number of employes. 





MADISON AGENCY CELEBRATES 

With $35,000,000 worth of new busi- 
ness the W. F. Winterble, Madison, 
Wis., agency of Bankers Life of Des 
Moines recently celebrated its tenth an- 
niversary. The agency has written busi- 
ness on more than 12,000 lives. 
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THE GREAT-WEST LIFE 


ASSURANCE COMPANY 
Head Office—Winnipeg, Canada 


Caveat Venditor! 


HE primary responsibility of the Life Insurance underwriter 
is to aggressively sell insurance to protect the home and 
provide for the future. His second responsibility is to sell the 


right kind of insurance to achieve this end. 


Not all the lapsations and surrenders of the past few years were 
inevitable. The collapse of some life insurance programmes was 


undoubtedly due to insurance that was improperly "fitted" in 


Upon every underwriter now rests the injunction "caveat ven- 
ditor''—"let the seller take heed"'—take heed how intelligently, 
how honorably, how aggresively, he discharges his duty of 


spreading and maintaining the protection which only life insur- 


Life Insurance is invulnerable when sold on a programme prop- 


erly arranged, and the public will always remain vitally interest- 
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HEAD OFFICE BUILDING 
WINNIPEG, CANADA 
ASSETS 

OVER $135,000,000 

DIVERSIFICATION 
Bonds and Debentures 34.1% 
City Mortgages and Properties... 23.3% 
Policy Loans . = ; , 
Farm Mortgages and Properties 18.5%, 
Stocks, common and preferred. 4%, 
Cash and Miscellaneous 1.0% 
100.0% 
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Aetna Life Leaders Twenty-four From Luther- 
At Chicago Next Week Keffer Agency, New York HOW IS YOUR PRODUCTION 
— Twenty-four members of the Luther- 
FULL PROGRAM ARRANGED Keffer Aetna Life general agency, New a * 
. . York, leave by special car this week- 
President Brainard and Vice-Presidents end for Chicago to attend the annual ( ly 
Whatley and Cammack to Speak; convention of qualified representatives of (/ RN Neti gp 


Luther-Keffer Agency Leads 
Qualifiers 





About 400 are expected to attend the 
conference of the Aetna Life’s field 
force at Edgewater Beach Hotel, Chi- 
cago, September 11, 12 and 13. More 
than 170 agents have qualified for this 
meeting. Arrangements have been made 
for those attending to visit the Century 
of Progress Exposition. 

The speakers on the program and at 
the banquet will be President Morgan 
B. Brainard, Vice-President E. E. Cam- 
mack, Medical Director Dr. Donald B. 
Cragin, Vice-President Whatley, Assist- 
ant Vice-President W. H. Dallas, As- 
sistant Superintendent of Agencies R. 
B. Coolidge, Agency Assistant Herbert 
W. Florer, and Supervisor of the Un- 
derwriting Section L. Z. Richards—all 
from the Home Office, Hartford. Speak- 
ers from the field organization will be 
F. S. Germond, Chicago; Ben H. Wise- 
berg, Atlanta; H. Lewis Carter, Los An- 
geles; A. L. Rust, Indianapolis; W. N. 
Boyd, Seattle; Glen H. Kuhl, Minne- 
apolis; W. W. Luman, New York City; 
J. S. Maryman, Little Rock, and Jerry 
Hall, Los Angeles. 

Paul Speicher, managing editor of the 
Insurance R & R Service, is to be a 
guest speaker on the Monday morning 
program when he will talk on the sub- 
ject “Today’s economics and life insur- 
ance.” 

Those from the Aetna Life home office 
attending but not on the program: R. 

Myers, vice-president and comp- 
troller; W. L. Mooney, vice-president; 
C. F. Gay, agency secretary; C. V. Pick- 
ering, advertising manager; R. H. 
Pierce, editor, The Life Aetna-izer; N. 
M. DeNezzo, agency assistant and V. 
D. Burgesser, agency assistant. 

This meeting, the fifth of the Aetna’s 
annual Regional Meetings, is the second 
to bring Aetna-izers from the entire 
United States and Canada together for 
a single meeting. The other was their 
meeting in New London in 1931 when a 
single get-together was held to com- 
memorate the opening of the Aetna 
Life’s new home office at Hartford. 

Only Aetna-izers qualified for the 
Chicago meeting who produced a speci- 
fied high amount and quality of business 
the past twelve months. Fifty-three of 
the 172 Regionnaires qualified for their 
fifth consecutive time and thus hold a 
record of perfect attendance. Forty-six 
are attending this year for the first time. 

Of the seventy-six Aetna Life general 
agencies in this country and Canada, the 
Luther-Keffer Agency, 100 William 
Street, New York City, qualified the 
largest number of Regionnaires—nine- 
teen. Second largest delegation is the 
Wilmer M. Hammond Agency, Los An- 
geles, with fourteen; third, W. R. Har- 
per Agency, Philadelphia, with ten. 





NwNL SAN FRANCISCO GEN. AGT. 

The Northwestern National Life has 
named Mel R. Nyman to establish a 
new general agencv in San Francisco 
for the company. Mr. Nyman has been 
associate manager of the White & Odell 
agency of the company in Minneapolis. 

Mr. Nyman will open his new office 
about October 1. He joined the North- 
western NaNtional in 1915 and has re- 
mained with the White & Odell agency 
except for a period of war service. He 
is a large personal producer and had con- 
siderable experience developing northern 
Minnesota territory for White & Odell. 





SAUNDERS’ ROTARY CLUB TALK 
L. G. Saunders, new Penn Mutual gen- 
eral agent in Brooklyn, gave an interest- 
ing talk a week ago to the Brooklyn Ro- 
‘tary Club members on “Your Boy Today 
and Tomorrow.” 


heads the party and others are: J. Ed- 
ward Dunn, H. L. Jamison, W. W. Lu- 
man, C. P. Rogge, Max Saymon, W. H. 
Waddington, G. L. Farrington, P. W. 
Hall, Jr.; C. S. Titus, Herbert Nadler, 
G. W. Meacham, Mrs. R. B. Mitchell, 
W. L. Root, William Althoff, Robert A. 
Bernard, Milton A. Lowenberg, A. Mac- 
Leod, J. R. Evans, T. C. Thompson and 
J. P. Garry. All of these delegates qual- 
ified to attend the Chicago meeting by 
writing a specified amount and quality 
of business this past year. 

Six of the Luther-Keffer delegation 
have attended every one of the Aetna 
Life’s five annual Aetna-izer conventions 
and will receive special recognition for 
the achievement at the Chicago meeting. 
G. L. Farrington, P. W. Hall, Jr., and 
C. S. Titus are attending for their fourth 
time; Herbert Nadler and A. MacLeod 
for their third time; James P. Garry, 
G. W. Meacham, Mrs. R. B. Mitchell, 
W. L. Root for their second time, and 
William Althoff, Robert A. Bernard and 
Milton A. Lowenberg for their first. 

Included in the New York City dele- 
gation are the following guests: W. M. 
McDaniels, Harold Smyth and E. A. 


Muller; also, Mrs. R. H. Keffer, Miss 
Betty Keffer, Mrs. E. A. Muller, Mrs. 
W. W. Luman, Miss Miriam Lorraine 


Luman, Mrs. G. W. Meacham, Mrs. M. 
Saymon, Mrs. R. A. Bernard, Mrs. H. 
L. Jamison, Mrs. W. H. Waddington, 
Mrs. P. W. Hall, Jr.. Mrs. L. V. Lowen- 
berg and Miss Ann Lowenberg. 

W. W. Luman of the Luther-Keffer 
Agency, who is to be a speaker on the 
program of the Aetna Life Convention, 
led the entire field several months this 
year. 





HALL AGENCY AHEAD 
Paid business of the J. Elliott Hall 
agency of the Penn Mutual in New York 
was $1,624,137 for August against $1,069,- 
085 in August of 1932. The paid business 
for the year is now $13,008,613, a gain 
from $12,726,175 a year ago. 





Clinton Davidson 


(Continued from Page 3) 
difficulty of getting large cases accepted 
at the home offices. Mr. Davidson re- 
ports that he has no difficulty whatever 
in getting his cases approved. The qual- 
ity of the business he contacts undoubt- 
edly has something to do with this but 
another factor that Mr. Davidson 
stresses in this connection is that his 
cases are so thoroughly prepared before 
being submitted, anticipating every pos- 
sible demand of the companies as to in- 
formation, that the case is complete. 
This is another instance of how David- 
son’s experience runs counter to accept- 
ed ideas. 

Need to Adjust to New Conditions 

From 1929 to the present a new situa- 
tion has confronted life insurance sales- 
men. Mr. Davidson says that most men 
have not adjusted themselves to the new 
conditions and are using out-moded 
methods that today create antagonism in 
the prospect. 

He cites as an illustration the insur- 
ance man’s attitude toward the securi- 
ties the prospect is holding as invest- 
ments. In order to put over the idea 
that the only sure investment is life in- 
surance the agent has often taken the 
attitude in the past three years that these 
securities probably will be worthless at 
the time of the prospect’s death. 

Mr. Davidson’s criticism of this atti- 
tude is that it isn’t true as a generali- 
zation and the prospect could never be 
convinced that it is. He adopts the op- 
posite attitude of getting right into the 
prospect’s situation as it is, making a 
thorough analysis of his complete estate 
which may, and usually does, involve 


TODAY ? 
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special legal, tax and investment advis- 
ory study and reports. 

As the great economic shifts of the 
depression period have made fundamen- 
tal changes particularly in the invest- 
ment field this part of any analysis of a 
man’s estate became of first importance. 
Only experts in economics, finance and 
investments could hope to make depend- 
able analyses of investments and give ad- 
vice under these conditions. Clinton Da- 
vidson considered the new conditions so 
vital that he decided to organize to meet 
the need. 

The result was the formation of a sep- 





AGE ano STABILITY 


continue to be the 
outstanding qualifications of 


UNION MUTUAL LIFE 
INSURANCE COMPANY 


Incorporated 1848 
PORTLAND, MAINE 





arate investment advisory counsel ser- 
vice. To head it he secured the best tal- 
ent he could get in the country. This 
service has been functioning all during 
the depression years. It gives advice on 
shifting investment positions to the se- 
lect group of clients of the Davidson 
organization. 

Again Clinton Davidson showed his 
genius for adjusting his methods and fa- 
cilities to his objectives with the result 
that he has set up one of the most re- 
markable life insurance production rec- 
ords ever made. 











General Agent’s plan of interest. 


A letter will find out. 


111 North Broad Street 





OHIO—Akron, Canton, Cincinnati, 
Columbus, Lima, 
and Youngstown. 


Established General Insurance Firms in these cities may find our new 


Toledo, 


PHILADELPHIA LIFE INSURANCE COMPANY 


Philadelphia, Pa. 
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Missouri State 


(Continued from Page 5) 
want to make a bid and it will then be 
necessary to proceed to liquidation at 
ereat loss to policyholders. He said that 
the General American’s plan was_ the 
only definite and substantial proposition 
that had been submitted. : 

Arthur Coburn, New York, discussed 
the contract point by point and expressed 
the opinion it was very fair to the pol- 
icvholders. He said that it made pro- 
yision to carry out the primary purpose 
of the old policies, protection to family, 
and that the 50% lien on policy loans 
and cash surrenders would probably be 
worked out in fifteen years. 

Mr. Coburn stated that in his opinion 
under competent management the new 
company should make a profit of approx- 
imately $1,000,000 during the fifteen 
years the purchase agreement is to run. 
This would be an annual return of ap- 
proximately 3% on the company paid-in 
capital of $2,000,000. Asked by counsel 
for opposing stockholders of the old 
company whether he had ever attempted 
to determine the practicability of mutual- 
ization, Mr. Coburn said that he was of 
the opinion that it would not be practical 
although in theory it might work out if 
the company could be assured of sound 
management. He added that in view of 
the superintendent of insurance’s report 
of a deficit of $29,000,001 he would say no 
such assurance could be given. He also 
revealed that during the first six months 
of operation this year the Missouri State 
Life lost $900,000 according to a conven- 
tion report. He said he regarded the 
stockholders of the old cormmpany as “be- 
ing all washed out.” 

Mr. Coburn revealed the three princi- 
pal men behind the General American 
Life are David M. Milton, Ellroy Hunt- 
ington and Sam Anderson, all of New 
York. The $2,000,000 capital of the com- 
pany was paid in Tuesday and is now on 
deposit in the First National Bank in St. 
Louis. Mr. Coburn on cross-examina- 
tion said that Walter W. Head, president 
of the General American Life, has made 
no promises whatsoever to any officer or 
director of the Missouri State Life re- 
garding their continuance with the new 
concern. 

Terms of Purchase Agreement 

The purchase agreement between Su- 
perintendent O’Malley and the General 
American Life filed with the court on 
Tuesday contains, among others, the fol- 
lowing provisions: 

To pay all death losses and matured 
policy claims; to assume all existing pol- 
icles and annuities on the books of the 
company on August 28. 

That a lien of 50% of the terminal re- 
serve bearing 5% interest until Septem- 
ber 1, 1948, shall be placed against the 
outstanding policies. Such lien shall not 
apply to Group life, health, accident or 
commercial accident and health policies. 
he new company shall not be required 
prior to September 1, 1936, to make pol- 
ity loans except for the payment of pre- 
mums or interest on indebtedness 
against such policies; or to pay cash sur- 
render values. This deferrment of pol- 
ity loans and surrenders may be extend- 
ed not to exceed two additional years 
with the approval of the superintendent 
OL insurance. 

he new company will not assume any 
agents contracts of the old company but 
will pay commissions subject to a reduc- 
tion of the 50% lien. Agents of the 
company may enter into new contracts 
with the new company. ‘ 
Stockholders of the old company are 
given the right to purchase stock in the 
new company at the original price of $40 
ber share at the rate of three shares for 
tach forty shares of the old stock. After 
the policy liens have been paid in full the 
net earnings available for distribution 
will be paid pro rata to the then holders 
of the stock in the old company. 
aiute. fees allowed the new company for 
——- s the affairs of the old will 
other the ¢ on all renewal premiums 
$1.00 than Group, $1.25 per annum per 
ae o-! mean life insurance in force 
“a ‘roup, and 75 cents per $1,000 

roup life, 10% on Group accident 


Rollin Young Elected 
Franklin Life Officer 


TO DEVELOP FIELD FORCE 





Made Vice-President To Relieve Vice- 
President J. W. Jones of Field 
Work; Formerly With Company 





A company appointment of unusual in- 
terest was the election this week of 
Rollin Young as vice-president of the 
Franklin Life of Springfield, Ill. Mr. 
Young has been assistant manager and 
actuary of the American Life Convention 
since September 1, 1932. His election 
by the Franklin Life takes him ‘back to 
the company with which he got his early 
insurance training having been for eleven 
years with the Franklin before joining 
the American Life Convention. 

The executive duties at the Franklin 
Life home office are being rearranged 
to permit Vice-President Joseph W. 
Jones to give personal supervision to all 
home office activities involving new busi- 
ness. He has been made chairman of 
the underwriting committee. 

Mr. Young is being brought back to 
the company for the purpose of agency 
development work. He will be supported 
by the active cooperation of Assistant 
Treasurer James Abels. Mr. Young, Mr. 
Jones and Mr. James Abels will con- 
stitute the Agency Committee of the 
company. 

Practically all of Mr. Young’s duties 
will be in the line of direction of the 
company’s field organization in the pro- 
duction of new business. He will spend 
considerable time in the field building up 
various agencies and otherwise preparing 
for the improved general business con- 
ditions which the company’s leaders are 
confident are just ahead, so that the 
company will obtain its full share of the 
growing volume of life insurance busi- 
ness and the members of the agency 
organization profit accordingly. 





and health premiums, 20% on all other 
accident and health premiums. 

Some of Those Having Proposals 

Over the week-end considerable com- 
petition developed for the Missouri State 
business and it is possible that at least 
three other formal propositions will soon 
be submitted. 

Benjamin S. Washer, Louisville attor- 
ney, representing the Kentucky Home 
Life; A. M. Greenfield of Philadelphia, 
who at one time sought control of the 
Missouri State through the Kentucky 
Home Life, and representatives of the 
Continental Bank and Trust of New 
York have made a tentative proposal 
to reinsure the business in the Kentucky 
Home Life by raising its capital from 
$1,000,000 to $6,000,000 and raising the 
policy liens on the old Inter-Southern 
Life policies taken over on August 4, 
1932. This proposal has the backing of 
State Auditor J. Dan Talbott of Ken- 
tucky, who has issued statements oppos- 
ing the General American’s proposal and 
criticizing the present administration of 
the Missouri State because of the $800,- 
000 loan made on collateral of companies 
of the Julius H. Barnes-Frank S. Cohen 
group. In reply to Talbott’s criticisms 
of this loan as illegal, President William 
T. Nardin of Missouri State Life states 
that the loan had the advance approv- 
al of former Superintendent of Insur- 
ance Joseph T. Thompson of Missouri 
and that it paved the way for consumma- 
tion of the trust agreement and that the 
necessary stock, including the Kentucky 
Home Life’s block of 148,0:0 shares of 
Missouri State stock, would have been 
in the hands of trustees selected by Su- 
perintendent Thompson if it had not been 
for the opposition of Talbott. 

Harry B. Tressel, Chicago associate of 
M. J. Dorcy in the Security Life, Inter- 
Southern Life and Northern States Life 
and formerly executive vice-president of 
Missouri State, arrived in St. Louis this 
week and announced he would submit a 
proposition. Overtures have also been 
made by Insuranshares Corp. of Dela- 
ware. 














The Nylic Agent’s 


Life Income 


It is as true of the man in the field selling insurance as of 
the one who buys that the sunset years of life should be 


financially secure and free from money worries. 


New York Life agents who measure up to the standards 
set by the Company and who stick to the “Nylic” program 
for 20 years are able to take longer vacations, to travel, 
and to retire on a certain life income. No matter what 
may happen to their other investments, these faithful 
agents are financially secure in their later years, for they 
can always rely on their “‘Nylic” income. Yet most of 
them, enjoying the work, continue to insure their clients 
after 20 to 50 years of service, thus adding substantial 


commissions to their independent incomes. 


“Nylic”, in short, provides much the same incentive for 
the Agent as has prompted the growing popular interest 


in annuities. 


New York Life 


Insurance Company 
51 Madison Avenue 
New York, N. Y. 


HOME OFFICE BUILDING 
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THE AMERICAN CONSTITUTION 


What is going to happen to the 
ican Constitution ? 


Amer- 


A school of thought, riding high at the 
that the Constitution, 
completely in the discard, has 
reached the stage where it is a great, 
but unbinding, charter of principies. 
This thought tells us that government 
is dynamic, restless, growing; that its 
fundamentals are changeable; that, as 
have now emerged from a rural and 
our indi- 
way toa 


present time, is 


if not 


we 
undeveloped state of society, 
vidualistic must give 
broader scope of combinations and prop- 
erty that there must be 
a uniform expansion and enlargement of 
the social functions of government; and 
that, as local performance is circum- 
scribed and inefficient, the state govern- 
as the depositories of 
reserved powers under our system, must 
be disregarded and a nationalistic theory 
adopted. 

But the accuracy of those premises 
and the conclusion of that thought are 
challenged by a number of the coun- 
try’s best thinkers. The theory is em- 
phatically challenged by Clarence E. 
Martin, president of the American Bar 
Association. At the annual convention 
of that body in Grand Rapids on August 
30, 1933, he talked at length on the sub- 
ject. This philosophy, he says, must ad- 
mit the obvious fact that when the pow- 
ers of the states are destroyed: this will 
be a government administered from the 
top down, whatever its form. If carried 
to its logical conclusion its adoption, in 
his opinion, would pave the way for the 
substitution of state socialism for social 
justice, and social democracy for our 
republican form of government. “Shall 
we exchange the fleeting conceit of the 
times for the experience of more than a 
century and a half?” he asks. Continu- 
ing, he says: 

To combat this movement and bring 
the people back to the realization of this 
danger is the duty of the hour of the 
legal profession. A recognition of that 
compelling duty urges us to sound the 
note of warning. If the movement pre- 
vails and the nation succumbs, it will 
be our fault; it can be none other’s. 

Only by combating that false nhiloso- 
phy of government; by banishing in- 
competents from political office; by se- 
curing an intelligent. vitalized enforce- 
ment of the criminal law; by recognizing 
the basic principles of social justice; by 
insisting upon elimination of local ex- 
travagance ; by paying the present de bts: 
by rejecting all grants-in-aid—all federal 
financial help—can the states retain their 
places in our body politic and adequate- 


system 


control; now 


ments, sovereign 


1907, at the post office of New York City under the 


act 


ly exercise their reserved powers under 
the Constitution. To achieve these ends 


is a work of large proportions. Shall 
we undertake the task? 
I vision an affirmative answer. I pre- 


fer to assume, with the substantial help 
of a united legal profession, its defend- 
ers from its conception, that the Con- 
stitution will grow in vigor, as its sub- 
stance will live; that the states will re- 
main, sovereign in their sphere, their 
powers energized and their activities 
broadened. Fortified by the glories and 
achievements of the past, I believe in 
the future of America, under the Con- 
stitution, builded by the Fathers. 





THE NEW YORK SUN 
That it is possible to be brilliant and 
constructive helpful and 
is again indicated in the case 


simultaneously, 
prosperous, 
of the New York Sun which on Septem- 
ber 2 celebrated its hundredth birthday. 
It started as a penny paper. In journal- 


ism it is today one of the most influen- 
tial and also money-making papers. In 
the New York Sun the insurance busi- 
ness has always had a friend, not only 
in its fair treatment of insurance sub- 
but in its handling of 
financial and economic news, the keynote 
The 
fraternity joins others in congratu- 

Publisher William T. 
great achievement and longevity of 


jects, general 


of which has been sanity. insur- 
ance 
lating Dewart on 
the 
his paper. 
There are many institutions in the in- 
surance business which are more than a 
century old and a number of these have 
advertised in the centenary edition of the 
Sun of September 2, 
other companies with a long lease of life. 
The advertisers included two or three of 
the oldest companies in the world: the 
Royal Exchange Assurance and the Lon- 
both started in 1720. 
the American fire 
companies are the Insurance Company 
of North America (oldest of the United 
States companies, founded in 1792); 
United States Fire, 1824; Pennsylvania 
Fire, 1825; North River, 1822. Other Am- 
erican companies advertising include the 
New York Life, 1841; Equitable Society, 
1859; Metropolitan, 1868; Home 
1853; Prudential, 1873; the 


company—the National Surety Corpora- 


as well as some 


don Assurance 


Among insurance 


Fire, 
also newest 


tion. 


known that there 
is an organization in New York City 
called the One Hundred Years Associa- 
tion. It has forty-eight members. The 
insurance membership includes the Hart- 


It is not generally 














The Human Side of Insurance 








< ma es ween 








O. J. Arnold, president of the Northwestern National Life, surrounded by the 
leading producers of the company. The picture was taken at the recent convention 


of the agents of the company at Chicago. 
Front row—J. A. Norris, B. E. Williams, President O. J. Arnold, Howard W. 
Back row—O. W. Veth, W. O. Westafer, W. L. Kelly, E. C. 


are: 
Yerxa, E. N. Ney. 
Henkel, F. J. Seible, E. E. Moore. 


Those in the picture from left to right 








Ernest Sturm, chairman of the board 
of the America Fore, returned from Italy 
last week. Asked if he cared to make 
any observation relative to the financial 
or economic situation as noted by him 
abroad he said that he did not as his 
trip was a vacation and he spent most 
of his time in Italy going to the smaller 
and more unfrequented places. 

ok * * 

V. R. Smith, who was recently elected 
to the board of governors of the Ameri- 
can Institute of Actuaries—the second 
Canadian to be so honored—and who is 
general manager and actuary of the Con- 
federation Life Association of Canada, 
has the following initials which he has 
the right to place after his name: M.A., 
A.LA., A.A.S., and F.A.LA. 

* * * 

William BroSmith, vice-president and 
general counsel of the Travelers, has 
been made a knight of the Order of St. 
Gregory the Great by Pope Piux XI. He 
has been legal adviser to Bishop Nilan 
of Hartford for twenty-five years. 

+ ~ * 

H. C. Mills, general manager for Can- 
ada of the Insurance Co. of North Amer- 
ica, will offer a tennis trophy for annual 


Hervey W. Laird, now secretary of the 


Lakeland, Fla., chamber of commerce 
and whose insurance connection was 
with the National Association of In- 


surance Agents some years ago, is serv- 
ing as secretary of the Lakeland N. R.A 
committee and had charge of a general 


celebration on Labor Day which gave 
considerable impetus to the N. R. A. pro- 
gram in that section. 

. & «& 


Harold Jackson, president of the Har- 
old Jackson Co., Inc., New York City, 
and well-known in marine insurance cir- 
cles, is one of the few American insur- 
ance men who are graduates of Oxford 
University, England. He also was edu- 
cated at Nottingham where he obtained 
the degree of B.Sc. In August, 1919, he 
joined Wm. H. McGee & Co. In 19% 
he resigned to form Harold Jackson Co, 
Inc. 

* * * 

Edward D. Lawson, western marine 
department manager of the Fireman's 
Fund, has been elected police and fire 
commissioner of Park Ridge, his sub- 
urban home. 

* * 


J. Thomas Woods, for fifty years a fire 








competition open to all company em-  jnsurance man in Australia, has retired. 
ployes in Montreal and Toronto. He has been with the London & Lanca- 
* ¢ * shire. Associates in Sydney Marine Un- 

V. Borghi has been appointed Italian derwriters Association gave him a fare- 
representative of the Royal Exchange. well party, including the gift of a wallet. 
MARINE AGREEMENT A CON- tention to the text of the nation-wide 
STRUCTIVE ACHIEVEMENT and uniform definition and interpreta- 
Fire, marine and casualty company tion of marine underwriting powers and 


parts of the country 
have this week been giving serious at- 


executives in all 





ford Fire, Eagle Fire and Phoenix As- 
surance. 
The New York Sun in its centenary 


issue printed a fac-simile of the first edi- 
tion of the 
ing chiefly of ads by steamship compa- 


Sun, the advertising consist- 


nies. Both the Albany line and Hart- 
ford line advertised passenger rates for 
$1. 

Two fire insurance companies, the 
North River and the Globe, were adver- 
tised in that first issue 100 years ago. 

The Sun September 2 edition is un- 
usually readable. 


to the terms of the agreement under 


which the provisions of the definition 
shall be administered. The definition 
and interpretation, formulated in an 


earnest and constructive effort to end 
encroachments of one branch of insur- 
ance upon the proper underwriting fields 
of another and thus eliminate what were 
threatening to become disastrous com- 
petitive practices, had the wholehearted 
support and endorsement of outstanding 
executives in each of the three branches 
the provisions of 


of insurance before 


the definition and agreement were mailed 


to all companies. The National Convem 
tion of Insurance Commissioners like- 
(Continued on Page 28) 
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The R.F.C. Insurance Advisory 
Committee 


Among those on the insurance advis- 
ory committee of the Reconstruction Fi- 
nance Corporation are Leroy A. Lincoln, 
Metropolitan Life; Alfred Hurrell, Pru- 
dential; Thomas A. Buckner, New York 


Life; Thomas I. Parkinson, Equitable 
Life Assurance Society; Morgan B. 
Brainard, Aetna Life; Henry Moir 


United States Life; James A. Beha, gen- 
eral manager, National Bureau of Casu- 
alty & Surety Underwriters; Julian 
Price, Jefferson Standard; Daniel Boone, 
president, American Life Convention; 
Former Governor E. Lee Trinkle, Shen- 
andoah Life; Henry S. Nollen, Equitable 
Life of Iowa, and B. H. Walker, Life 
Insurance Co. of Virginia. 

* «= @ 


Carroll B. Merriam R.F.C. Insurance 
Contact Man 


Carroll B. Merriam of the Reconstruc- 
tion Finance Corporation is the principal 
contact which insurance men have been 
having with that organization. 

* * * 


A Lloyd’s Rumor in Surety Insurance 


Reports on the Street are that Lloyd’s 
has been negotiating with surety compa- 
nies relative to retiring from the Amer- 
ican field in at least one division of the 
business — bankers’ blanket bonds —if 
American companies will cede them a 
certain percentage of the business. Ne- 
gotiations for Lloyd’s have been carried 
on by B. J. Pater, insurance broker, 15 
William Street. 

* * * 


British Business Men Alarmed at Pos- 
sibility of Jury Service as Result 
of Arson Trial 


An unexpected result of the London 

arson case is that everywhere business 
men are discussing a new terror, or rath- 
er an old one of which they have just 
become aware—the terror of jury serv- 
ice. One prominent business man says 
quite seriously that if he had been a 
member of the jury in that case he would 
have been a ruined man, for it would 
have been absolutely impossible for him 
" _— up for the work he would have 
ost, 

However, a statement has been issued 
to the effect that the jurors in the arson 
case were all so situated that they suf- 
ered no great financial losses as a re- 
sult of their long ordeal, though some 
of them found it extremely hard to keep 
in touch with their business affairs. This 
is bad for the jury system, for a juror 
who must burn the midnight oil in catch- 
Mg up with his work will probably be 
Sleepy and inattentive at the following 
session of the trial of which he has 
been chosen a judge. 

British jurors receive no fees or ex- 
Penses. They have to pay their own 
traveling expenses and for their meals. 

€ general impression that they are 
entitled to a fee of some kind is erro- 
neous. They receive nothing in criminal 
tases, and the fees paid in civil cases 

















are paid only by custom—one guinea 
(5.25) per case for special jurors and 
one shilling for common jurors in Lon- 
don and eightpence (16 cents) at pro- 


The origin of the cus- 
tom is amusing. It took its rise from 
the “collation” with which it was the 
practice for the winning side to regale 
the jury—after the verdict. By a wise 
provision, if the collation was given be- 
fore the verdict then the verdict became 
null and void. 

Business men are most frightened by 
the prospect of being called to serve in 
cases of insurance fraud, these being no- 
toriously of long duration. 

** * 


Sizing Up General Johnson 


The Gaskill Industrial Control Reports, 
Washington, make this comment on Gen- 
eral Johnson of NRA: 

“When the real achievement is re- 
vealed, General Johnson may have credit 
for two great social changes, the end- 
ing of child labor and the elimination of 
the sweat shop, provided his successor 
is able to perform the less spectacular 
and more grievous task of making the 
codes work. Probably no man less dy- 
namic and ‘hardboiled’ than General 
Johnson could have put over the NRA 
program. The methods used will react 
on his successor and increase his diffi- 
culties. It depends on the result of this 
unknown individual’s effort whether 
Hugh S. Johnson obtains an imperishable 
page in industrial history or comes to 
stand finally with Andrew J. Volstead.” 

* * * 


Reich Chamber of Agents 


A scheme is being promoted by the 
Reich Union of Insurance General Agents 
and the Federation of Insurance Repre- 
sentatives for the formation of a Reich 
Chamber for agents, whose object it will 
be to grant permits or licenses to agents 
to undertake insurance business. It is 
hoped to exclude from the business all 
unauthorized persons or undertakings, 
and to prevent unions, associations and 
industrial undertakings from negotiating 
insurance business. 

* * * 


Was Burglar Handed Over to the 
Police? 


The Policy of London prints an ex- 
citing story about Dr. S. C. Roy, man- 
aging editor of Insurance and Financial 
Review, Calcutta. It says: 

“Dr. Roy found a burglar in his house, 
and, upon seizing him, the latter whipped 
out a dagger. In the course of the tus- 
sle Dr. Roy received two or three slight 
injuries, but fortunately nothing serious. 
We are glad to learn that he is pro- 
gressing favorably.” 

What happened to the burglar? 

ee £ 

In and Out of New South Wales 

The Hartford Fire has been registered 
in Sydney, Australia, the New South 
Wales attorney being Harry E. Esping. 
The National Fire of Hartford has with- 
drawn from New South Wales. 


vincial assizes. 


Staging A Comeback 


That they do come back has_ been 
shown recently in announcements during 
the same week of deals whereby Rogers 
Caldwell, banker and insurance man of 
Nashville, and Richard Bean, banker and 
insurance man of Louisville, are again in 
the limelight after three years of rela- 
tive obscurity following the big crash 
in the Fall of 1930 which carried down 
Caldwell & Co. of Nashville, the National 
Bank of Kentucky of Louisville and its 
affiliates, including the Louisville Trust 
Co., of which Mr. Bean was then presi- 
dent. The Louisville Trust Co. was later 
reorganized and went right along, but 
Caldwell & Co. and the National Bank 
of Kentucky were too badly bent for a 
comeback. 

Bean later went to Johnson City, 
Tenn., where he became president of the 
Red Band Milling Co. Recently this 
company was purchased by General 
Mills, the Washburn Crosby organiza- 
tion, which controls the Louisville Mill- 
ing Co. at Louisville. Bean now becomes 
president not only of Red Band but of 
the new Washburn Crosby Milling Co. 
at Louisville. The local mills, which 
have been merely a producing and ship- 
ping unit, without sales organization, in 
that sales were handled through the 
Kansas City, St. Louis and Atlanta of- 
fices. will again have their ov-n sales or- 
ganization and operate as a complete 
flour producing and selling organization. 
Bean was secretary of the Ballard & 
Ballard mills at Louisville prior to be- 
coming a banker and is primarily a mill 
executive and a good one. 

Rogers Caldwell, who a year or so ago 
incorporated a new and modest invest- 
ment banking company as Rogers Cald- 
well & Co., on August 22 announced a 
deal covering purchase of 40,000,000 
pounds of dark tobacco, representing the 
entire holdings of the Eastern and West- 
ern Dark Fire Tobacco Growers’ Asso- 
ciations of Tennessee and Kentucky, pur- 
chase being made through the recently 
formed Dark Fire Tobacco Cornoration, 
formed August 19 by Caldwell, E. A. 
Goodloe and Thomas Goodloe with capi- 
tal of $3,000,000. 

At the same time it has been rumored 
for some time that James B. Brown, 
former president of the National Bank 
of Kentucky, would most likely be found 
staging a comeback before long. Noth- 
ing has been heard definitely regarding 
Brown for some time past, but in spite 
of the crash he went through he is a 
man of ability, vision and a good or- 
eanizer. 

* * * 


Economy of Words in Sales 
Literature 


I have just read an interesting article 
on insurance advertising and insurance 
literature in a South African paper, In- 
surance, Banking & Finance. It is to 
the effect that there is too much verbiage 
in advertising literature circulated in 
Capetown. 

The writer says the advertising front 
pages of sales literature in the United 
States, home of clever and effective ad- 
vertising ideas, can be studied to ad- 
vantage. Recently, the writer of the 
article was greatly impressed by the re- 
ceipt of a pamphlet from America which 
had on its face the single word “Why ?” 
Inside were the words, with suitable il- 
lustrations, “You insure your car, your 
home, your life. Why not insure your 
old age comfort?” Another piece of U. 
S. sales literature had on the frontis- 
piece the illustration of a watch, and 
above were the words “5%4 minutes from 
now.” Inside it was stated that an acci- 
dent occurs every 514 minutes in Amer- 
ica. 

Discussing these two pamphlets the 
writer says that their very appearance 
and form invite looking inside and per- 
using the subject to the end of the 
pamphlet. 

As an instance of what can be done 
with a word he cites the famous post- 
ers seen throughout the British posses- 
sions which are headed in large type, 
“Bovril,” “Yardley’s,” “Flag.” These are 
numerous others; and he wonders if 


South African insurance concerns can- 
not attract favorable sales attention by 
a word or a sentence as is done with 
drinks and tobacco abroad and with in- 
surance in the States. 

* * 


Best Saying of 1933 


It would be difficult to find an epigram 
of 1933 which contains more truth than 
the following statement by Dr. W. H. 
Hazard, New England Mutual Life: 

“It is eternally true that the size of 
the man in the fight doesn’t count half 
as much as the size of the fight in the 
man.” 

* * * 


Loss and Damage to Freight 
Greatly Reduced 

One of the most satisfactory results, 
both to the shippers and to the railways, 
of the improvements in transportation 
service which have been made in recent 
years, has been the reduction in the loss 
and damage to freight shipments and the 
corresponding reduction in the claims for 
such loss and damage paid by the roads. 
Figures follow showing the number of 
freight loss and damage claims presented 
in recent years: 


1920... 4,721,497 1927......2,527,055 
a 2,632,609 | 2,475,618 
ee 2,351,412 ee 2,626,125 
ae 2,833,984 TODD: «vx 2,417,110 
ee 2,498,790 ee 1,979,290 
1925......2,380,823 Co 1,594,309 
ee 2,491,856 

Annual payments made by the rail- 


ways for loss and damage to freight are 
shown below: 


1920. . .$119,833,127 1927. ..$ 27,146,813 


1921... 92,276,319 1928... 35,202,251 
1922... 48,084,955 1929... 36,113,903 
1923... 47,479,195 1930... 34,974,056 
1924... 45,975,675 1931... 24,565,360 
1925... 36,915,439 1932... 18,471,957 
1926. 35,785,779 


The loss and damage freight payments 
made by the roads in recent years for 
each car loaded with revenue freight are 
presented in the following table: 


Se ccd $ 2.66 ~  2eeeeges $0.72 
eres 2.35 SN raced 0.68 
RR 1.11 SR som cine 0.68 
Se eee 0.95 WR icesaes 0.77 
ee 0.95 eels 0.66 
aes. 0.72 ~ geepenen 0.66 
aR 0.67 


Finally, great improvement has been 
made in reducing the number of claims 
remaining unsettled at the close of each 
year. The number of claims which re- 
mained unsettled at the close of each 
year since 1920 is as follows: 


i eee 578,525 Lee 205,270 
er 273,018 | ee 204,323 
oo See 290,000 ee 211,531 
1923......... 290 ge PROG. <asices 178,330 
1924....... 228,659 oo Meee 150,322 
ee 204,962 i” ae 133,929 
ee 221,463 
: * * 


British Judges Demand Brevity 

The appeal from Justice Humphreys 
to counsel in the London firebug trial 
to be brief in their speeches was 
couched in such courteous terms 
that the closing speeches were made very 
brief in conformity with his wish. There 
was a time when judges were less tact- 
ful in their requests for brevity, as when 
Justice Grantham exclaimed testily: “Do 


you want to weaken your case, Mr. 
Blank? No? Then why go on talk- 
ing?” 


There was, too, the famous retort to 
counsel who said he was entitled to some 
latitude. “It’s not latitude I’m complain- 
ing of,” said the judge, “but longitude.” 

The wonder is that most of the pro- 
tests against filibustering counsel seem to 
have been so good-humored, like Justice 
Wills’ interruption of the lawyer who 
was expatiating lengthily on certain bags 
—“full bags, or half-full bags, or even 
empty bags.” “Or perhaps windbags,” 
murmured the judge sweetly. Again, 
there was the rebuke to the dilatory 
counsel who in a claim for detention of 
goods began his third hour with, “And 
now, my lord, I will address myself to 
the furniture.” 

“You have been doing that for a long 
time,” interposed the judge, waking up 
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Canadian Dep’t Heads 
Oppose Valued Policy 


OFFERED FOR FARM PROPERTY 








Automatic Cancelation Gets Support as 
Cure For Credit Evil; Agents’ 
Future Discussed 
The American Agency System, credit 
evils, automatic cancelation and valued 
policies for farm property were among 
the fire insurance subjects discussed by 
the Canadian Insurance Superintendents 
at their annual convention at Toronto 
this week. While the Superintendents 
are opposed to valued policy legislation 
they permitted all opinions on the sub- 
ject to have a hearing Wednesday morn- 

ing. 

Valued Policy for Farms Opposed 

In his report on fire insurance legisla- 
tion Arthur E. Fisher, Superintendent of 
Saskatchewan, dealt at length with a pro- 
posed amendment to the Manitoba In- 
surance Act which would provide for a 
valued policy on farm risks. Section 6 
of the amendment reads as follows: “The 
amount of insurance on any building in 
any policy of fire insurance shall, after 
the policy has been in force three 
months, be incontestable by the insurer 
in the event of total loss.” The Mani- 
toba legislature took no action after en- 
countering strong opposition from stock 
and mutual companies other than to pass 
the following resolution: “The general 
problem of establishing a basis of valu- 
ation on f buildings for insurance 





farm 
purposes be referred for consideration to 
the next convention of the insurance su- 
perintendents of the provinces and the 
Dominion, * * *” 

While the entire amendment was pro- 
posed in order to cure the evil of over- 
insurance Superintendent Fisher holds 
that the cost of making an inspection 
of every farm, as would have to be done, 
would be so expensive that many com- 
panies would withdraw from farm busi- 
ness. Thus the facilities for such cover- 
age would then be inadequate. Likewise 
the moral hazard under a valued policy 
would be increased enormously, Mr. 
Fisher said. Therefore, the fire legisla- 
tion committee of the Superintendents’ 
Association urges that the incontestability 
section of the Manitoba amendment be 
deleted. The committee also believes 
there is no way of establishing a basis 
of valuation on farm buildings for in- 
surance purposes by law. 

Heath on Agency System Reforms 

Charles Heath, president of the Asso- 
ciation and Insurance Superintendent of 
Manitoba, spoke bluntly about the future 
of the local agency system, credit evils 
and stock company and mutual competi- 
tion in his presidential address. Super- 
intendent Heath said frankly that he be- 
lieved the agency system, embracing 
many unqualified and unfit producers, 
was costing the public too much and that 
the companies must devise some educa- 
tional system so that agents can improve 


their service if local agents are to re- 

main indefinitely in the insurance pic- 
ture. On this subject he said: 

ae i ly e to begin in the other than 

! s with the agency sys- 

ck company insurance 

" mplished fact on this 

gency system has been generally 

accepted as the only logical and practical means 

of acquiring business, Whether it has been worth 

the price paid in commissions, I very much doubt. 

However, it has so far ‘got by’ and has con- 

tinued to exist. Now the business of insurance 

is faced with financial stringency, keen compe- 

t 


n, rate 


cutting and what is popularly called 





ssion.” During many years of good 
1 even during temporary hard times, 
nce fraternity have been so busy ac- 
is s through its agency system and 
ing it in the generally accepted man- 
it never paused to take stock. 
( en are peculiarly averse to stock 
marily, of course, because they haven’t 
but fundamentally because they are 
The agency system, if investigated 


(Continued on Page 28) 





FIRE INSURANCE 





Blue Eagles Appear 
As Codes Are Signed 


SOME YET TO BE APPROVED 





National Board and National Bureau 
Codes Passed by Gen. Johnson; Wolff 


on Competitive Practices 





Blue eagles are now prominently dis- 
played by company members of the Na- 
tional Board of Fire Underwriters and 
the National Bureau of Casualty & Sure- 
ty Underwriters and their affiliated or- 
ganizations following approval of their 
NRA codes (practically identical in con- 
tent) late last week by General Hugh 
Johnson in Washington. It is expected 
that the codes of the marine underwrit- 
ing organizations, the brokers and the 
agents will be approved this week, al- 
though no word had been received from 
Washington at the time this issue went 
to press. As the National Board code 
provides for a difference in minimum 
wages according to population of cities 
and towns and as messengers and junior 
file clerks will receive 75% of the mini- 
mum wage, it is not expected that the 
code will mean any heavy addition to fire 
company expenses. 

Contrary to some reports the code of 
the National Association of Insurance 
Agents, now in Washington, does not 
contain anything with respect to compet- 
itive practices but covers hours and 
wages. However, Allan I. Wolff, chair- 
man of the executive committee of the 
National Association, when speaking last 
Friday before the Iowa Association at 
Fort Madison, said that “the sentiment 
of our members throughout the country 
is largely in favor of a code to cover 
competitive practices. Certainly before 
we initiate such a step it is incumbent 
upon us to renew our efforts to create 
our own supervisory machinery. I fail 
to see how the companies can refuse to 
join us.” It is Mr. Wolff’s view that 
local agents cannot stand any increased 
costs of doing business and therefore 
agents and companies should get togeth- 
er now. 

The National Association learned from 
Washington yesterday that the agents’ 
code would be approved if it was pro- 
vided that the outside workers exempted 
from maximum working hours did not 
exceed 25% of those in each agency. 

Following is part of a letter, ac- 
companying the code, sent to members 
of the National Board by General Man- 
ager W. E. Mallalieu: 

“It is apparent that our business could 
not subscribe to a number of the pro- 
visions in the President’s Re-employment 
Agreement and that some are not applic- 
able. In conference with representatives 
of the casualty and surety interests a 
proposed agreement covering the items 
of minimum wages and maximum hours 
was developed. This proposed agreement 
was submitted to the NRA where it was 
favorably received, but we were posi- 
tively informed that it would be neces- 
sary for the insurance business to submit 





the future is uncertain. 


a code which would include practically 
all of the features of our proposed agree- 


‘ment and certain labor provisions which, 


by the National Recovery Act, must be 
a part of every code. 

“A specific code for our interests hav- 
ing been submitted and its wage and 
hour provisions accepted by the Admin- 
istrator, the Certificate of Compliance 
may be signed with this endorsement: 

“To the extent of NRA consent as 
announced we have complied with the 
President’s Re-employment Agreement 
by conforming wit the substituted pro- 
visions of the code submitted for the 
National Board of Fire Underwriters and 
its affiliated organizations.’ ” 

The complete text of the 
Board code follows: 

Code of the Companies Members of the 
National Board and Its Affiliated 
Organizations 

The National Board of Fire Under- 
writers and its affiliated organizations 
being in sympathy with the spirit and 
purpose of the National Industrial Re- 
covery Act presents this code to the 
President to forward the program lead- 
ing toward the economic and _ business 
recovery of the United States, the neces- 


National 








STANDARD 


INSURANCE COMPANY 


of NEW YORK 


80 John Street, New York 


Head Office: 


J. A. Kesey, President 


G. Z. Day, Vice-President 


C. L. Henry, Secretary 


Statement December 31st, 1932 


CAPITAL ' 
PREMIUM RESERVE 
OTHER LIABILITIES 
CONTINGENCY RESERVE 
NET SURPLUS 

TOTAL ASSETS 


$1,500,000.00 
1,186,730.41 
214,050.00 
1,142,045.90 
1,922,578.39 
5,965,404.70 





WHAT YOU 
HAVE 


The need of property insurance is as certain as 
That is the theme of this 
month’s North America national advertising—plus 
the advantages of doing business with North 
America Agents as representatives of a depend- 
able company with a 14l-year background. 


Be sure to see the North America 


full page advertisement in the 
Literary Digest, September 9th. 


Insurance Company of 
North America 


PHILADELPHIA 


and its affiliated companies write practically every form of insurance except life. 








sity for which is stated in Title I, Sec- 
tion 1 of the Act. 
Article I. Application of Code 

The National Board of Fire Under- 
writers affirms that it imposes no in- 
equitable restrictions on its members and 
participation in its activities, and it is 
truly representative as a national asso- 
ciation of fire insurance companies op- 
erating on the stock plan. 

Its membership, consisting of fire in- 
surance companies, in whole or in part, 
maintains, supports or subscribes to, in- 
surance rating, inspection and audit bu- 
reaus, associations, engineering services, 
testing and inspection stations and labo- 
ratories, arson investigators, loss adjust- 
ment bureaus and patrol or salvage corps 
co-operating with municipal fire depart- 
ments, all of which come within the pur- 
view of this code. 

The operation of the business of fire 
insurance and its allied activities are rg- 
idly controlled by the laws of the several 
states which are not rescinded or set 
aside by the National Industrial Recov- 
ery Act. Nothing herein shall obligate 
the companies, members of the National 
Board of Fire Underwriters, to any ac- 
tion, agreement or understanding pro- 
hibited by the laws of any of the states. 

Article II. Labor Provisions 

Section I. (1) Employes shall have 
the right to organize and bargain col- 
lectively through representatives of their 


(Continued on Page 34) 





NRA PARADE COMMITTEES 
H. B. Lamy, Jr., vice-president of the 
Pacific Fire, has been appointed chair- 
man of the fire and marine division of 
the President’s NRA parade committee. 
The monster parade will be held in New 
York next Wednesday. The fire insut- 
ance committee is composed of the fol- 
lowing: Sumner Ballard, Hendon Chubb, 
Bernard M. Culver, Daniel F. Gordon, 
William H. Koop, Wilfred Kurth, W. E. 
Mallalieu, J. Lester Parsons and C. 
Shallcross. William Schiff is chairman 
of the committee for the brokers an 
Walter H. Bennett for the agents. 
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ow British Firebugs Were Run to Cover 


Lawyer William Charles Crocker Devoted Nearly Three Years to Getting 
Evidence; Prosecution Costs Fire Companies and Lloyd’s 50,000 Pounds; 
Jail Sentences Given to Convicted Conspirators 


By A. e Blackall, London 


Now that the great British arson trial 
is at an end it is possible to tell part, 
at least, of the story—more extraordi- 
nary than the most amazing disclosures 
made during the hearing of the case— 
of how one man, a civilian, unaided by 
the police, brought the fire-raising gang 
to justice. The achievement was the re- 
sults of thirty months of painstaking ob- 
servation, deduction and accumulation of 
evidence, such as can seldom if ever have 
been attempted before by a single indi- 
vidual not normally engaged in crime 
detection. 

The man was William Charles Crocker, 
well-known London attorney specializ- 
ing in insurance law, who has for many 
years been employed by Lloyd’s and 
leading fire offices. 


How Lloyd’s Got Tip 


Some two and a half years ago Mr. 
Crocker obtained definite information of 
the operations of the gang. A man 
named Matthews, who had _ formerly 
been employed in the Intelligence De- 
partment of Lloyd’s, reported this in- 
formation to Mr. Crocker. Matthews had 
overheard a cheerful little man named 
Harry Priest boast, while under the in- 
fluence of liquor, that he was in league 
with persons who could arrange very 
profitable fires. 

Ever since receiving that information 
Mr. Crocker worked on the case, and 
during the trial the judge commented 
several times on his astuteness and his 
devotion to his self-imposed task of 
tracking down this nefarious gang. How 
far his efforts were justified was shown 
in the confession of the leader, Harris, 
to charges of arson. This confession in- 
dicated the extent to which insurance of- 
fices had been defrauded. He headed 
the biggest firm of fire assessors in the 
United Kingdom, carrying on, with his 
younger brother, the business founded by 
their father in 1865. 

Although there was nothing to indi- 
cate that it was a fraudulent concern, 
there was much pointing to the fact that 
the brothers were “smart.” It was 
found that they had a remarkably effi- 
cient ‘ ‘intelligence” system whereby they 
“learned” of fires almost immediately 
after the alarms were given , 
Companies Noted Inflation in Harris & 


Co. Claims 


When the victim of the fire was an 
honorable individual they handled his 
claim efficiently and legitimately, and the 
testimonials thus obtained were obviously 
of the greatest assistance to them in s2- 
curing further business. Nevertheless, 
or a number of years it had been a 
matter of comment among underwriters 
that the claims presented by Harris & 
0., Save where they were acting for - 
spectable firms, were grossly inflated. 
arris & Co. were remuncrated ay a 
Percentage of the sum recovered, it is 
obvious what Mr. Crocker inferred. 

Mr. Crocker next noted that in many 
Cases claims for goods said to have ex- 
isted in burned-out premises, and to have 
een destroyed, were supported by in- 
voices from people for whom Harris had 
acted in earlier fires. From that the 
Speculation arose whether Harris had 
not, for some illicit service or other, 
made friends of clients who were under 
such obligations that they could not af- 


ford to refuse to reciprocate by supply- 
ing faked documents. 

It became clear that Leopold Harris 
was the brains of the firm. Believing 
him unscrupulous, Mr. Crocker was not 
unprepared for indications of his fraudu- 
lent activities, though for a time he be- 
lieved him to be too cunning and cau- 
tious to enter the “firebug” business on 
his own account. Gradually, however, 
this theory began to seem more likely. 
Then, about two years ago, the evidence 
in his possession drove Mr. Crocker ir- 
resistibly to the conclusion that Harris 


CROCKER 


WILLIAM CHARLES 


& Co. had a closer knowledge of, and a 


closer interest in, certain fires than 
could be explained by any system of in- 
telligence. 

Appropriate £3,000 


A little over a year ago Mr. Crocker 
laid his suspicions before the leading of- 
ficials of Lloyd’s and the fire offices con- 
cerned. A sum of £3,000 was voted for 
the tracking down of the criminals, and 
the net gradually began to close in. 

Actually the cases which Mr. Crocker 
investigated represent a total of about 
$4,000,000. Even that sum does not take 
into account payments made in respect 
of damage to buildings and claims from 
other people whose adjoining premises 
have been damaged as a result of fires. 
Actually after these cases were investi- 
gated the amount involved in claims in 
respect of which charges had been made 
approximated £270,000. Of this sum £110,- 
000 was outstanding on claims which had 
not been settled when the proceedings 
began. 

The story is one of infinitely patient 
investigation. One night a car belonging 
to one of the prisoners was followed from 
London. The chase led all through the 
night. With the dawn the cars were on 
the Yorkshire moors. Not long after- 
wards there was a fire in a Yorkshire 
town to which they had been led. An- 
other night the car was pursued from 
London to Manchester. 

An informer was working for Mr. 
Crocker. The gang became suspicious of 





him, and he was closely questioned. He 
was able to allay suspicions by explain- 
ing that he was involved in insurance 
litigation, and had succeeded in “squar- 
ing” Mr. Crocker and his visits to the 
office were in connection with payments 


of the bribes. 


Employed Women in Cafes 

For weeks some of Mr. Crocker’s in- 
vestigators were up all night. Often at 
4 o’clock in the morning they would be 
in West End London cafes, dressed i 
evening clothes, accompanied by a wo- 
man investigator in a fashionable dance 
gown sitting not far from members of 
the gang. Actually on one occasion one 
of the girls employed by Mr. Crocker 
sat at the same table with two mem- 
bers of the gang and heard them arrange 
o “have a fire.” This was one of Mr. 
Crocker’s greatest strokes of luck. 

As each individual was identified as 
an active member of the gang he was 
never lost sight of. One of the men was 
found to be friendly with three women. 
They also were put under observation 
and unwittingly they helped more than 
once to add another thread to the mesh 
which was being woven round the gang. 

Documents were assembled in dossiers, 
but the mass of evidence was separated 
into half a dozen sections so that the 
discovery of one part by any member 
of the gang would not cause undue sus- 
picion. The underwriters who had been 
informed of the activities of the gang 
were never seen together. They com- 
municated only by telephone, so great 
was the necessity for secrecy, for it was 
then known that the conspiracy had ex- 
traordinary ramifications. 


All Companies Co-operate 

All the leading fire offices co-operated 
with Mr. Crocker. Claims in which the 
gang was interested were carefully scru- 
tinized. For months the task seemed 
very difficult, so cleverly had the ring- 
leaders covered their traces. But the 
underlings were less clever. Informers 
were found among them; without their 
help the case could never have been 
brought. That is why a number of men 
were not in the dock at the trial. It 
was not difficult to get the lesser men 
to inform, as the gang was not a “rod 
gang” and there was little fear of their 
being put on the spot. 

For many months practically every 
member of the gang was shadowed by 
one of Mr. Crocker’s agents. In the last 
two years he spent an enormous amount 
of time in assembling the details of the 
conspiracy. While they went about their 
affairs every movement of the firebugs 
was watched —in restaurants, theaters, 
hotels and saloons—even in their own 
offices. In one instance a “traveling 
salesman” called upon one of the men 
to discuss the possibility of doing busi- 
ness with him. The firebug was entirely 
unaware that his enterprising visitor was 
not a salesman at all, but an agent of 
justice. 

Gang Realizes It Is Watched 

Only a comparatively short time be- 
fore their arrests did the members of 
the gang realize the danger in which 
they stood. At different moments there- 
after, emissaries of the gang made ap- 
proaches in a certain quarter, ostensibly 
desiring to give helpful information, but 





in reality to try and discover how much 
was known about their doings by Crock- 
er’s investigators. 

Finally Mr. Crocker confided his sus- 
picions to distinguished heads of the in- 
surance world, showing them the mass 
of evidence already in his possession and 
suggested that Lloyd’s underwriters and 
the tariff offices should in future pool 
their resources and present a_ united 
front to a common enemy. For the first 
time in the history of insurance this li- 
aison was then, in fact, effected. 

It soon became apparent that Mr. 
Crocker would have to adopt even closer 
secrecy. The difficulty of guarding 
against leakage of information was such 
that he decided he must close not only 
probable sources of leakage, but all 
sources. He decided to work alone and 
step by step he filled in details of his 
record of the system—the creation of a 
dummy business, the stocking with 
worthless inflammable material, the fire, 
and the inflated claim—until in the end 
the jigsaw puzzle was complete, the iden- 
tity of the participants was revealed and 
the machinery of the law was set in 
action. : 

Capsoni the Torch 

The fina! link in the chain was sup- 
plied by the voluntary evidence of the 
Italian Capsoni, the expert fire-raiser em- 
ployed by the gang to start the confla- 
grations. Justice Humphreys described 
him as “a man with great ability and 
charm, and a wickedness all his own— 
the most dangerous and detestable type 
of criminal, a blackmailer.” 

When Mr. Crocker handed his papers 
to the Director of Public Prosecutions, 
Sir Tindal Atkinson, and the first mem- 
bers of the gang were arrested, his work 
still went on. For five weeks six men 
and a girl worked continuously, with the 
exception of a few hours’ rest on Sun- 
days, typing, checking and tabulating the 
mass of evidence accumulated by Mr. 
Crocker. Several members of the staff 
broke down under the terrific strain. 
But the woman secretary, Miss Florence 
Beckley, carried on zealously. She was 
on duty in the court every day during 
the trial, sitting on Mr. Crocker’s left 
hand. Secretarial work on the case is 
not yet finished—Mr. Crocker has a small 
army of clerks working at top pressure 
sorting out the voluminous exhibits and 
records of the case. 

Crocker Bodyguard 

During the trial a police guard was 
placed at Mr. Crocker’s office to stop 
any attempt to steal incriminating docu- 
ments. Day and night watch was kept. 
Mr. Crocker’s staff was provided with 
a suite of rooms at the court, and long 
after the doors were shut each night 
they were hard at work typing the evi- 
dence of the previous day’s hearing and 
preparing the prosecution’s case for the 
next day. 

Five Scotland Yard detectives were re- 
sponsible for the final police side of the 
investigation. Working independently of 
Mr. Crocker, they discovered certain ac- 
tivities of the Harris gang which had 
not been touched by his men. These 
detectives—Chief Inspector Yandell, De- 
tective Inspector Cockburn, Detective 
Sergeants Duncan and Hatherill, and De- 
tective Constable Preece —spent eight 

(Continued on Page 20) 
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Fire-Marine Business 
Of 1932 Summarized 


N. Y. DEP’T “ANNUAL REPORT 





Earthquake and Aircraft Risks Written 
in This State Showed a Big Decline 
Last Year 





George S. Van Schaick, New York In- 
surance Superintendent, is publishing the 
seventy-fourth report of his department 
varied lines transacted by 
fire and marine insurance organizations 
authorized in New York State. The vol- 
includes abstracts of the 1932 busi- 
270 joint-stock, 73 mutual and 
19 Lloyds or 


covering the 


ume 
ness of 
inter-insurance organiza- 


tions, with analyses and tabulations of 
their transactions, and makes a total of 
nearly two thousand pages. 

The volume is prefaced with Mr. Van 
Schaick’s preliminary report to the reg- 
ular 1933 legislature ix the form of text 
and tables, reviewing the departmental 
activities of the year 1932 and making 
recommendations. One table gives full 
information as to companies in liquida- 
tion completed or pending at the end 
of 1932. 

The aggregate figures of joint-stock 
and mutual fire and marine companies 
authorized in New York State during 
1932 reflect both a decline in business 
activities of the year, especially in the 
lines other than fire and marine, and 
also a consistent reduction of liabilities 
and losses paid, while reductions in cap- 
ital have been made for the strengthen- 
ing of surplus, shown as follows: 


Summary of 


Assets, December 31....... 
Liabilities and reserves 
Capital 
BREN Sica eeaie dasa sieacears 
Fire premium income...... 
Other premium income.... 

OE MOONE is ce ceceiceses 
Fire losses paid. 

Other losses paid.. 
Total disbursements. 
Fire risks written in year........... 
Other risks written in vear... 
Total in force end of year 


The insurance legislation of 1933, with 
reports on examination of companies and 
decisions of the Court of Appeals on in- 
surance cases to July 1, 1933, will form 
an appendix to a later volume. 

In addition to the aforementioned com- 
panies, nineteen Lloyds and inter-insur- 
ance associations show assets of $22,- 
055,968 ; liabilities, $7,414,417; premium in- 
come, $7,100,302; losses paid, $3,922,487. 

The total of fire premiums received in 
New York State during 1932 by joint- 
stock and mutual companies was $76,- 
175,627; fire losses incurred, $47,530,871. 

Ocean marine premiums received by 
joint-stock and mutual companies in New 
York totaled $18,429,946; losses incurred 
were $10,289,355. 

All premiums other than fire and ocean 
marine received by joint-stock and mu- 
tual companies in New York, including 
motor vehicle, aircraft, inland navigation, 
tornado, windstorm, hail, sprinkler leak- 
age, earthquake, etc., totaled $25,592,765; 
losses incurred, $15,083,956. 

Total Amount of Risks Declines 

Total amount of fire risks written by 
joint-stock and mutual companies in New 
York during 1932 was $12,616,106,850, a 
decrease of $1,541,356,983 as compared 
with 1931. 

Total amount of all risks other than 
fire written in New York, $20,882,453,859 
—a decrease of $11,589,538,001. Of this 
principal sum $4,935,813,205 covered ocean 
marine risks, a decrease of $865,411,924 
for 1932 as compared with 1931. 

Earthquake insurance risks written in 
New York last year amounted to $8,861,- 
711, as compared with $30,379,307 in the 
year previous, while aircraft insurance 
totaled $25,830,032 as against $138,663,449 
for 1931. 

To joint-stock and mutual fire insur- 


1932 Business 


Ageregates—1932 Decrease from 1931 


..$ 2,334,879,721 $ 162,485,520 
1,360,767,312 12,378,547 

as 302,220,244 95 '922'873 
ye 671,892,165 54,184,100 
oi 555,891,641 74,181,511 
es 180,003,210 51,909,149 
re 970,462,455 73,810,964 
a 322,652,009 31,478,156 
- 93,710,220 16,500,839 
ea 1,007,011,561 133,569,415 
179,137,965,006 3,920,131,691 

.. 125,619,069,776 37,127,044,940 


213,996, 153,252 18,199,616,600 


ance may be added the business of 166 
New York co- operative fire companies, 
which are shown in an advance report 
issued in April last as having at the be- 
ginning of 1933 assets totaling $4,408,432, 
liabilities of $3,027,015, risks totaling $1,- 
056,031,492, premium income $5,163,850, 
losses paid in 1932, $3,910,983. This busi- 
ness is almost wholly in New York State 
and outside of New York City. 





George W. Glaentzer Dies; 
Over 50 Years A Broker 


Funeral services were held last Fri- 
day evening in New York for George 
W. Glaentzer, president of the insurance 
brokerage concern of Gordon, Roberts 
& Co., who died suddenly on August 29 
while returning from the South on the 
steamship Robert E. Lee. He was 69 
years of age. 

Mr. Glaentzer had been in the insur- 
ance brokerage business for fifty-one 
years and joined Gordon, Roberts & Co. 
in 1887. He was well known to insurance 
men in New York City and established 
a fine reputation for his fair dealings. 
Surviving are two sons and a daughter 
at Ridgewood, N 





N. Y. FIELD CLUB MEETING 

The first luncheon meeting of the Su- 
burban New York Field Club for the 
1933-34 season will be held on Monday, 
September 11, at 12:30 at the Block Hall 
Luncheon Club, 23 South William Street, 
New York City, instead of at the Elks’ 
Club in Brooklyn as was the custom last 
season. William A. Beirne, president of 
the field club, will preside. 





NEWARK AGENT LOSES WIFE 

Mrs. Frances I. Berry, wife of James 
A. Berry, veteran Newark agent, died 
suddenly on August 29 at her home in 
Newark. Besides her husband she is 
survived by three daughters and two 
sons. 





DEATH OF B. M. RUSSELL 


B. M. Russell, retired state agent of 
the Fireman’s Fund in Kentucky, died 
on August 28 at El Paso, Tex., from 
heart trouble. He left the company on 
a pension two years ago. 








WESTERN 
175 West Jackson Blvd. 
Chicago 





Eagle 


Hritish Dominions 
Insurance Company Limited 


DEPARTMENT 





of Zondon, Craland 


This is one of the largest English Companies doing business in the 
United States and writes all the hazards a Fire Insurance Company is 
permitted to assume. 


UNITED STATES BRANCH 


90 JOHN STREET 
New York 


Star 


The Eagle Star was the first Company to write 
Rain Insurance in this country. 


PACIFIC COAST DEPARTMENT 


114 Sansome Street 
San Francisco 
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MYLES WALSH RETIRES 





Former Secretary of Great American 
Known as One of Leading Account- 
ants in Insurance 

One of the leading fire insurance ac. 
countants in the business, Myles Walsh 
retired as secretary of the Great Amer. 
ican on August 31 and will henceforth 
devote his time to the fulfillment of his 
own personal wishes. For several months 
he plans to stay at his Summer home 
on Cape Cod and after that will take 
a trip abroad. Mr. Walsh became see. 
retary of the Great American two years 
ago with the understanding that he 
would be relieved of his active duties 
in 1933. He was guest of honor at qa 
testimonial juncheon at the Drug & 
Chemical Club last weck at which time 
the officers of the company pres nted him 
with a handsome silver water pitcher 
and the employes gave him a traveling 
bag and a bouquet of roses. 

Mr. Walsh established a reputation a; 
an accountant of outstanding ability 
while with Joseph Froggart & Co., pub- 
lic accountants. Later for many years 
he was with the Niagara Fire in charge 
of the accounts department. When that 
company became a member of the Amer- 
ica Fore fleet Mr. Walsh went with the 
Great American in the accounting de- 
partment and shortly afterward, in Sep- 
tember, 1931, was elected secretary. In 
addition to his work with the fire com- 
panies Mr. Walsh was prominent in the 
work of the Insurance Accountants’ As- 
sociation and served as its president sey- 
eral years ago. He also served on com- 
mittees of the National Board of Fire 
Underwriters and the National Conven- 
tion of Insurance Commissioners. 





J. J. HOEY BACK 


New York Agent Met Insurance Men 
Coing and Coming Back from 
Europe; Visited Riviera 
James J. Hoey, New York insurance 
returned from Europe on_ the 
Conte di Savoia on August 31. He traveled 
with an interesting crowd of passengers 
both coming and going. On the way 
over on the Aquitania there were a num- 
ber of insurance men, including Harold 
Warner, United States manager of the 


agent, 


Royal—Liverpool group; Percival Beres- 
ford, United States manager of 3 
Phoenix Assurance of London; W. \ 

Otter-Barry, general manager, Sun z 


surance Office; H. R. Hobson, assistant 
general manager of the Sun, and William 


Shields, vice-president of the Mutual 
Life. 

On the Conte di Sevoia were Ernest 
Sturm, chairman of the America Fore; 
Willard Brown, distinguished insurance 
agent; William Church Osborn, promi- 
nent in counsels of the Democratic 
party; William Loeb, vice-president of 


the American Smelters and former sec- 
retary of President Theodore Roosevelt. 
Mr. Hocy was in Paris and Cap 


d'Antibes. 
BRITISH LOSSES DECLINE 


The cost of the chief direct fire losses 
in Britain during July may be estimated 
at £553,000, which compares with corre- 
sponding losses of £587,000 for June last 
and £451,000 for July, 1932. These fig- 
ures take into account only fires in which 
the damage amounted to £1,000 or more, 
and, allowing 60% in accordance with 
statistical custom in re spect of the nu- 
merous outbreaks costing individually 
less, the total cost of all the direct fire 
losses in Britain and Ireland during July 
was £885,000. The corresponding estimate 
for the previous month was £939,000 and 
that for July of last year was £722,000. 


RORABAUGH’S NEW POST 

John V. Rorabaugh has been named 
to assist Special Agent William H. Wa%- 
ner who supervises the business of the 
Scottish Union & National group in ¢X- 
cepted territory in Pennsylvani: 2 and that 
of the American Union for the entire 
state. Both men will have their head- 
quarters in Philadelphia. 
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“AMERICA FORE” 





WE DO OUR PART 
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The AMERICA FORE GROUP |y of Insurance Companies 


THE CONTINENTAL INSURANCE COMPANY NIAGARA FIRE INSURANCE COMPANY 
AMERICAN EAGLE FiRE INSURANCE COMPANY MARYLAND INSURANCE COMPANY OF DELAWARE 
FIDELITY-PHENIX FirRE INSURANCE COMPANY THE FipELITY AND CASUALTY CoMPANY 


First AMERICAN FIRE INSURANCE COMPANY ERNEST STURN VER Preaios 
Eighty Maiden Lane, 

















New York,N.Y- 
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Albert E. Dean Dies; 
Rating Expert in West 


AUTHOR OF DEAN SCHEDULE 





Retired Western Manager of Spring- 
field at Chicago Was 91 Years of 
Age at Time of Death 





Albert F. Dean, author of the widely- 
used Dean analytic rating schedule and 
retired manager of the Western depart- 
ment of the Springfield Fire & Marine, 
died last Friday morning in Evanston, 
Ili. He was 91 years of age and had 
been in poor health for some time. Fu- 
neral services were held Saturday after- 
noon. Although known throughout the 
country for his efforts toward formulat- 
ing a scientific method of rating fire 
risks, Mr. Dean was held in close es- 
teem by a smaller group because of his 
kindly and lovable personality and his 
fine sense of humor. 

Mr. Dean’s entrance into fire insurance 
came through a contact he had made 
while a lieutenant in the First lowa Cav- 
alry during the Civil War. Born near 
Madison, Ind., in July, 1842, he was taken 
to Fort Madison, Iowa, in 1849 by his 
family. There he went to a country 
school and a small college at Burlington, 
Iowa. He left college to join the army 
and at St. Joseph, Mo., met Major Amos 
J. Harding, an insurance man. The two 
became close friends and after spending 
ten years following the war with a grain 
and produce commission house in St. 
Louis Mr. Dean, at the invitation of Mr. 
Harding, assisted the latter in opening 
the Western department of the Spring- 
field at Chicago on January 1, 1876. 

Retired as Manager in 1921 

After holding the position of cashier 
for four years Mr. Dean was appointed 
special agent in Missouri and southern 
Illinois. His next post was that of spe- 
cial adjuster for the Western territory 
and in 188 he became assistant man- 
ager of the Western department. He 
worked with Mr. Harding until 1912, 
when the latter died, and Mr. Dean suc- 
ceeded him. He became a director of 
the company in 1913 and retired from 
active service in January, 1921. Since 
then he acted in an advisory capacity 
and as a member of the board. 

Early in life Mr. Dean was interested 
in mathematics and published a book on 
interest and equation tables which was 
used by bankers and brokers. Later, as 
an insurance man, he observed that rat- 
ing methods in the West were far from 
accurate and he undertook to devise 
some system which would measure fire 
hazards correctly. For several years he 
devoted himself closely to this problem, 
doing a great deal of research work, and 
finally devised his analytic system. This 
was first applied to mercantile risks in 
the West about thirty years ago. Soon 
afterwards it was adopted throughout 
the Western Union territory, the Union 
having purchased the copyright from 
Mr. Dean. In more recent years it has 
been extended to additional territory. 
Schedules on the same system have also 
been devised for rating other classes. 

Mr. Dean’s reputation was further en- 
hanced by his writings. He was the au- 
thor of “The Rationals of Fire Rates,” 
“Fire Rating a Science.” “Standardiza- 
tion in Fire Insurance” and “Analytic 
System for the Measurement of Rela- 
tive Fire Hazards,” which is the Dean 
schedule. He was well known to local 
agents and insurance commissioners and 
frequently spoke before insurance organ- 
izations on rating questions. 

George G. Bulkley, president of the Spring- 
field, attended the funeral both as a representa- 
tive of his company and as an honorary pall 
bearer from the Western Underwriters Asso- 
ciation. Other honorary pall bearers included 
the following: W. E. Higbee, W. P. Townley 
and Thomas E. Gallagher, representing the 
“Round Table,” a famous fire insurance lunch- 
eon group at the Union League Club organized 
by Mr. Dean; John C .Harding, member of the 
firm of Harding & Lininger, Western managers 
of the Springfield; George W. Blossom and 
A. G. Dugan, also representing the W. U. 
Herbert A. Clark, Western Insurance Bureau; 
John M. Thomas, Eastern Underwriters Asso- 
ciation; J. V. Parker, Western Actuarial Bu- 
reau; and Ernest H. Hicks and C. M. Cart- 
wright, representing the public. 


























R ror: S/ugetsh Business 


The big National Recovery Act is 
showing results. 


It is creating in commerce, industry and 
the home the need for increased 
amounts of insurance on policies now in 
force, and for the resumption of policies 
previously cancelled for reasons of 


economy. 


Therefore, we propose an “AGENCY 
Recovery Act” for our Agents, being 
an act to promote a vigorous campaign 
among their clients to provide adequate 
and proper insurance protection to meet 
present changed and changing condi- 
tions. 


Our Agents are cordially invited to 
write in. 











THE PENNSYLVANIA FIRE 
INSURANCE COMPANY 


. . » As Progressive as the Nation ... 
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NRA Problems to Be 
Discussed by Agents 


BRANCH OFFICES ON PROGRAM 





Final Report of James L. Case on Auto. 
matic Cancelations to Be Made at 
Chicago Meeting 





In view of the many serious problems 
now facing insurance agents, particularly 
as to their participation in the National 
Recovery Administration program, the 
annual convention of the National Asso. 
ciation of Insurance Agents to be held 
in Chicago the week of October 9 will 
be devoted solely to agents, with an ex- 
ecutive session on Wednesday afternoon 
for agents only. 

While a speaker of national promi- 
nence will appear at the banquet on 
Tuesday evening, October 10, practically 
all of the speakers at the regular con- 
vention will be from the membership of 
the Association. Garfield W. Brown 
Insurance Commissioner of Minnesota 
has been invited to extend greetings from 
the National Convention of Insurance 
Coinmissioners, and Henry A. Steckler 
New Orleans, will be asked to perform 
a similar function for the American As- 
sociation of Insurance General Agents 
of which he is president. President 
Charles L. Gandy of the Association will 
preside as toastmaster at the banquet 
when a number of informal talks will 
be delivered. 

The NRA will be the leading topic be- 
fore the executive session on Wednesday 
afternoon. Another question to come be- 
fore the executive session will be the 
branch office problem, where the results 
of the second questionnaire to compa- 
nies will be discussed in full and the next 
move decided upon. 

As usual the president, at the opening 
session on Wednesday morning, will de- 
liver the report of the administration. 
Past President Percy H. Goodwin, San 
Diego, chairman of the fire conference 
committee, will make a report largely in 
connection with branch offices. George 
W. Carter, Detroit, chairman of the cas- 
ualty conference committee, will devote 
the major portion of his report to work- 
men’s compensation. The report of past 
President Thomas C. Moffatt, Newark, 
chairman of the surety conference com- 
mittee, will be concerned with bonds on 
public works. 

A feature of the program will center 
around the general topic of “Modern In- 
surance Trends.” Included in this sub- 
ject will be the new interpretation of in- 
land marine insurance, the Interstate 
Underwriters Board and an analysis of 
the new adjustable use and occupancy 
form inaugurated by certain reciprocal 
insurance companies. 

Past President James L. Case will pre- 
sent his final report as chairman of the 
committee on automatic cancelations. 
The questionnaire sent out to the mem- 
bership on this subject has brought in 
more replies than any letter of its kind 
ever sent out by the National Associa- 
tion, with the preponderance of opinion 
in favor of inclusion of such a clause. 





London Firebugs 


(Continued from Page 17) 
months on the investigation. With the 
exception of Preece they were in court 
throughout the trial. Documents which 
figured prominently in the trial were 
found by these men. 

The Trial 

The trial broke all records for length 
in Great Britain. The public prosecutor 
declined to act unless the underwriters 
provided the funds, and the cost to 
Lloyd’s and the companies of the prose- 
cution finally reached £50,000. 

A number of suggestions to improve 
the law have been put forward. The 
daily newspapers printed many columns 
about the trial and the conspiracy. 

Capsoni, the self-confessed fire-starter, 
has not been deported. He is remaining 
in London in close touch with the prose- 
cution. 
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m, the WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 
Asso FIREMEN’S INSURANCE COMPANY OF NEWARK, NEW JERSEY 
lc CAPITAL 
9 will aE AE: ‘ 
an ex. $ 9,397,690.00 Organized 1855 
ernoon 
NEAL BASSETT, Chairman of Board 
promi- HENRY M. GRATZ, President 
we JOHN R. COONEY, Vice-Pres. ARCHIBALD KEMP, Vice-Pres, HERBERT A. CLARK, Vice-Pres. H. R. M. SMITH, Vice-Pres. 
oe on W.E. WOLLAEGER, Vice-Pres. HERMAN AMBOS, | Mir rt E. G. POTTER, 2d V.-Pres. W. W. POTTER, 2d Vice-Pres. 
tically WALTER J. SCHMIDT, 2d V.-Pres. LEE TRIMBLE, 2d V.-Pres, OLIN BROOKS, 2d V.-Pres. 
hip of THE GIRARD FIRE AND MARINE INSURANCE COMPANY 
srown, $ 1,000,000.00 Organized 1853 
nf oe NEAL BASSETT, President 
JOHN R. COONEY, Vice-Pres. ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK, Vice-Pres. H. R. M. SMITH, Vice-Pres. 
IT 
ance W. E. WOLLAEGER, Vice-Pres. HERMAN AMBOS, Vice-Pres. E. G. POTTER, 2d V.-Pres. W. W. POTTER, 2d Vice-Pres. 
cher, WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 
ae THE MECHANICS INSURANCE COMPANY OF PHILADELPHIA 
gents, $ 600,000.00 Organized 1854 
sident 
c NEAL BASSETT, President 
: will JOHN R. COONEY, Vice-Pres. ARCHIBALD KEMP, Vice-Pres, HERBERT A. CLARK, Vice-Pres. H. R. M. SMITH, Vice-Pres. 
quet W. E. WOLLAEGER, Vice-Pres. HERMAN AMBOS, | Vice-Pres E. G. POTTER, 2d V.-Pres. W. W. POTTER, 2d Vice-Pres. 
; will WALTER J. SCHMIDT, 2d V.-Pres. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 
=" NATIONAL-BEN FRANKLIN FIRE INSURANCE CO. OF PITTSBURGH, PA. 
esday $ 1,000,000.00 Organized 1866 
e be- 
: NEAL BASSETT, President 
Ba JOHN R. COONEY, Vice-Pres. ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK, Vice-Pres. H. R. M. SMITH, Vice-Pres. 
iuecaend W. E. W LLAEGER, Vice-Pres. HERMAN AMBOS, Vice-Pres. E. G. POTTER, 2d V.-Pres. W. W. POTTER, 2d Vice-Pres. 
mpa- WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 
_ SUPERIOR FIRE INSURANCE COMPANY 
ning $ 1,000,000.00 Organized 1871 
Bal NEAL BASSETT, Chairman of Board 
W. E. WOLLAEGER, President JOHN R. COONEY, Vice-Pres. ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK, Vice-Pres. 
S 
San H. R. M. SMITH, Vice-Pres. HERMAN AMBOS, Vice-Pres E. G. POTTER, 2d V.-Pres. W. W. POTTER, 2d V.-Pres. 
umes WALTER J. SCHMIDT, 2d V.-Pres. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 
vt THE CONCORDIA FIRE INSURANCE COMPANY OF MILWAUKEE 
cas- $ 1,000,000.00 Organized 1870 
no CHARLES L. JACKMAN, President NEAL BASSETT, Vice-President 
pent JOHN R. COONEY, Vice-Pres. ARCHIBALD KEMP, Vice-Pres, HERBERT A. CLARK, Vice-Pres. H. R. M. SMITH, Vice-Pres. 
W. E. WOLLAEGER, Vice-Pres. HERMAN AMBOS, Vice-Pres. E. G. POTTER, 2d V.-Pres. W. W. POTTER, 2d Vice-Pres. 
yark, WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 
“yd THE CAPITAL FIRE INSURANCE COMPANY 
$ 300,000.00 Organized 1886 
go CHARLES L. JACKMAN, President NEAL BASSETT, Vice-President 
sub- UNDERWRITERS FIRE INSURANCE CO. OF CONCORD, N. H. 
-in- $ 100,000.00 Organized 1905 
tate ? 
s of NEAL BASSETT, President 
incy JOHN R. oe: Vice-Pres. ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK, Vice-Pres. H. R. M. SMITH, Vice-Pres. 
ocal W. E. WOLLAEGER, Vice-Pres. HERMAN AMBOS, Vice-Pres. E. G. POTTER, 2d V.-Pres. W. W. POTTER, 2d Vice-Pres. 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d v. -Pres. OLIN BROOKS, 2d V.-Pres. 
yre- MILWAUKEE MECHANICS’ INSURANCE COMPANY 
” $ 2,000,000.00 Organized 1852 
ons. 
2-m- NEAL BASSETT, Chairman of Board 
in J. SCOFIELD ROWE, Vice-Chairman 
j . WINANT VAN WINKLE, Vice-Presid JOHN R, COONEY, Vice-Presid 
= ™ é: ENO HER, ow E.R. 5 ee McCLURE, 3d Vice-Pres, T.A. SMITH. Jr. 3rd Vice- Pres. F. J. ROAN, ‘ord View Pree. 
ion THE METROPOLITAN CASUALTY INSURANCE COMPANY 
“ $ 1,000,000.00 OF NEW YORK Organized 1874 
e NEAL BASSETT, Chairman of Board 
NKLE, -Presid J. C. HEYER, Vice-Presiden JOHN R. COONEY, Vice-Presid 
™ E LANOETER. 24 Vice Pres. ae "SMITH, 3rd Vices — © FRANK J. ROAN, 3rd Vice-Pres. E. R. HUNT, Sed’ Vice-Pres, S. K. McCLURE, ‘rd Vice-Pres. 
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ich $ 1,000,000.00 Organized 1909 
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taint Cancelation Notice 
Held Effective In Other States 


London Assurance Says Many Objections Are Based on Erro- 
neous Presumption That Decisions on Standard Fire 
Policy Are Applicable to Auto Policy 


Cancelation Notices 


Early this year the automobile depart- 
Assurance devised 


which 


ment of the London 
a new form of cancelation notice 
it considers a decided improvement over 
the old form for the reason that consid- 
erable doubt existed whether the form 
which had been in use for years was 
truly protective of the company’s inter- 
ests in the event of legal opposition by 
assureds. In fact the problem of effec- 
tive methods of cancelation have been 
argued by fire and automobile insurance 
lawyers for years and is still an open 
question, 

On August 4 The Eastern Underwriter 
published a general reply to many in- 
quiries received by the London Assur- 
ance with respect to its new cancelation 
notice which in brief provides for mail- 
ing of the notice by first class mail, but 

ot registered, and for a receipt of mail- 
ing from the post office rather than a 
receipt from the assured. Walter Meiss, 
automobile manager of the London, and 
Joseph Greenhill, counsellor-at-law, orig- 
inated the revised notice and have stud- 
ied thoroughly the legal decisions on 
insurance policy cancelations. 

Recently C. E. Stevens of the United 
Pacific Casualty at Seattle took issue 
with Mr. Meiss on the question whether 
the London Assurance’s revised cancela- 
tion notice really is effective in states 
other than those having statutes 
pressly providing that proof of mailing 
is sufficient. In a memorandum to the 
London Assurance Mr. Stevens says in 
part as follows: 

Doubts Use in All States 

“The method of cancelation as herein 
outlined is all right as applied to the 
State of New York where the statute 
expressly provides that cancelation shall 
become effective on the mailing of no- 
tice. This statutory provision is peculiar 
to the State of New York and I do not 
find it in any of the other state statutes 
except possibly in Kansas. 

“The weight of authority except in 
states having such a statute is to regard 
receipt of the notice as a condition prece- 


dent to cancelation. This rule is laid 
down in Couch on Insurance, Sec. 1440, 
also in Sunderland on Auto Insurance, 
Sec. 3§M-5. This rule has been applied 
on the og og cases: American Auto 
Insurance Co., Ala. App. 518—67 So. 
758; Hutchins vs. U. S. Auto Insurance 


Exchange, 170 Minn. 273 or 212 N.W. 
451; Wagner & Erling vs. Ft. Dearborn 
Casualty Co., 231 N.W. (S. D.) 902; Far- 
num vs. Phoenix, 83 Cal. 246, 23 Pac. 869. 
This latter cites Mullen vs. Ins. Co. 121 
Mass. 171. 

“In some extreme cases as in a case 
in Ontario, it was held that notice even 
though sent by registered mail is insuf- 
ficient if not received by the assured. In 
some case in New Jersey a registered 
notice received by the assured but not 
opened by him was held to be insufficient 
as notice. 

“In Cooley’s Briefs on Insurance, Page 
4589, it was held ‘A notice of cancelation 
to be effective must be brought to the 
personal attention of the assured, or such 
a situation must be brought about as to 
put him on inquiry, which, if made, would 
result in actual notice.’ 

“In a very late case in 
January 23, 1932, entitled American 
3uilding & Maintenance Co. Indem- 
nity Insurance Co. of North America, 7 
Pac. (2d) 305, it was held that cancela- 
tion was ineffective where notice sent by 
mail was not received. There have been 
no cases decided on this point in the 
State of Washington but there is little 


California, 


question but that they would follow the 
California rule.” 
Auto and Fire Notices Not Alike 


The London Assurance does not agree 
with the conclusions reached by Mr. 
Stevens and in a letter written to the 
United Pacific Casualty late last week 
Mr. Meiss answers Mr. Stevens’ objec- 
tions as follows: 

“In the first place, I can find no such 
statute in the State of New York, as 
referred to by you, expressly providing 
for cancelation by the mailing of a no- 
tice. We do have a ‘standard form’ fire 
insurance policy which provides: ‘This 
policy may be canceled at any time by 
the company by giving to the insured a 
five days’ written notice of cancelation’ 
(lines 93-100) but that is indefinite and 
quite a different proposition from the 


requirement in the automobile policy, 
used in this and practically all other 
states, which reads: 


“‘Notice of cancelation mailed to the 
address of the assured given in this pol- 
icy, shall be a sufficient notice.’ 

“Tt is a matter of contract, not statute, 
and you will observe that the contract 
requires only ordinary mailing. 

“You apparently bank on ‘Couch on 
Insurance’ and ‘Sunderlin on Automobile 
Insurance.’ Section 1440 of Couch is 
quoted. TI would suggest a reading of 
the entire section and also the cases 
quoted, particularly Wolanter vs. U. S. 
Casualty Co., 126 Va. 156. 

“Possibly the following from 
on Insurance,’ Section 1440, will 
of interest: 

“ ‘Notice by Mail.—Where the policy provides 


‘Couch 
prove 


that notice shall be mailed to the latest addrvss 
appearing on the company ’s books, the notice 
must be given in the manner prescribed. Fur- 


a policy provision that notice of can- 
given by mail address to the 
insured “at the premises as stated in or on this 
policy” is not complied with by addressing a 
notice which incompletely bears the address as 
contained in the policy. The books, however, 
must correctly show the address, or a change 
thereof, if the insured has given insurer proper 
and sufficient notice thereof, as it is insufficient 
to mail a notice to the insured to the original 
address if the company has been notified of a 
change, even though such change has not been 
noted on its books. 

“*There is a decided conflict of authority as 
to whether a notice sent by mail must be received 
before it can become effective. For instance, 
in Virginia, if notice is given in the manner 
stipulated in the policy, as by mailing it to the 
address shown on the company’s books, it is 
sufficient without regard to whether it reaches 
the insured. So, proof of the due mailing to 
the insured of notice of cancelation is sufficient 
under the Kansas Statute requiring that such 
a notice be given. And if by the terms of the 
policy notice may be m ailed to the insured “at 
the premises as stated,” mailing is sufficient, 
provided the notice is properly addressed, but 
to comply with such requirement the address 
must follow the description of the location of 
the property, “as stated” in the policy; at least, 
to the extent that it would be likely to reach 
the insured. These conclusions are in keeping 
with the cases noted in the preceding chapter, 
which hold that notices of the time of payment 
of premiums or assessments are sufficiently 
served by depositing the same in the mail, prop- 
erly adc lressed, even though they are never re- 
ceived. 


“IT am mindful of the statement by 
Couch that the weight of authority seems 
to regard receipt of the notice as a con- 
dition precedent to cancelation. My 
viewpoint is that this relates primarily 
to fire policies, not to automobile poli- 
cies, and to those cases where the in- 
surance company puts a limitation on the 
envelope containing the cancelation no- 
tice where in effect the assured never 
receives the notice or the notice goes 
to the Dead Letter Office or is returned 
to the insurance company. 

“You quote from Sunderlin, Section 
334-335, Section 334 of which reads: ‘Tf 
the notice is sent by mail and not re- 
ceived, cancelation is not effective’ and 


thermore, 
celation may be 





F. D. LAYTON, President 


Admitted Assets 


Capital Stock 
Reserve for Unearned Premiums 
Reserve for Losses. . 
Reserve for Taxes and Other ’ Expenses Ps ae 
Reserve for Dividen P 

Reserve for Contingencies (Special)......... 
Reserve for Contingencies (General) 


National Fire Insurance Company 
OF HARTFORD, CONN. 


Statement December 31, 1932, to New York Insurance Department 
5 it hel Pra cara es Son taie tee ete eT $43,679,408.77 


Net Surplus (Based on December 31, 1932, Market Prices).............. 


Surplus Available for Protection of Policyholders...................+.+- 


ee, 


S. T. MAXWELL, eee 


¥ 5,000,000.00 
16,362,409.75 
2,249,811.28 
939,468.57 


10,628,101.56 


$43,679,408.77 
$15,628,101.56 








Franklin W. Fort 


Fire Reinsurance Treaties 


Baltic Insurance Co., Ltd. 
Eagle Fire Insurance Company (NewJersey) 


18 Washington Place, Newark, N. J. 


(Denmark) 


Thomas B. Donaldson 











you give in support thereof certain de- 
cisions. I have examined these decisions 
and—let us see: 


Quotes Simpson on Insurance 


“In Simpson on Automobile Insurance, 
Second Edition, Section 46—American 
Automobile Insurance vs. Watts, and 
Hutchins vs. United States Automobile 
Insurance Exchange, are taken up. The 
quotation therefrom is as follows: 

‘*A fire policy provided that the policy might 
be canceled on written notice by either party 
stating when the cancelation should be effective, 
“notice of cancelation deposited in the United 
States mail, postage prepaid, to the address of 
the assured,” to be sufficient; a check for the 
unearned premium, similarly mailed, being suffi- 
cient tender thereof. The insurance company 
sent a registered letter to the insured at his 
residence, notifying him of cancelation of the 
policy. The insured was out of town and the 
letter was returned pursuant to the printed re- 
quest to return in five days, The insured re- 
turned within a month. His automobile was 
burned within three months, the period for which 
the postmaster is authorized by the Federal stat- 
ute, Rev. St.-3936, to hold ordinary letters if 
he believes they can be delivered. In an action 
on the policy it was held that the notice of can- 
celation was not sufficient, the company’s request 
to return the letter within five days having les- 
sened the insured’s chance of receiving the no- 
tice. American Automobile Insurance Co. vs. 
Watts (1914) 12 Ala. App. 518, 67 So. 758. 

“‘To cancel a policy of insurance by notice 
to the company, it is essential that the notice 
actually reach the company; if the notice is sent 
by mail, it does not take effect until it is deliv- 
ered to the company. The insured under a 
dealer’s blanket policy wrote a letter to the 
company, inclosing the policy, and asking that 
it be canceled as of the date of the letter. 
Before the letter was delivered, a fire damaved 
the automobiles insured. It was held the policy 

was still in effect at the time of the fire. Hutch- 
ins vs. United States Automobile Insurance Ex- 
change (1927) 170 Minn. 273, 212 N.W. 451.’ 

“Your next citation is Wagner and 
Erling vs. Ft. Dearborn Casualty Co., 231 
N.W. (S. D.) 02—decided in 1930, but 
that case holds that it is the well settled 
rule of law that cancelation does not 
take effect until the letter directing can- 
celation reaches the insurer. In other 
words, the cancelation there is the can- 
celation requested by the assured. What 
we have reference to is the cancelation 
an insurance company wishes to effect. 


Another Fire Policy Decision 


“Your next decision of Farnum vs. 
Phoenix, 83 Calif. 246, is a case where 
a notice was forwarded but never actu- 
ally received by the assureds. A fire 
policy was involved and the terms re- 
quired the giving of notice of cancela- 
tion. The phraseology is quite different 
from that in the automobile policy of 
today. In other words, cancelation of a 
fire policy is effected by a different 
means than cancelation of an automobile 
policy, the latter providing-only for mail- 
ing and consequently we are not com- 
pelled as heretofore to figuratively choke 
the assured by putting the cancelation 
notice down his throat. 

“In the Farnum decision a request for 
payment of the premium was made and 
a notice enclosed that payment had to 


be made by a specific date else the com- 
pany would mark its records canceled, 
The company did so mark its records but 
the court found that no notice of can- 
celation was given to either of the as- 
sureds. As authority it bases its deci- 
sion on the statement ‘if the notice is 
sent by mail and not received as in this 
case, the cancelation for non-payment of 
premium is ineffective.’ Even though the 
situation may involve a fire policy, we 
question the worth of the decision. The 
Farnum decision cites as authority the 
Mullen case. 

“The Mullen case was based on one 
of the old assessment policies decided in 
1876. Article 13 of the company rules 
was involved, reading as follows: 

“If the insured shall neglect for the space 
of ten days, when personally called on, or after 
notice in writing had been left at his last and 
usual place of abode and business, to pay any 
assessment, the risk of the company on the pol- 
icy shall be suspended till the same is paid; and 
if the insured shall refuse to pay any assessment, 
or if, for any other cause the risk is considered 
unequal or injurious to the company, the direc- 
tors may terminate the same by giving notice 
thereof in writing, signed by the secretary, either 
personally or by mail to the insured, provided 
such termination of the risk shall not affect the 
validity of the policy, or note, so far as respects 
past dues.’ 
and the court in a very short opinion 
held: 


“*The terms of the by-law relied on are con- 
clusive against the defendant. Mere neglect to 
pay an assessment does not affect the policy, un- 
less it has continued for ten days after notice 
actually received by the assured, or left at his 
place of abode or of business. It is only when 
the assured refuses to pay ,an assessment, or 
when “for any other cause” (than has been 
already specially provided for) the risk is con- 
sidered unequal or injurious to the company, 
that the right is reserved to the directors to 
cancel the policy. Exceptions overruled.’ 

“From this you can see that a cancel- 
ation notice for mere neglect to pay was 
not sufficient, that the company could 
only cancel if there had been a deliberate 
refusal to pay an assessment or for cause 
and since no cancelation notice was for- 
warded, for either one of the two rea- 
sons, the court construed strictly Article 
13 and prevented a forfeiture of the pol- 
icy. 

Farnum Authority Questioned _ 

“The Farnum case is referred to in 
the other authority that you give us of 
American Building Maintenance Co. vs. 
Indemnity Insurance of North America 
7 Pacific (2nd) 305 decided in 1932: 
There a company tried to modify the 
terms of its policy by eliminating a cer- 
tain coverage. The court held that with- 
out the consent of the assured there was 
no right to do so, the only remedy the 
company had was to cancel the policy. 
This it had not done. The decision must 
be kept strictly within the facts. The 
statements herein as to cancelation were 
not involved and as the lawyers say it 
is ‘obiter dicta.’ But nevertheless the 
court did say: 

“By the express terms, the policy provided 
that it could be canceled “at any time by either 


(Continued on Page 26) 
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FINANCIAL STATEMENT 
DECEMBER 31, 1932 


American & Foreign Insurance Company 

British & Foreign Marine Ins. Co., Ltd., U.S. Branch 
Capital Fire Ins. Co. of Calif. Not authorized in the State of New York 
Eagle Indemnity Company 

Federal Union Insurance Company 

Globe Indemnity Company 

The Liverpool & London & Globe Ins. Co. Ltd., U.S. Branch 
The Newark Fire Insurance Company 

Queen Insurance Company of America 

Royal Indemnity Company 

Royal Insurance Company, Ltd., U.S. Branch 

Star Insurance Company of America 

Thames & Mersey Marine Ins. Co., Ltd., U.S. Branch 






CAPITAL 


$1,500,000 
200,000* 
400,000 
1,000,000 
1,000,000 
2,500,000 
400,000* 
2,000,000 
5,000,000 
2,500,000 
400,000* 
1,000,000 


200,000* 


ASSETS 


$5,908,635 
2,651,922 
1,113,047 
7,114,676 
3,012,804 
33,119,429 
19,823,924 
9,106,715 
22,367,561 
27,033,497 
23,010,280 
5,129,154 
1,252,460 


LIABILITIES 
Less Contingency 
Reserve 


$1,497,769 
757,402 
183,635 
4,405,010 
813,550 
22,483,397 
11,496,288 
4,117,090 
9,518,928 
18,820,853 
11,675,390 
2,228,552 
387,442 





Contingency NETSURPLUSTO 
ontingency POLICYHOLDERS 


Reserve 


$1,035,760 
217,881 
260,898 
749,499 
443,033 
4,876,771 
2,974,156 
1,449,412 
3,319,307 
3,200,651 
2,198,230 
743,235 
66,207 


After deducting 
Contingency Reserve 


$3,375,105 
1,676,639 
668,513 
1,960,167 
1,756,220 
5,759,261 
5,353,480 
3,540,213 
9,529,326 
5,011,994 
9,136,660 
2,157,368 
798,811 


*Statutory Deposit—New York Insurance Law, Section 27 


e ROYAL-LIVERPOOL GROUP 


ONE HUNDRED AND FIFTY WILLIAM STREET, NEW YORK CITY 
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Marine Agreement 
(Continued from Page 1) 

& Cox, Inc.; Frederick B. McBride, 
manager of the Atlantic marine depart- 
ment of the Fireman’s Fund; E. J. Per- 
rin, Jr., vice-president of the Automobile 
of Hartford, and Henry H. Reed, man- 
ager of the New York offices of the In- 
surance Co. of North America. 

This committee will have broad powers 
to pass on questions and complaints aris- 
ing under application of the definition of 
marine writing powers. Appeals from 
the decision of the joint committee may 
be made to the special committee of the 
National Convention of Insurance Com- 
missioners which has worked with the 
company representatives for many 
months. This commissioners’ committee 
consists of George S. Van Schaick, New 
York Superintendent, chairman; Howard 
P. Dunham, Connecticut Commissioner, 
and Harry E. McClain, Indiana Com- 
missioner. 

The joint committee will announce the 
effective date of the definition when, in 
their judgment, sufficient signatures to 
the agreement have been received. In 
view of the fact that the fire, marine 
and casualty companies generally and 
local agents in New York City and oth- 
er parts of the country approve of the 
present form of the definition of marine 
writing powers it is believed that the 
signatures of most company executives 
will be received within a short time. 
Copies of the agreement were mailed 
last Thursday and Friday. 

Extracts from the letter of transmittal 
and the proposed agreement are pub- 
lished herewith: 

Letter of Transmittal 

“The undersigned members of the joint 
committee on interpretation and com- 
plaint consisting of representatives of 
fire, marine and casualty insurers, here- 
with enclose, for individual signature on 
the part of the companies represented 
by you, an agreement which it is antici- 
pated will be signed by practically all 
such insurers authorized to transact bus- 
iness in the United States. 

“This agreement has been approved by 
counsel: J. H. Doyle, James A. Beha 
and A. G. Thacher. 

“By the agreement the signatory com- 
panies accept the nation-wide definition 
and interpretation of the insuring pow- 
ers of marine and transportation under- 
writers, unanimously adopted by the Na- 
tional Convention of Insurance Commis- 
sioners of the United States at Chicago 
on June 2, 1933, and agree to its con- 
struction by the joint committee appoint- 
ed by the companies. 

“Among the principal purposes of the 
agreement, as stated in Article IV. are: 
‘to agree upon and secure uniformity in 
the definition and interpretation of the 
underwriting powers of marine insurers 
in co-operation with the National Con- 
vention of Insurance Commissioners of 
the United States and the Commission- 
ers and Superintendents of the several 
States, Territories and the District of 
Columbia.’ 

“Tt is not within the scope of the 
agreement, nor does the joint committee 
on interpretation and complaint, created 
by it, possess any power over rates or 
the commissions of agents, brokers or 
others, or the adjustment of losses. the 
powers of that committee being limited 
to matters directly related to the defini- 
tion and interpretation of underwriting 
powers. * * 

“It is unnecessary to emphasize the 
great importance of nation-wide, uni- 
form definition and interpretation of 
these important classes of coverage. 

“The co-operation of underwriters in 
the United States in this admirable pur- 
pose will go far to demonstrate their 
ability to regulate their own affairs and 
the sincerity of their will to co-operate 
“ith the Insurance Commissioners of the 
United States. Furthermore, the execu- 
tion of this agreement and its successful 
administration and interpretation by a 
committee selected by the three under- 
writing interests concerned, will go far 
to prevent friction and misunderstand- 
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75 Maiden Lane, New York 
HART DARLINGTON, Manager 
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of New York 


Incorporated 1806 
HART DARLINGTON, President 
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75 Maiden Lane, New York 
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ing which have existed in the past, and 

will, it is confidently believed, enabj. 

the companies to conduct their under. 

writing free from distracting interrup. 

tions and unprofitable discussions, * * + 
Duties of Committee 

“An examination of the agreement yijlj 
show that the functions of the joint com. 
mittee on interpretation and complaint 
are, to a large extent, semi-judicial anq 
that it will be their duty under the agree. 
ment to interpret, in the first instance 
inquiries that may be made respecting 
underwriting powers under different 
forms of policies offered for examina- 
tion, as well as the decision of complaints 
which may be made respecting alleged 
infractions of the underwriting powers 
as stated in the nation-wide definition, 
Provision is also made for appeals from 
the decisions of the joint committee to 
‘The Committee for the Definition and 
Interpretation of Underwriting Powers’ 
consisting of three members of the Na- 
tional Convention of Insurance Commis- 
sioners, appointed pursuant to the same 
resolution of the Convention. 

“An important part of the work of 
the joint committee will be the prompt 
making and publication of interpreta- 
tions, sanctioned by Commissioners of 
Insurance, which will provide a line of 
precedents for the future guidance of 
underwriters throughout the United 
States. The conduct of inquiries and 
the preparation and distribution of de- 
cisions of the joint committee and ap- 
peals will, especially during the first year 
of the activities of the joint committee, 
require the co-operation of qualified 
counsel and the services of a competent 
executive secretary. * * * 

“It is important that the agreement 
shall be promptly concluded so that the 
joint committee may, as quickly as pos- 
sible, announce the effective date. The 
undersigned, therefore, urge you to sign 
the individual names of the companies 
represented by you, and promptly return 
such copy, so executed, to the executive 
secretary, Raymond T. Marshall, at 9 
John Street, New York City.” 

Among the important sections of the 
articles of agreement are the following 
provisions: 

Article II. Subscribers to the Agreement 

“Section 1. This agreement is made 
among individual companies and _ not 
among associations of companies. 

“Section 2. All insurance companies 
transacting a fire, marine or casualty in- 
surance business in the United States 
may (upon acceptance by the committee, 
hereinafter created) become subscribers 
to this agreement and subject to its 
terms, obligations and privileges. 

“Section 3. Subscription of a company 
to this agreement shall also obligate all 
affiliated companies and all independent 
companies under the general control or 
management of the subscribing company 
and its affiliated companies and all inde- 
pendent companies under the general 
control or management of the subscrib- 
ing company and its affiliations, includ- 
ing underwriters’ departments, within 
the territory described herein. 

“Section 4. Each general agent and/or 
manager of companies subscribing to this 
agreement shall be bound to adhere to 
the provisions of this agreement in re- 
spect to business written by him on be- 
half of companies not subscribers hereto. 

Article III. Jurisdiction 

“The geographical scope of the agree- 
ment and the jurisdiction of the joint 
committee on interpretation and com- 
plaint shall be continental United States, 
the District of Columbia and the Terri- 
tories of Alaska and Hawaii, excepting 
only where the same is unlawful. * * * 
Article VI. Joint Committee on Inter- 

pretation and Complaint 

“Section 1. There shall be a_ joint 
committee on interpretation and com- 
plaint to consist of twelve (12) persons, 
five (5) of whom shall be appointed by 
the American Institute of Marine Un- 
derwriters, five (5) by the Interstate Un- 
derwriters Board, and two (2) by the 
National Bureau of Casualty & Surety 

(Continued on Page 28) 
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ASSETS 
Cash in Banks and Trust Companies... ....... $ 1,606,542.80 
United States Government Bonds. 4,970,466.38 
Other Bonds and Stocks. a tt . 17,840,416.92 
First Mortgages on Real Estate (126 Mortgages— 
Largest Individual Loan $65,000)....... 1,495,181.45 
EE err te ere eee e 185,346.02 





Bills Receivable, Not Due...................... 162,472.06 
Interest Accrued : a vere et 70,087.87 
Other Assets .. ee nee 46,387.76 

$27,748,538.07 


United States Fire Insurance Company 
Of New York 


Organized 1824 


STATEMENT JUNE 30, 1933 


LIABILITIES 


Reserve for Unearned Premiums $ 9,706,749.61 





Reserve for Losses in Process of Adjustment 2,005,685.00 

Other Liabilities ....... 391,858.78 

*Contingency Reserve ....... eeeee 3,675,568.30 

sc ecco pees .. . .$2,000,000.00 

Net Surplus 9,968,676.38 

Surplus to Policyholders 11,968,676.38 
$27,748,538.07 


*Contingency Reserve represents difference in full between In- 
surance Department values and actual market values of securities. 





ASSETS 
Cash in Banks and Trust Companies 
United States Government Bonds 


$ 965,784.13 
3,706,035.09 





Other Bonds and Stocks 14,235,802.54 
First Mortgages on Real Estate (69 Mortgages— 

Largest Individual Loan $35,000) 644,999.00 
Real Estate Tr 12,049.36 
Premiums in Course of Collection (Not over 90 days) 862,449.44 
Bills Receivable—Not Due 58,124.35 
Interest Accrued 41,111.18 
Other Assets 21,323.21 

$20,547,678.30 








Southern Department 
ATLANTA, GEORGIA 


Hines Bros., Managers 


Western Department 


FREEPORT, ILLINOIS 
F. M. Gund, Manager 








CRUM & FORSTER 


MANAGERS 
110 WILLIAM STREET, NEW YORK 


Pacific Department 


SAN FRANCISCO, CAL. 
Ward S. Jackson, Manager J. F. Glass, Manager 


The North River Insurance Company 
Of New York 


Organized 1822 


STATEMENT JUNE 30, 1933 





LIABILITIES 

Reserve for Unearned Premiums $ 6,190,136.73 

Reserve for Losses in Process of Adjustment 1,358,790.00 

Other Liabilities 195,601.96 

*Contingency Reserve 2,872,253.63 

Capital . $2,000,000.00 

Net Surplus 7,930,895.98 

Surplus to Policyholders 9,930,895.98 
$20,547,678.30 


*Contingency Reserve represents difference in full between In- 
surance Department values and actual market values of securities. 








Allegheny Department 


PITTSBURGH, PA. 
George W. Unverzagt, Mer. 


Carolinas Department 
DURHAM, NORTH 
CAROLINA 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J 








I visited Fred Buell, the grand old man 
of the field forces of New York state, 
while at Troy and we reviewed, with the 
help of his many carefully kept agency 
records, the history of the local agency 
business in New York state for the last 
forty years. His meeting with Tom Gal- 
lagher, then traveling for the Continen- 
tal in New York state, was described in 
the following way by Mr. Buell. 

Mr. Buell’s picture stood on the desk 
of a local agency at Troy, with which 
Fred and his father had been connected 
for many years. Tom came in one day 
and being impressed somehow by 
Buell’s photograph, asked the agent who 
the man was, and was enlightened. 
Shortly after he met Fred on the street 
for the first time, and told him at once 
that he was Fred Buell and that he had 


seen his picture a short while before. 
They immediately became friends. 
Throughout their careers both men were 
friend-makers and friend-keepers, so two 
kindred souls had met and they have re- 
mained fast friends throughout their 
lives. 

Although Fred is not very active, you 
may see photographs of him all over New 
York state in agents’ offices, and as I 
go around, I am often asked by men who 
have not seen him in a long time: “How 
is Fred. and when did you see him last ?” 
My friendship with Fred has given me 
the entrée into many offices in New 
York state. He has one of the finest 
records for square dealing and straight 
shooting in the state, and the Agricul- 
tural has benefited tremendously by his 
connection with them, and they, more- 
over, appreciate his work fully. 





Auto Cancelations 


(Continued from Page 22) 
of the parties upon written notice to the other 
party stating when thereafter cancelation shall 
be effective,”” and that “notice of cancelation 
mailed to the address of the assured herein shall 
be sufficient notice.”” Upon discovery of its mis- 
take, therefore, the defendant company could have 
canceled the policy and relieved itself of further 
liability, and according to the language of the 
policy, apparently if it had elected to do so a 
notice mailed to the address of the insured would 
have been sufficient.’ 

“The reference to the Farnum decision 
in this American Building citation we do 
not believe should be or would be upheld 
in the final analysis, since the policy 
does not require actual receipt of a no- 
tice before cancelation becomes effective 
and in that connection we would specifi- 
cally refer you to the discussion in the 
accompanying material under Werner vs. 
the Commercial Casualty, where the 
court expressly stated that all the com- 
pany was compelled to do was to mail 
the notice and even if the cancelation 
notice was returned there was nothing 
else that it had to do since it had com- 
plied with the conditions of the policy. 

Holds Clause Effective in California 

“Therefore my conclusion, fortified as 
it now is by the Werner decision, is that 
cancelation is effective in the State of 
California, as elsewhere, when notice is 
sent by ordinary mail. It is the correct 
method and the only one that should 
be employed where the policy provides 
for mere mailing of notice. 

“You refer to an Ontario case. 


This 


must be Veltrie vs. London & Lanca- 
shire. There notice was mailed Decem- 
ber 15. A fire occurred on December 25. 


The Dominion Law required a seven- 
day notice and a tender of premium. The 
lower court held that: ‘It seems to me 


that once the defendant company has 
mailed the registered letter tendering 
therewith the unearned premium, after 


the seven days the legal presumption is 
that the notice and money have been 
received by the assured and the contract 
is at an end.’ On appeal the decision 
was reversed but the Appellate Court 
expressly held that the service of can- 
celation was sufficient but that the tend- 
er of return premium had not been com- 
plied with according to the Dominion 
Law. Thus, the posting of the letter 
was all that was necessary even though 
the verdict did go against the insurance 
company, the company not having com- 
plied exactly “ith the terms and condi- 
tions of its policy. 

“Your reference to Cooley’s Briefs on 


Insurance has as its support the New 
Jersey decision referred to which is Fritz 
vs. Insurance Co. Here we had a suit 
on a fire policy where the rule is that 
the notice must reach the assured. A 
notice had been sent by registered mail 
but not in an envelope of the insurance 
company. It was received by the as- 
sured and since he could not recognize 
it as something he had to pay attention 
to immediately, he put it on the ice box 
and did not know of its contents until 
after the fire. The court stated there 
‘that in the case at bar the stipulation 
in the policy was that the insurer could 
cancel on giving five days’ notice to the 
insured without any provision for con- 
structive notice. Notice therefore to be 
efficacious to cancel a policy, must have 
been brought home to the insured—that 
is, brought to his personal attention, or 
at least such a situation must have been 
brought about as to have put the assured 
on inquiry which, had it been made, ad- 
mittedly would have resulted in actual 
notice to him.’ 

“Please note that the policy did not 
permit what may be termed ‘constructive 
notice’; that is, notice by mail, and that 
there was no notice to the assured that 
any letter was directed to him by a com- 
pany whose policy he held, or that that 
company was trying to communicate with 
him for any reason. The court tried to 
prevent a forfeiture and took advantage 
of this fact. do not think under ordi- 
nary circumstances that a registered no- 
tice received by an assured but not 
opened, can be held to be insufficient asa 
notice of cancelation. The trick attempt- 
ed by the insurance company in this case 
did not prove attractive to the court 
which held it to be misleading, and this 
fact militated against the insurance com- 


” 


pany. 





Home Opens New Marine 
Branch Office in Chicago 


The Home of New York group has 
opened a marine office in Chicago with 
J. B. Thomas in charge as marine super- 
visor. This office is located in the In- 
surance Exchange Building where the 
other offices of the Home companies 
have their headquarters. The new ma- 
rine branch will handle all forms of 
ocean and inland business, with the ex- 
ception that the general run of lake car- 
go business will still be handled at the 
head marine office in New York. Mr. 
Thomas joined the Home in November, 
1928, and has been a marine special agent. 


oO. J. PRIOR, PRESIDENT 


INCORPORATED 1868 


The Standard Fire Insurance Co, 
oF NEW JERSEY 


TRENTON, N. J. 
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R. J. CAREY, SECRETARY 
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W. H. Bennett Opposes 
“EKarmarking” Premiums 


BAR’ ASS’N 


en 


SPEAKS BEFORE 





Agents’ Counsel Says Idea of Having 
Producers Criminally Liable Is 
Too Revolutionary 





Expressing further opposition to the 
proposal to have insurance premiums in 
the hands of agents declared trust funds 
in the strict sense, Walter H. Bennett, 
secretary-counsel of the National Asso- 
ciation of Insurance Agents, last week 
told the insurance section of the 
American Bar Association, meeting in 
Grand Rapids, Mich., that it would be 
necessary to revolutionize the entire sys- 
tem of transacting insurance in this 
country “in order to have individual dol- 
lars received * * * by agents earmarked 
so that they could be used for no other 
purpose than to pay each company the 
identical money received for each indi- 
vidual policy issued.” 

Such a revolutionary step, which would 
make agents liable for embezzlement 
upon failure to pay premiums to their 
companies, Mr. Bennett believes would 
subject the whole body of insurance to 
such grave hazards that it appears better 
to endure the few ills that now arise oc- 
casionally than to pioneer into unknown 
fields. 

Insurance companies are today turn- 
ing to the old doctrine of trusteeship of 
money, Mr. Bennett stated, and seeking 
to impose upon the American agency sys- 
tem the theory that non-payment of past 
due agency balances makes the agent 
guilty of conversion or embezzlement. 
While recognizing the full responsibility 
of local agents to account for premiums 
collected from their policyholders Mr. 
Bennett is not willing to go as far as 
some company executives wish in this 
direction. Telling the bar association of 
the custom which has for vears been ac- 
cepted by companies and their agents 
with respect to the handling of premium 
accounts Mr. Bennett said in part: 

Custom of Insurance Now 


“If we were dealing with a fiduciary 
relation embracing one item only of the 
collection of money by one belonging to 
another, it would be a simple problem. 
The custom, however, is entirely differ- 
ent from that. Insurance policies are 
sold from day to day by an agent and 
the money therefor either collected on 
delivery or within a few days thereafter. 
This money is deposited as received in a 
bank account which contains all of the 
money collected on all of the policies is- 
sued by a given agent, in several dif- 
ferent companies that he represents. 

“Custom has established, and agency 
contracts usually reveal the fact that 
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Western Department 
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Pacific Department 
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agents are not expected to, and do not 
pay these company balances until a sub- 
sequent day running from forty-five to 
six.y days from the end of the month in 
which the transaction occurred. There- 
upon, out of the accumulated funds col- 
lected in the interim, an agent pays to 
first one company, then another, the bal 
ances due, wholly irrespective of and 
without any relation to the moneys re: 
ceived from a given client on a given 
policy of insurance issued in a given 
company. Since the memory of man 
runneth not to the contrary, these trans- 
actions have occurred in this mannet 
without respect to legal or contractual 
trusts. This is the ‘Custom of the 
Realm’ in the insurance business. Undet 
such universal custom, the declaration by 
a statute or contract that a given trans- 
action constitutes a trust relationship, 
does not make it so. 

“The courts have held equity will fol- 
low trust moneys as far as they can be 
identified but that the right fails where 
the means of identification fail. As 4 
practical operation, no insurance pre 
mium has ever been collected by an 
agent, so far as I know, and earmarked 
as belonging to the company which 1s- 
sued the policy for which the premium 
was paid as consideration. 

Legal Decisions on “Earmarking” 

“We are not without the benefit o! 
case law in this discussion. The statu- 
tory provisions setting up premiums col- 
lected as trust funds have proven theif 
own ineffectuality. In the states of New 
York, Michigan, Massachusetts and per- 
haps others, there are statutes holding 
that insurance premiums collected con- 
stitute a trust fund and providing a pet 
alty for use of such funds other than 
forwarding them to the company, as cen 
stituting larceny or embezzlement. Mich- 
igan has perhaps the most drastic law 
of its kind. Let us see what happened 
to this legislative fiat in that state. 

“The Michigan statute provides that 
any money received by an agent shall he 
deemed to have been received by him in 


(Continued on Page 27) 
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his fiduciary capacity, and that any agent 
who embezzles any money received by 
him as premium ‘shall be deemed guilty 
of larceny by embezzlement and shall be 
punished as provided in the criminal 
statute in this state, irrespective of 
whether or not such agent .. . claims to 
have any commission or other interest 
in such money.’ 

“It would appear that under this 
statute any agent who failed to ear- 
mark every single dollar in premiums 
collected and turn over that particular 


dollar to that particular company was 
headed straight for jail. But the Su- 
Court of Michigan held other- 


preme 
wise in the case of Globe & Rutgers v. 
Fisher (234 Mich. 258). The court said 
that an action of conversion does not lie 
in favor of an insurance company against 
an agent who withholds premiums, where 
the agency contract does not require the 
agent to turn over to the company the 
specific money claimed to have been con- 
verted. 

“In other words, even under the Michi- 
gan statute, an act of conversion does 
not lie in favor of an insurance com- 
pany and against an agent under the gen- 
erally accepted practice and custom by 
which insurance agencies are operated 
in this country. 

New York Decision 

“The case of the Atlas Assurance Co. 
y. Dudley (175 N. Y. S. 549) was brought 
under a section of the New York laws 
which declares that an agent shall be 
responsible in a trust or fiduciary capac- 
ity for premiums collected. In this case, 
likewise, the court held that where an 
insurance company authorized its local 
agent to solicit insurance within a pre- 
scribed territory and to retain and use 
premiums collected for a certain period, 
the officers of the agency (a corporation) 
in drawing checks on its bank account 
in the regular course of its business be- 
fore premiums collected actually became 
due and payable to the insurance com- 
pany, were guilty of no wrongdoing and 
were not liable for conversion on account 
of the inability of the agency to make 
payments to the company on demand. 

“The case of Chicago Fire & Marine 
Insurance Co. vy. Fidelity & Deposit Co. 
(18 Pac. Rep. 2nd 260), was an action 
by the plaintiff fire company against the 
defendant bonding company on a fidel- 
ity bond given to guarantee the plaintiff 
against loss occasioned by reason of the 
larceny or embezzlement of the agent of 
the fire company. The question was 
whether the non-payment of premiums 
collected by the agent constituted lar- 
ceny. It was shown on the trial that 
the insurance practice prevailed of agent 
selling policies of insurance for several 
companies and depositing the funds 
therefrom in a common account. 

“The court held that the company by 
tacitly consenting to the agent deposit- 
ing funds in his account, and its habitual 
acceptance of checks on such account 
drawn by the agent in payment of his 
agency balances, establishes the relation 
of debtor and creditor between the com- 
pany and the agent; therefore, the lat- 
ter’s failure to account for the premiums 
collected would not constitute embezzle- 
ment and there could be no recovery 
under such agent’s fidelity bond.” 





BROOKLYN PREMIUM DECLINE 

According to figures reported to the 
New York Board of Fire Underwriters 
net premiums in Brooklyn totaled #,- 
368,967 for the first six months of this 
year. This represents a decline of 11% 
from the total of $5,119,500 for the first 
half of last year. The ten leading com- 
panies in the Brooklyn field include the 
iollowing with the premium income for 
the first half of 1933: Home, $194,885; 
Great American, $150,656; Hartford Fire, 
$133,986; Aetna (Fire), $120,079; Liver- 
pool & London & Globe, $117,133; Con- 
tinental, $114,812; National Liberty, 
$95,060; North America, $91,862 ; Nation- 
al of Hartford, $87,933 : Firemen’s of 
Newark, $87,626. 


R. C. CHRISTOPHER DIES 


; Richard C. Christopher, former United 
States manager of the Caledonian and 
president of the Caledonian-American of 
New York, who retired about six years 
ago, died in San Francisco on Sunday at 
the age of 72 years. His widow and a 
son survive. Mr. Christopher was born 
in this country and passed his insurance 
career with the Niagara and the Cale- 
donian, the latter for several years being 
under the management of the former 
company here. He became United States 
manager in 1925 following the death of 
Charles H. Post. 


CHAS. P. WALFORD, JR., DIES 

Charles P. Walford, Jr., former presi- 
dent of the Virginia Association of In- 
surance Agents, died suddenly on a train 
last week while en route from Albu- 
querque, N. M., to El Paso, Tex. He 
suffered a physical breakdown while 
head of the Virginia Association and had 
since been incapacitated for work. For 
the past two years he had been making 
his home in El Paso in quest of health. 
While active in insurance work he was 
a member of the Richmond agency of 
W. W. Hardwicke-Walford Company. 
His body was taken to Richmond. 


NAME M. L. NATHANSON & CO. 

M. L. Nathanson & Co., 44 
Street, Brooklyn, have been 
Brooklyn agents for the Mechanics of 
Philadelphia and Brooklyn and Long 
Island suburban agents for the National 
Security Fire. The Mechanics is a mem- 
ber of the Loyalty group while the Na- 


Court 


named 


tional Security is affiliated with the 
North America fleet. Mortimer L. 
Nathanson and Jacob L. Schneider are 


the members of the agency. 
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HARTFORD FIRE 
INSURANCE COMPANY 
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Perhaps none of the five million readers 
of Collier’s and The Saturday Evening 
Post, after reading a Hartford advertise- 
ment, will rush to his agent and demand 
a Hartford policy —that is not the pur- 
pose of the advertising. It creates accept- 


ance, not demand — acceptance of the 
Hartford’s 123 year record, acceptance 
of its financial strength and, with these, 
acceptance of the agent who offers Hart- 
ford protection. The Hartford stag on 
an agent’s walls and on the policies he 
delivers fit into this plan of creating ac- 
ceptance — of making his selling easier. 
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MARINE & AUTOMOBILE 











Drop in Ship Losses 
Reported by Liverpool 


Returns issued by the Liverpool Un- 
derwriters’ Association show that during 
the first six months of this year ten 
British vessels, of 28,662 tons gross, were 
reported to have been totally lost, and 
forty-seven foreign vessels, of 113,453 
tons gross, making a total of fifty-seven 
vessels of 142,115 tons lost during the 
period through casualties. 

During the first half of the year 1932 
fifteen British vessels, of 35,307 tons, and 
forty-seven foreign vessels, of 127,694 
tons, were reported lost—a total of sixty- 
two vessels, of 163,001 tons. Only ves- 
sels of 500 tons and upwards are in- 
cluded in the totals. 

Eight vessels of 20,531 tons gross and 
of all nationalities were reported by the 
Association to have been totally lost 
during June. The corresponding number 
in June of last year was fourteen, of 
34,214 tons, and in June, 1931, it was 
eight, of 19,417 tons. The total number 
of casualties to vessels of 500 tons up- 
wards and reported by the Association 
during June last was 317, as against 46 
in June of last year and 334 in June, 1931. 


Says War Risk Hazard 
Is More Important Now 


When recently addressing a general 
stockholders’ meeting Sir Edward M. 
Mountain of the Eagle, Star & British 
Dominions, pointed out the enormously 
increased importance of the war risk 
under modern conditions of warfare. It 
has so far been the custom of British 
insurance companies to include the war 
risk in its policies without additional pre- 
mium but with the privilege of cancela- 
tion within ten days. Most other coun- 
tries charge an additional premium for 
the inclusion of the war risk. Under 
modern conditions it may well happen 
that a large port is visited by an air 
fleet within a few hours after war has 
been declared and an air bombardment 
of any large port, like London, Hamburg, 
Antwerp or New York would certainly 
cause tremendous damage in a_ short 
time. It appears that a revision of the 
3ritish custom is imperative, Sir Edward 
said, and that generally speaking the 
war risk should be assumed by insur- 
ance companies only with caution. 





Marine Agreement 


(Continued from Page 24) 
Underwriters. Vacancies, if any, occur- 
ring among the appointees shall be filled 
for their respective unexpired terms by 
the organizations which made the origi- 
nal appointments. 

Section 2. All the members of said 
committee shall be senior executives of 
insurance companies or senior officers of 
insurance company organizations or se- 
nior executives of managerial insurance 
agencies. 

“Section 3. The members of said com- 
mittee shall be appointed for a period 
of one year, but shall continue as mem- 
bers of said committee until their suc- 
cessors are appointed; provided, how- 
ever, that the first appointees to mem- 
bership in said committee shall continue 
as such from the date of their appoint- 
ment until December 31, 1934, and there- 
after, until their successors are appoint- 
ed. *x* * * 

“Section 5. Seven members of said 
committee shall constitute a quorum and 
the concurrence of seven members of 
the committee shall be necessary for any 
action binding upon the companies sub- 
scribing to this agreement. 

“Section 6. Said committee shall have 
power to: 

“(a) Elect from among their own num- 
ber a chairman and one vice-chairman; 


“(b) Appoint, as provided in Article V 
of this agreement, an executive secre- 
tary and treasurer for such periods and 
at such salaries as to the committee may 
seem proper; 

“(c) Execute the functions and carry 
out the purposes of this agreement; con- 
strue, adjudicate and enforce said agree- 
ment and the attached nation-wide defi- 
nition and interpretation; provide pro- 
cedure therefor; including the hearing 
and adjudication of interpretations, com- 
plaints and charges with respect there- 
to; initiate investigations, including ex- 
amination of all records, company or 
otherwise, and (when contrary to this 
agreement and/or the attached defini- 
tion) impose fines and penalties for in- 
fractions thereof; all subject to the pro- 
visions and limitations and rights of ap- 
peal hereinafter provided; 

“(d) Hold such hearings at such times 
and places, and on such notice as said 
committee may determine; 

“(e) Employ such examiners, investi- 
gators and others in connection with re- 
quests for interpretation, complaints, 
charges and generally for the purpose 
of making effective its various interpre- 
tations, decisions and rulings, as said 
committee may, from time to time, by 
resolution, determine; 

“(f) Employ counsel and incur such 
other legal expenses as to said commit- 
tee may seem necessary; 

“(g) Incur such other expenses as to 
said committee may seem necessary. 

“Section 7. In the case of a complaint 
being made against any subscriber or 
employe of any subscriber, if such sub- 
scriber or the complainant shall happen 
at the time of such complaint to be a 
member of the joint committee, such 
member shall not serve on said commit- 
tee while the case is being adjudicated. 
[f any member of the committee is thus 
disqualified to serve, a substitute member 
may be appointed by the remaining 
members of his class (i. e., fire, marine 
or casualty) to serve as a member of the 
committee for the consideration of such 
case only. 

“Section & Any subscriber to this 
agreement desiring to file complaint 
without disclosure of identity to the joint 
committee may present the same to the 
executive secretary of the joint commit- 
tee to be held by him confidential as 
to source. 

“Section 9. Said committee shall 
promptly after the rendition by it of 
any decision, interpretation and/or ad- 
judication as in this agreement provided, 
file a copy thereof in each instance with 
‘The Committee for the Definition and 
Interpretation of Underwriting Powers’ 
of the National Convention of Insurance 
Commissioners of the United States. * * * 


Article VIII. Penalties 

“Section 1. It is a purpose and intent 
of this agreement to establish the prin- 
ciple that no insurer which violates the 
aforesaid nation-wide definition and in- 
terpretation and/or this agreement nor 
any of its agents shall profit or be ad- 
vantaged thereby. 

“Section 2. In the event that any in- 
surer is adjudged by the aforesaid joint 
committee on interpretation and com- 
plaint to have violated the annexed na- 
tion-wide definition and interpretation 
and/or this agreement (unless the de- 
cision of said committee be reversed or 
modified as provided in Article IX of 
this agreement), said committee is here- 
by empowered to impose a fine not to 
exceed $1,000 for each such violation, and 
such fine shall be paid to the treasurer 
under this agreement within twenty days 
of its imposition (unless an appeal, as 
hereinafter provided, be taken within 
such period), to be applied to the ex- 
penses of the operation and function of 
this agreement. 

“Section 3. Any offender, its affiliates 
and/or agents, may be ordered and re- 
quired by the decision of said committee 


to cancel any policy of insurance or re- 
insurance, or any certificate, binder, cov- 
ering, note, memorandum, cablegram, 
letter or other instrument by whatever 
name called whereby insurance is made 
or renewed, which may be so adjudged 
to be in violation of this agreement 
and/or of the aforesaid nation-wide defi- 
nition and-interpretation, and to remain 
off such risk or risks as may be involved 
for such period of time from the effective 
date of the aforesaid adjudged cancela- 
tion, as the committee may determine, 
and/or to reinsure said risks as the com- 
mittee may direct. The fact and bona 
fides of such cancelations and/or rein- 
surance shall be established to the sat- 
isfaction of said committee. 

“Section 4. Each subscriber agrees to 
submit to, carry out and abide by the 
determinations and orders of said com- 
mittee and to pay any fine imposed upon 
it by said committee, in accordance with 
the terms and provisions of this agree- 
ment. * * * 


Article X. Effective Date and 
Withdrawal 
This agreement shall become opera- 
(Continued on Page 34) 


“ur 





Marine Editorial 


(Continued from Page 14) 
wise has adopted the definition and fully 
approves these important steps taken to 
achieve self-regulation in inland marine 
and transportation underwriting. 

As problems of jurisdiction which have 
arisen since definite attempts to solve 
the difficulties of overlapping coverage 
were initiated two years ago have been 
solved by the co-operative endeavors of 
committees of fire, marine and casualty 
company representatives, insurance com- 
missioners, agents, brokers and others, 
there does not appear to be any especial 
reason why the approval of interested 
should not be forthcoming 
Likewise the joint com- 
mittee on interpretation and complaint 


companies 
without delay. 


seeks the endorsement of as nearly as 
possible 100% of all the stock and mu- 
tual insurance companies in this coun- 
try directly interested in marine under- 
writing or affected by it. 

States such as New York, 
Connecticut and a few others uniformity 


In some 


in the definition and interpretation of 
the powers of marine insurers will be 
secured both by the voluntary co-opera- 
tion of insurers and the action of the 
Insurance Departments in ruling that the 
definition becomes part of the insurance 
law. In other states, however, the suc- 
cess of the entire movement to promote 
better underwriting practices may de- 
pend largely on self-regulation although 
the insurance commissioners who attend- 
ed the Chicago convention in June 
unanimously approved the definition and 
declared they would further its adop- 
tion to the full extent of their ability. 
The National Convention of Insurance 
Commissioners has named a committee 
of three State Department heads—Van 
Schaick of New York, Dunham of Con- 
necticut and McClain of Indiana—to con- 
sider any problems or complaints under 
the uniform definition which cannot be 
ironed out satisfactorily by the joint 
committee. 

As New York City is the largest in- 
surance center of this country it was 
expected that there might be difficulties 
occasionally here between local fire and 
marine interests. However, the New 
York Fire Insurance Exchange now ap- 
proves the definition and agreement and 





Canadian Dep’t Heads 


Discuss Agreement 

R. Leighton Foster, Insurance Sy- 
perintendent of the Province of On- 
tario and chairman of the committee | 
on uniform definitions of the Associa- | 
tion of Superintendents of Insurance 
of the Provinces of Canada, present- 
ed the full text of the nation-wide 
definition and interpretation of ma- 
rine underwriting powers, now being 
approved by companies in this coun- 
try, to the annual conference of the 
Canadian Superintendents at Toronto | 
early this week. He said that “it js | 
conceded that the action taken in the 
United States on this subject raises 
important questions as to what action 
should be taken in Canada. The pur- 
pose of this report is to invite a full 
and frank discussion of the Canadian 
situation.” 











Harold M. Hess, manager, is a member 
of the joint committee. 

Broad powers will be delegated to the 
new joint committee on interpretation 
and complaint, which consists of twelve 
outstanding leaders in insurance. The 
powers which the ¢joint committee will 
exercise should go far to remove doubts 
with respect to the real effectiveness of 
the agreement when it has been put into 
operation. 

The ultimate degree of success gained 
by this common undertaking is bound 
to have far-reaching effects in shaping 
the future of the insurance business. 





Canadian Meeting 


(Continued from Page 16) 


scientifically, might prove not to be worth its 
salt, as heretofore conducted or rather allowed 
to drift. I therefore suggest to the agents that 
their livelihood is in jeopardy. The underwrit- 
ing profits of the business have about reached 
the vanishing point and acquisition cost must 
be cut. Agents’ commissions are a considerable 
part of the acquisition cost. Some mutuals and 
reciprocals justify their rate cutting proclivities 
by claiming to do without agents. If this were 
true there would be a saving of fifteen, twenty 
or even twenty-five per cent., although it is cer- 
tainly not true in all cases. How is the agent 
going to justify his continued existence? _ 

“Only by education which will enable him to 
give worthwhile service to the public and to the 
companies with whom he has contracts. If the 
companies believe that there is any efficacy and 
value in the agency system, and I believe that 
there is, they must cut out the deadwood and 
make the agency business worth while to good 
agents. They must devise some system of agents 
education, as the life insurance fraternity have 
done, and then apply the principle of ‘survival 
of the fittest.’ ’”’ 


Offer Automatic Cancelation 


Two Canadian Superintendents, in re- 
porting to the convention, lent support 
to the idea of an automatic cancelation 
clause in policies to curb the credit evil. 
Supt. A. E. Fisher of Saskatchewan, 
chairman of the fire insurance legislation 
committee, said in his report: “If the 
governments and the public are willing 
to have a provision inserted in the stat- 
utory conditions for the automatic can- 
celation of policies for non-payment of 
premium within 30 or 60 days of their 
effective date, the companies would be 
glad to accept it.” Henry Brace, Super- 
intendent of Alberta, speaking on “Cred- 
it and Free Insurance Evil,” said that he 
favored “Automatic cancelation of insur- 
ance policies (other than life) at the ex- 
piration of a certain limited period for 
non-payment of premium” and also bond- 
ing of agents and drafting of a strict 
form of agency contract. 





DUDLEY CATES ON VACATION 


Dudley Cates, well-known insurance 
executive who resigned a few days ago 
as assistant to General Hugh Johnson, 
head of the National Recovery Admin- 
istration in Washington, is now on 4 
brief vacation. It is generally expected 
that he will return to his position with 
Marsh & McLennan in Chicago. 
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CASUALTY AND SURETY | 











Clearing House For 
Commissioners Needed 


CARFIELD BROWN GIVES VIEWS 





Tells Canadian Superintendents Advan- 
tages of Greater Exchange of Infor- 
mation Among Departments 





Garfield W. Brown, president of the 
National Convention of Insurance Com- 
missioners, addressing the Canadian su- 
perintendents on Tuesday in Toronto, 
discussed among other things the project 
of a clearing house among commission- 
ers, with possibly a paid secretary. He 
said in part: 

“Possibly the scheme of so-called con- 
vention examinations adopted some years 
avo has done more for harmony of ac- 
tion between the various jurisdictions 
than any other action of the National 
Convention. Under this plan insurance 
companies doing a large interstate busi- 
ness are examined by a number of state 
departments selected by the secretary of 
the convention, who is ex-officio chair- 
man of the examinations committee. The 
result has been a reduced number of 
examinations by individual state depart- 
ments, with an attendant saving in costs 
of examinations. 

“This plan of operation is not perfect 
by any means, nor have its operations 
always resulted in giving to non-partici- 
pating departments the same complete 
picture of a company’s situation as that 
possessed by those engaged in the ex- 
amination. In other words, the conven- 
tion method of disseminating informa- 
tion to supervisory officials is subject to 
considerable improvement. 

“In fact, one of the most noticeable 
defects in our system of supervision is 
the lack of any plan under which infor- 
mation as to the status of companies, the 
records of agents, the issuance of new 
forms of contract—sometimes bordering 
on the illegal—the writing in one state 
of groups of fictitious fleets, the members 
of which reside in many states, and sim- 
ilar items of importance, can be contin- 
uously exchanged between departments. 
This cannot be accomplished through a 
central agency acting simply in the ca- 
pacity of a clearing house and handling 
only such information as is voluntarily 
submitted. It must go much further than 
that and take the initiative in procuring 
information through questionnaire and 
through personal investigation, compiling 
same and regularly transmitting it to the 
various departments. 

“It has been suggested at various times 
that the secretary of the convention be 
made a full-time officer with the right 
to sit in at all examinations, to make 
independent preliminary investigations, 
but more particularly to assemble and 
disseminate insurance information to 
convention members. This proposal has 
never met with much favor in the con- 
véntion due partly to the expense inci- 
dent to such a move. Whether it is 
feasible to add some of the functions 
above outlined to the secretary’s duties, 
volving as it would some additional 
financing, is still an open question.” 





NRA CASUALTY PARADE LEADERS 


A. Duncan Reid, president, Globe In- 
demnity, is chairman of the casualty- 
Surety division participating in the NRA 
parade next Wednesday afternoon on 
Fifth avenue, New York. Mr. Reid’s 
committee members are F. A. Christen- 
sen, F. & C.; Vincent Cullen, National 
Surety; J. M. Haines, London Guaran- 
tee; A. F. Lafrentz, American Surety; 
John McGinley, Travelers; A. G. Oakley, 
U.S. F. & G.; Paul Rutherford, Hart- 
ford Accident; J. S. Turn, Aetna C. & 
S., and James A. Beha, National Bureau. 

Messrs. Cullen and McGinley will act 
as marshals of the casualty division. 


Little Change In 
Bay State Auto Rates 


PUBLIC HEARING ON SEPT. 11 





Commissioner Brown’s Tentative Sched- 
ule Shows Slight Increases for Small- 
Type Cars Throughout State 





As anticipated the 1934 tentative sched- 
ule of automobile rates under the Mas- 
sachusetts compulsory law, announced by 
Insurance Commissioner Merton L. 
Brown late last week, contains few im- 
portant changes from the one now in ef- 
fect. In fact, according to Commissioner 
Brown, the variations in either increases 
or decreases average less than 1% from 
the prevailing rates. A public hearing 
on the schedule will be held in the Bos- 
ton state house on Monday, September 
11, following which the commissioner will 
announce the final 1934 rates. 

Unlike previous years there has been 
little or no newspaper excitement over 
the tentative rates, the Boston headlines 
wisely and conservatively announcing: 
“1934 Auto Rates to Change Little.” 
Throughout the state increases were 
made in the small-type cars while the 
owners of cars in “Y” class, heavy-type 
vehicles, benefited by slight reductions. 
Chelsea, which makes up territory one 
among the twenty into which the state 
is divided, will again pay the highest 
rates in the state but the charges for all 
the groups of cars in that city have been 
somewhat reduced. Revere, which is ter- 
ritory two, will also benefit by reductions 
in all classes of cars but Everett, Cam- 
bridge, Malden, Somerville and Win- 
throp, comprising territories four and 
five, are slightly increased on small and 
medium cars with a reduction on the 
heavy cars. 


Other Changes 


In Brookline, the rates on the two 
smaller classes of cars will be increased 
from $39 to $44, while owners of heavy 
type vehicles will pay $47, as compared 
with the 1933 rate of $49. 

A number of cities and towns in the 
state have been moved from one terri- 
tory to another under the new schedule 
and one new territory has been estab- 
lished. The city of Worcester will make 
up the whole of territory twelve next 
year; Fall River will be territory 13. 

Communities which benefited by re- 
ductions under the new rates, in addi- 
tion to Revere and Chelsea, are: Bel- 
mont, Lynnfield, Peabody, Melrose, Bev- 
erly, Danvers, Gloucester, Marblehead, 
Middleton, Rockport, Swampscott, Wen- 
ham, Somerset, Chicopee, South Hadley 
and Holyoke. The decreases in these 
municipalities largely offset the increases 
which were made in other cities. 

Towns which will be called upon to 
pay substantial increases next year are 
Brookline, Watertown, Wilmington, Bur- 
lington, Norwood, Scituate and Palmer. 
The rates for the town of Wilmington 
were practically doubled because of the 
fact that it was removed from the low- 
rate territory of more than 200 towns and 
placed in the ninth zone. 

Except for the $2 reductions in the 
rates for expensive cars there was no 
revision made in the schedule for Wes- 
ton, Wellesley, Needham, Lincoln, Lex- 
ington, Concord, Cohasset and Canton. 
The rates for small and medium cars 
were increased $1 in Arlington, Dedham, 
Milton, Newton, Quincy, Waltham and 
Winchester, but owners of expensive cars 
in those communities were granted a $2 
reduction from $44 to $42. 

In the commercial vehicle list, owners 
of large trucks in Boston will pay $127 
next year,-an increase of $8 above this 
year’s rate. The new rate for small truck 
owners in the city will be $105 as against 
the present $104, while the rate for me- 
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A. I. Wolff Advocates 
Company-Agency Pact 

TO SOLVE COMPETITIVE ISSUES 

National Ass’n. Chairman Calls Chicago 


Casualty Acquisition Cost Situation 
“Rotten” in Mid-west Talks 





A joint company-agency pact which 
goes beyond the point of conference into 
action was strongly advocated by Allan 
I. Wolff, executive committee chairman 
of the National Association of Insurance 
Agents in addresses before the lowa As- 
sociation at Ft. Madison, September 1, 
and at Minneapolis, September 5, before 
the Minnesota Association. Mr. Wolff 
admitted that both company and agency 
organizations can meet and conquer 
many problems, but he held nevertheless 
that when it comes to vital competitive 
issues nothing can properly stabilize the 
business as a joint company-agency pact. 

Illustrating one of the most serious sit- 
uations now existing by his home city 
of Chicago, Mr. Wolff said that the cas- 
ualty situation there is “rotten beyond 
description”; that the acquisition cost 
agreement, broken down as it is through- 
out the country, is probably at its worst 
there. Some Chicago agents, he pointed 
out, represent as many as four or five 
casualiy companies, and companies run 
their own counters in addition to being 
represented in general agencies and in 
innumerable instances pay as much com- 
mission over their counters to brokers as 
they pay to qualified general agents. 

“In the absence of state regulation of 
rates,” Mr. Wolff said, “non-bureau com- 
panies offer such severe competition that 
the bureau companies are forced to over- 
work the much abused equity rate which, 
no matter what was originally intended, 
has become nothing but a cut-rate prop- 
osition.” 

The agents of Chicago, he declared, 
have repeatedly sought to form some 
sort of local organization to control the 
situation and appreciate that it is only 
such an organization as the Chicago 
Board of Underwriters which could con- 
trol the casualty situation. 


Highspots of His Minneapolis Talk 


In his Minneapolis talk Mr. Wolff 
started off with a recital of inconsisten- 
cies in the business particularly as re- 
gards automobile fleets, equity rates and 
pools of all kinds. Citing the grain pool 
he said it has resulted in loss to agents 





dium-sized trucks will be decreased from 
$119 to $106. The only substantial change 
in the rates for farm trucks under the 
new schedule is in the classification for 
small towns, where there will be an 
increase from $17 to $20. 

Only slight increases were made in the 
rates for taxicabs, motorcycles, electric 
vehicles and other motor apparatus com- 
ing under the compulsory insurance law. 


of thousands of dollars of premium in- 
come. He added: “I fail to see, how- 
ever, how we are justified in blaming 
the companies for the formation of that 
pool. Whether or not its continuance is 
warranted is definitely another question.” 
Among other problems Mr. Wolff dis- 
cussed the I. U. B. and the “reinsurance 
racket,” citing specific cases in connec- 
tion with the latter where stock surety 
companies “fighting the mutuals tooth 
and nail or expecting their agents to 
fight them, help along these mutual com- 
petitors by filing for them qualifying 
bonds which enable them to operate in 
many states.” The speaker said he had 
aired specific cases in order to emphasize 
the necessity of throwing aside petty 
problems and looking at larger issues dis- 
passionately and without bias. 





PROMOTION FOR RAY S. HILLS 
Made Industrial H. & A. Manager in New 
Mass. Bonding Setup in This Field; 
McLaughlin Commercial Mgr. 

The Massachusetts Bonding has divid- 
ed its accident and health department 
following the resignation of Paul H. Rog- 
ers to join the Aetna Life. Under the 
new setup Ray S. Hills has been pro- 
moted to manager of industrial health 
and accident lines while Stephen Mc- 
Laughlin has been put in charge of com- 
mercial lines along with burglary and 
plate glass. 

Thirty-three years in the business, Mr. 
Hills joined the Massachusetts Bonding 
in 1914 in Saginaw when it took over the 
United States Health & Accident. A 
hard worker, he has given splendid serv- 
ice to the Health & Accident Underwrit- 
ers Conference as chairman of its man- 
ual committee in revising the classifica- 
tion manual. Mr. McLaughlin, thirteen 
years with the company, has been in 
charge of its burglary and plate glass 
lines since 1924. 





SYMPATHY FOR H. J. LOFGREN 

H. J. Lofgren, vice-president and treas- 
urer of the National Surety Corp., is 
receiving the sympathy of his many 
friends this week upon the death of his 
wife of pneumonia. Mrs. Lofgren, who 
was a founder of the Opera Club of the 
Oranges, was soprano soloist of the Sec- 
ond Presbyterian Church, Newark, up 
until last year. 





JOHN A. GRIFFIN SAILING 

John A. Griffin, vice-president of the 
Fidelity & Deposit in charge of its New 
York office, is leaving tomorrow at mid- 
night on the S. S. Europa for his annual 
visit to Europe. His itinerary includes 
Germany, France, Italy, England and 
Holland. Mr. Griffin plans to return Oc- 
tober 6 on the Europa. 





INDIANA APPOINTMENT 
Charles E. Stutz, former Indianapolis 
automobile distributor, has been appoint- 
ed special agent there for the Illinois 
Casualty. 
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Tiss Effects of the N. R. A. Program on 


Workmen’s Compensation Insurance 


By Clarence 


W. Hobbs, 


Special Representative, National Council on Compensation Insurance 


Although it is difficult to forecast at 
this time what effect the various NRA 
industrial codes will have upon workmen's 
compensation insurance, Mr. Hobbs has 
ably presented in the following article an 
estimate of the probable effects based upon 
such factors as increased employment, 
abolishing of child labor, increased pay- 
rolls, minimum wage provistons and 
changed working conditions. He feels that 
the general trend will be towards a better- 
ment in compensation experience but 
points out that that betterment will de- 
pend upon the speed and completeness 
with which the NRA program is put into 
effect. His article follows: 

The great attempt of the 
Government to marshal employes and the 


National 


general public into one grand effort to 
ameliorate the unemployment situation is 
so entirely commendable in its general 
objective, and the nation 
so much reason to pray that its methods 
may bring about the desired’ result, that 
it is desirable to state in advance that 
what is here said is intended in no way 
Workmen’s compensation 


generally has 


as a criticism. 
insurance, however important to under- 
writers and to those who pay premiums 
is after all but a minor element in the 
great problem involved. 

That so far-reaching a movement will 
have its effect on workmen’s compensa- 
tion insurance is beyond question. What 
that effect will be cannot as yet be fore- 
told with any reasonable certainty. Al- 
ready in rate hearings the opponents of 
rate increases have alleged confidently 
that the effect will be to better compen- 
sation experience. Let us hope they are 
right. Compensation experience could 
stand a deal of improvement. But hopes 
are not the stuff rates are made of, par- 
ticularly at a time when underwriters 
have little cause for an excess of cheery 
optimism. It is desirable to address more 
cogent arguments, to canvass the main 
features of the NRA Plan and to esti- 
mate their probable effect. 

Vast Uncertainty at Present 


Only the probable effect can be esti- 
mated, and even that is perhaps too 
strong a term. Notwithstanding the 
notable progress made, it is not claimed 
that the NRA program has as yet at- 
tained more than one-third its desired 
objective. The percentage of employ- 
ers and employes which will ultimately 
be gathered under the wings of the blue 
eagle cannot at the moment be confi- 
dently predicted: and it may very rea- 
sonably be expected that the percentage 
will vary by localities and by industries. 
This introduces a vast uncertainty, an 
impossibility of making anything like a 
close estimate of the effect in any par- 
ticular state. Moreover, the effect of va- 
rious portions of the program upon the 
compensation situation are as yet by no 
means clear. 

Without going into the detail of the 
various codes or the general code, it may 
be stated that the general idea is to 
make more jobs by cutting down the 
hours of labor to a weekly maximum 
number of hours: to make more jobs for 
adults by abolishing child labor: and to 
secure a fair working wage by the in- 
troduction of a minimum standard. Up 
to date, it is claimed that the movement 
has resulted in the employment of two 
million additional workmen, and a $30,- 
000,000 increase in weekly payrolls. 

1. The Effect of Increased Employ- 
ment: Increase of employment in itself 
has no tendency to reduce compensation 
loss ratios. It means more payroll un- 
doubtedly, but also more exposure. A 


large and widespread movement of this 


kind might even for a time produce a 
worse loss experience, due to the un- 
settled conditions arising from the in- 
gress of a new working force, and its 
adjustment to novel environment and un- 
familiar working conditions. 

2. The Effect of Abolishing Child La- 
bor: This might conceivably bring about 
a betterment of experience, assuming 
that child labor is more careless, and 
therefore more prone to accidents than 
adult labor. This is counterbalanced to 
some extent by the consideration that 
recuperation from injuries is more rapid 
and effective in youth than in more ad- 
vanced life. The benefit, whatever it 


may be, will be realized only in those 
industries where child labor has been 
entensively used. In a great many in- 


dustries there is no serious child labor 


problem. 


Effects of Increased Payrolls and 
Minimum Wages 


3. The Effect of Increased Payrolls: 
Increased payrolls mean increased pre- 
mium volume. This would tend to re- 
duce the average cost of doing business 
but to rather a limited extent. At the 
peak of compensation premiums, the 
average expense ratio of stock carriers 
was about 40.5. It is now something in 
excess of 46. There appears little likeli- 
hood that payrolls will increase to the 
point of producing anything like the 
premium volume of 1928. The reduction 
in expense cost ave rages will therefore 
not be large; nor in view of the fact 
that the carriers use a 40% expense 
loading can it have any effect on rates. 

The effect on loss ratios of increased 
payrolls is nil, unless the increase is ef- 
fected by an increase of the average 
weekly wage. Now up to date, average 
weekly wages have increased very slow- 
ly, the increase being in the vicinity of 
5%. This would, other things being 
equal, indicate a reduction of loss ratios, 
but to an amount not more than two- 
thirds as great. The probable effect of 
the NRA program in increasing average 
wage is discussed under the next head- 
ing. 

4. The Effect of the Minimum Wage 
Provisions: All the NRA codes contain 
a minimum wage provision. Such a pro- 
vision in many industries will undoubt- 
edly work in the direction of an in- 
crease in average weekly wage. It is 
beyond question that some employes 
have utilized the distressing unemploy- 
ment conditions to obtain labor at very 
low prices; and in these cases, the mini- 
mum wage provision should operate in 
the direction of a lower loss ratio. In 
other cases the minimum wage provi- 
sion will have little or no effect, the 
number of employes receiving less than 
the prescribed minimum wage being but 
few. There is another side to the prob- 
lem, however. 

Organized labor has been rather cool 
to the minimum wage on the ground 
that the minimum might readily become 
the maximum, and only the other day a 
labor leader declared that in the textile 
industries this was actually the case. The 
ability of an employer to pay increased 
wage scales for more than a very lim- 
ited time depends upon his ability to 
pass on the added cost to his customers. 
If he cannot do this, the only way the 
minimum wage conditions can be met is 
by paring down the wage of the higher 
paid employes. Hence it is presently 
leas to estimate the net effect of 
the code provisions in increasing aver- 
age weekly wage, save by watching the 
results obtained. As above stated the 
upward trend of average weekly wages 
has been very slow, lagging somewhat 
behind the increase in commodity prices. 
5. The provision for shorter working 
hours, if it effects a substantial reduc- 
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tion in the hours of labor, should oper- 
ate in the direction of a lower loss ra- 
tio. A certain percentage of accidents 
is attributable to fatigue, and a certain 
upward trend of accidents during the 
latter hours of the working day, and the 
later days of the week has been noted. 
It may be doubted whether the effect 
under the working day according to the 
code provisions would be at all marked. 
Effect of Changed Working Conditions 

The establishment of more hopeful 
conditions, a greater certainty of em- 
ployment, and the removal of the dread 
of being thrown out of work might re- 
sult in a betterment of experience. A 
certain number of accidents is due to 
sheer worry and distracted attention; 
and malingering increases in times of 
depression, and decreases with good 
times. On the other hand, the operation 
of the program up to date has been 
featured by very extensive labor dis- 
putes. These might easily annul any 
benefit from improved psychological 
conditions, and also nullify the effect of 
the program in increasing payrolls 
through the stoppage of industry by 
strikes. 

There are minor features of the codes 
which will have their effect upon com- 
pensation experience and may necessi- 
tate changes in rating rules and pro- 
cedure. The foregoing is perhaps enough 
to indicate the vast uncertainty that in- 
volves forecasting the effect of the pro- 
gram. I believe the general trend will 
be towards a betterment; but that bet- 
terment will depend upon the speed and 
the completeness with which the pro- 
gram is put into effect, and the better- 
ment will probably be gradual. Real 
betterment can come only when indus- 
try experiences a real and genuine im- 
provement. Then, indeed, there will be 
real and genuine increases in wage scale, 
and these will benefit compensation ex- 
perience. Then too there will be a real 
and genuine change in the psychological 
factors making for lower loss ratio. 

The present movement is but an emer- 
gency device, and however well intended 
does not and cannot have the effect of 
producing automatically an industrial 
world happy and prosperous, and oper- 
ating along reasonably stable lines. That 
is the condition precedent to a genuine 
and marked improvement in the com- 
pensation situation. 





MISS. ROAD BUILDING PLAN 

The Mississippi state highway depart- 
ment on August 28 let a number 
of contracts for road building under the 
new government aid program. Ultimate- 
ly $10,000,000 of construction work will 
be done in the state with Federal co- 
operation. ‘ 

It is hoped by local agents there that 
inasmuch as Washington has stepped 
into the picture that Mississippi poli- 
tics will be forced to adjourn and that 
there will be a fair distribution of bid 
and contract bonds instead of all of such 
bonds going to two favored Jackson 
agencies. 





a 


National Surety Progress 


The National Surety Corporation in 
its first three months of operation 
ending July 31 produced $2,213,000 in 
net premiums according to President 
Vincent Cullen, who reports: “With 
August premiums running around 
$100,000 the average writings to date 
amount to more than $725,000 a 
month. incurred to July 31 
show a very satisfactory loss ratio. 

“The appreciation in market value of 
the securities account to July 31 was 
$740,000. The cash position has been 
further strengthened, cash deposits 
at the close of business August 28 
amounting to $1,133,383. Premium 
collections are continuing good.” 


Losses 


Good Mid-Year Showing Made 
By Indemnity Co. of N. A. 


The financial strength of the Indem- 
nity Insurance Co. of North America 
is revealed in its mid-year financial state- 
ment which shows total admitted assets 
of $20,291,429, of which $1,170,963 is in 
cash and more than $15,000,000 in bonds 
and in preferred and guaranteed stocks. 
The company has set up a contingency 
reserve of only $88,830 which represents 
the difference between convention values 
and actual market quotations as of June 
30 on bonds and stocks owned. 

Under liabilities the company has set 
up $6,521,083 reserve for unearned pre- 
miums; $7,309,308 reserve for claims and 
$1,775,441 reserve for losses and expenses 


of the Alliance Casualty Co., which was 
ree with the Indemnity Insurance 
o. of North America on June 1, 1933. 


Capital now stands at $1,000,000 with net 
surplus of $2,475,631 on a market value 
basis. 





TRUCK OWNER RULING 

Motor Vehicle Commissioner of New 
Jersey Harold G. Hoffman has issued 
a warning that truck owners who are pet- 
mitting their commercial vehicles to be 
hired for transportation of persons are 
subject to prosecution for using improp- 
er license plates and failure to take out 
liability insurance. Truck owners who 
donate their trucks for picnics are not 
affected by the commissioner’s warning. 


VIRGINIA RECEIVERS NAMED 

W. A. Moncure, Jr., and Thomas 0. 
Moss have been appointed receivers 
Virginia for Lloyds of America, the ap- 
pointment being made by Judge Julien 
Gunn of city circuit court, Richmond. 
Lloyds has $34,000 on deposit with the 
state treasurer. The receivers are under 
$10,000 bond. A petition has been filed 
in the same court asking for appoint- 
ment of receivers for the General In- 
demnity of America, affiliate of Lloyds. 
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Weskinune of Canadian 
Uniform Auto Act 


BIG STEP IN RIGHT DIRECTION 


Superintendent Foster Gives Canadian 
Bar Ass’n Essential Features of 
Its Main Provisions 





A clear-cut, understandable explanation 
of the new uniform automobile insur- 
ance statutes of Canada was presented 
by R. Leighton Foster, superintendent 
of the Province of Ontario, in a notable 
address before the annual meeting last 
week of the Canadian Bar Association in 
Ottawa. Superintendent Foster review- 
ed the source of the new act, the history 
of its preparation, its relation to finan- 
cial responsibility legislation and gave a 
running descriptfon of the statute section 
by section with reference to recent 
court decisions. Emphasis was placed on 
the fact that the new statutes embody 
distinct and important departures from 
traditional principles of contracts and 
liability insurance. 

It was not claimed by the speaker that 
the uniform act is the perfect statute 
but he did feel that it represented a big 
step in the right direction, a tremendous 
advance over the former acts. In fact, 
the point was made that the history of 
the development of insurance legisla- 
tion and regulation in Canada is well 
exemplified by the new automobile insur- 
ance act, which started out to right a 
wrong and to protect the innocent vic- 
tims of motor vehicle accidents and end- 
ed by conferring wide powers and ad- 
ministrative responsibility upon a de- 
partment of government. 


Detailed Description of Act 

The major part of Superintendent Fos- 
ter’s address was devoted to a detailed 
description of the new act and his com- 
ments in part follow: 

“The act consists of thirty sections and 
a schedule which includes the statutory 
conditions. It applies to all contracts of 
automobile insurance made on or after 
the date of its coming into force, which 
was September 1, 1932, in British Co- 
lumbia, Saskatchewan, Manitoba, On- 
tario, New Brunswick and Nova Scotia, 
June 1, 1933, in Alberta, and October 1, 
1933, in Prince Edward Island. 

“Automobile insurance is defined in 
section 2 as meaning ‘insurance against 
liability for loss or damage to persons or 
property caused by an automobile or the 
use or ope ration thereof, and against loss 
of or damage to an automobile.’ A new 
expression ‘motor vehicle liability policy’ 
is also defined as meaning ‘a policy or 
that part of a policy insuring the owner 
or driver of an automobile against lia- 
bility for loss or damage to persons or 
property.’ The definition of automobile 
insurance thus affords statutory recog- 
nition of the two general sections of a 
comprehensive automobile insurance pol- 
icy: A, third party liability which covers 
liability (1) for bodily injury or death, 
and (2) for damage to property of 
others: B, loss of or damage to insured 
automobile which covers (1) collision, 
(2) fire and transportation, and (3) theft. 

“In practice the standard form of pol- 
tty which is now in general and manda- 
tory use throughout Canada provides for 
insurance under both sections A and B 
and under the five subsections commonly 
known as public liability, property dam- 
age, collision, fire and theft. The pur- 
chaser may take any one or more of the 
five coverages. If he takes section A 
(third party liability: P. L. and P. D.) 
it matters not if he takes one or more of 
the subsections in section B (collision or 
fire or theft) he has what the statute 
calls a ‘motor vehicle liability policy.’ 
If he has section B coverages only, or 
either public liability or property dam- 
age, but not both, he has not got a motor 
vehicle liability policy within the mean- 
ing of the statute. 

Recognizes Two Kinds of Policies 
“The act further recognizes two dif- 
ferent kinds of motor vehicle liability 
policy, viz, an ‘owner’s policy’ and a 

(Continued on Page 32) 





Foster Hails Passage 
Of Uniform Auto Act 


1932 NOTABLE ACHIEVEMENT 


Ontario Superintendent Makes Full Leg- 
islative Report to Toronto Confer- 
ence; His Suggestions 


Superintendent R. Leighton Foster of 
Ontario in his annual report as secretary 
of the Association of Superintendents of 
Insurance of the Provinces of Canada in 
annual conference this week at Toronto 
pointed out that the most notable legis- 
lative achievement of the past year was 
the enactment of the new automobile in- 
surance statute by the provinces of Al- 
berta and Prince Edward Island, its re- 
enactment by the province of Saskatch- 
ewan and its amendment in the terms 
recommended by the 1932 Conference by 
all provinces except Quebec where it is 
now being given favorable considera- 
tion. Superintendent Foster stressed 
that this enactment of the new uniform 
automobile insurance act within eighte en 
months “in eight of our nine provinces, 
having regard to the important depar- 


tures from traditional principles it em- 
bodies, is a most notable achievement.” 
As to other new legislation passed Su- 
perintendent Foster said: 


Other Legislation 


“or 


fhe provinces of British Columbia, 
Saskatchewan and Ontario followed a 
1932 conference recommendation and 
enacted a provision authorizing fire and 
casualty insurance companies to apply 
to the courts for an order for payment 
of insurance moneys into court, under 
circumstances and upon terms compara- 
ble to those already granted insurers 
transacting life insurance. Most of the 
provinces passed enactments with refer- 
ence to succession duties, taxation of in- 
surance companies which, however, are 
not within the scope of our conference 
deliberations. 

“The provinces of British Columbia, 
Ontario and New Brunswick continued 
their emergency legislation of 1932, e.g., 
‘The Insurance (Temporary Provisions) 
Act, 1932’, in force for another year. 
The province of Quebec passed a similar 
statute for the first time. A bill to amend 
the Manitoba insurance act providing, 
inter alia, that ‘the amount of insurance 
on any building in any policy of fire 
insurance shall, after the policy has been 
in force three months, be incontestable 
by the insurer in the event of total loss’ 


was introduced but withdrawn, and will 
be considered at this conference. 

“Amendments to Dominion insurance 
statutes were confined to a bill to amend 
an act respecting Canadian and British 
insurance companies (1933, chap. 32) re- 
specting investment powers.” 

Superintendent Foster went further 
into detail on 1932 automobile insurance 
legislation in his report for the standing 
committee on such legislation and the 
committee on automobile insurance 
forms, asking particularly for the Con- 
ference’s attitude on the relation of the 
uniform act to financial responsibility 
provisions and the desirability of rec- 
ommending amendments to provincial 
motor vehicle statutes modifying or elim- 
inating the liability imposed by law upon 
automobile owners or drivers to gratui- 
tous passengers or guests. 





CHICAGO A. & H. CLUB ELECTS 

Hugh M. Purple of the Travelers was 
elected president of the Accident & 
Health Club of Chicago at its annual 
meeting recently succeeding Ralph W. 
Abbott, Maryland Casualty. C. H. Davis, 
Pacific Mutual, was named vice-president 
and E. H. Ferguson, Midland Casualty, 
was re-elected secretary-treasurer. Mr 
Abbott, I. J. Trenary, Provident L. & R., 
and A. J. Higgins, Aetna Life, were 
elected directors. 
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Less Special Reserve 








(66 2/3%) against bal- ise 7 one dan & 
ance in Bank of U. 8.. 637,324.48 $468,798.77 Commissions Payable ............... 272,770.51 
_—_—_———_ Miscellaneous Loss Reserve.......... 909,249.09 
Investments: 
*Stocks and Bonds..... 4.910.751.84 Other Liabilities, including Loans 
a 1,758,465.50 . ree ne, CO 
Fe on eaaiabal ea 242'095.63 6,911,312.97 WME: oa pixickd eave are aok ee 1,576,761.62 
———_———- Contingency Reserve ............... 1,000,000.00 
Premiums in Course of Collection ; 
(Not over 90 Days)............+5- 1,346,382.82 Capital Stock ......... $ 800,000.00 
Salvage Recoverable ................ 434,774.42 OU icccccwaasans 1,229,319.26  2,029.319.26 
Miscellaneous Receivables ....... 


TOTAL 


$1,106,123.25 
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Insurance Speakers At 
Big Safety Congress 


SET FOR CHICAGO, OCT. 2 TO 6 





Ernest Palmer to Talk on “Safety With 
A Smile”; Interesting Street & 
Highway Session Planned 





Again this year the program of the 
annual safety congress and exposition 
sponsored by the National Safety Coun- 
cil, which will be held at the Stevens 
Hotel, Chicago, from October 2 to 6, 
will include a number of insurance men 
interested in accident prevention work. 
There will be more than 100 program 
sessions, representing about forty differ- 
ent organized groups in industrial safe- 
ty, public safety and home safety. One 
of the most interesting sessions from an 
insurance standpoint will be the street 
and highway traffic section, of which 
Motor Vehicle Commissioner Harold G. 
Hoffman of New Jersey is vice-chairman, 
with Maxwell N. Halsey, National Bu- 
reau of Casualty & Surety Underwriters, 
as chairman of the pedestrian problems 
standing committee. Mr. Halsey will 
preside over this committee’s meeting 
and then submit a report to the general 
traffic section. “How to Organize a State 
for Safety” will be one of the subjects 
under discussion. 

Other insurance speakers and the sec- 
tions at which they will talk are as fol- 
lows: S. E. Whiting, Liberty Mutual, 
A.S.S.E., engineering section; J. C. Wil- 
son, Lumbermens Mutual Casualty, au- 
tomotive and machine shop section; Al- 
bert W. Whitney, National Bureau as- 
sociate general manager, child education 
section; Robert Clair, Liberty Mutual, 


taxicab section; Dr. W. J. McConnell, 
Metropolitan Life, dermatitis section; 
Dr. E. G. Meiter, Employers Mutual 


Liability, Milwaukee, dust problem in in- 
dustry section. 

South African Co. Executive to Talk 

Also W. S. Paine, Aetna Life, who will 
preside over the falls of persons subject 
session; R. E. Vernor, Western Actu- 
arial Bureau, fire prevention § section 
chairman: C. P. Waite, Travelers, marine 
section; J. Russell Craig, Pennsylvania 
Indemnity, metals section; E. R. Fish, 
Hartford Steam Boiler, metals section; 
F. W. Braun, Employers Mutual Lia- 
bility, Wausau, refrigeration section; H. 
F. Richardson, National Council on Com- 
pensation Insurance, safety equipment 
subject session; L. R. Palmer, Equitable 
Society, safety section, A.R.A., National 
Safety Council, and J. W. Smith, Em- 
ployers Reinsurance, woodworking and 
lumber manufacturing section. 

A feature will be the scheduled talk by 
in- 


Ernest Palmer, Illinois director of 

surance, on “Safety With A Smile” be- 
fore the taxicab and bus group. Another 
feature will be the illustrated address 


by Edmund Steinberg, secretary, Rand 
Mutual Assurance Co. of Johannesburg, 
Transvaal, South Africa, on “Accident 
Prevention in the Mines of South 
Africa.” An innovation this year is the 
mental training for safety class. 





WILSEY AT RUTGERS MEETING 

L. C. Wilsey, personnel manager of 
the Globe Indemnity, attended a two-day 
industrial conference this week in New 
Brunswick, sponsored by the extension 
division of Rutgers College, and was one 
of the leaders in a discussion on the 
talk given by Professor R. B. Cunliffe 
entitled “Vocational Guidance as a Fac- 
tor in Retraining.” Mr. Wilsey discussed 
the office side of this problem. 





NEW PUERTO RICO AGENTS 

The United States F. & G. has ap- 
pointed F. Carrera & Bro. as its general 
agents for Puerto Rico with headquar- 
ters at Mayaguez. Since entering the 
island the company has been represent- 
ed by M. Y. Saldana & Co., who has 
given the U. S. F. & G. a nice volume 
of business. Mr. Saldana will continue 


to serve the company in San Juan, hav- 
ing connected with F. 


Carrera & Bro. 





Anticipate Large Attendance 


At Claim Ass’n Convention 
Indications point to a successful and 
busy convention for the International 
Claim Association, which is to be held 
September 11 to 13 at the Traymore Ho- 
tel, Atlantic City, N. J. The program 
committee has taken particular care in 
securing worthwhile speakers for the 
meeting and for this reason Thomas F. 
Hickey, Metropolitan Life, who is As- 
sociation president this year, predicts the 
largest meeting in its history. 

With the convention theme being 
“Some of the Causes of Troublesome 
Claims,” it is expected that the paper 
on Fraudulent Claims to be presented by 
Major William P. Cavanaugh, claim de- 
partment manager of the National Bu- 
reau of Casualty & Surety Underwriters, 
will arouse considerable comment and 
lead to a discussion from the floor. 

Mayor Bacharach of Atlantic City and 
Governor A. Harry Moore of New Jer- 
sey will also address the delegates. 


INSURES NEWARK CAB LINES 

The Consolidated Indemnity has in- 
sured the independent taxicabs in New- 
ark, N. J.. replacing policies formerly in 
Lloyds of America, now being liquidated. 


Uniform Auto Act 


(Continued from Page 31) 
‘driver’s policy.’ An owner’s policy is 
defined as a motor vehicle liability policy 
insuring a person named therein in re- 
spect of the ownership, operation or use 
of any automobile owned by him and 
designated in the policy, and a ‘driver’s 
policy’ is defined as meaning a motor 
vehicle liability policy insuring a person 
named therein in respect of the opera- 
tion or use by him of any automobile 
other than an automobile owned by him 
or registered in his name. This classi- 
fication is necessary because there al- 
ways has been a limited demand for 
third party liability coverage from per- 
sons who drive but who do not own a 
motor vehicle and because now under the 
financial responsibility legislation, such a 
person may require a policy to establish 
proof of his financial responsibility. If 
an owner desires ‘third party liability 
coverage while driving automobiles other 
than his own, for his own protection, he 
may have his owner’s policy endorsed 
with what is known in the business as 
a ‘drive other automobiles endorse- 
ment.’ ” 


Statutory Conditions in Policy 


_It was further pointed out that the act 
virtually prescribes a statutory form of 
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N variety of insurance written, the Maryland is second 
to no other company. It writes practically every Casualty line. 
It issues Fidelity and Surety bonds of all classes. 


Its 8,000 agents cover every State and are located as well in 
Alaska, Cuba, Puerto Rico, Canal Zone, Panama, Hawaii, Canada, 
and Mexico.—A farflung service invaluable alike to the greatest 
business organizations or the individual policyholder at home or 


in his travels. 
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motor vehicle liability policy; that it not 
only contained certain statutory condj- 
tions which must be printed in every 
policy but provided exactly what every 
such policy should cover. The speaker 
added: 

“The authority of insurers to extend 
the coverage of a motor vehicle liability 
policy is strictly limited. In the first 
place it may only be done by an endorse. 
ment on the policy and in consideration 
of an additional stated premium. Fur- 
ther, it may only be done to eliminate 
the three exceptions from liability jp- 
cluding the passenger hazard; to cover 
in the case of an owner’s policy, the 
operation or use of automobiles other 
than those described therein; and to ex. 
tend to ‘such other matters as may be 
approved by the Superintendent.’ In this 
connection although the act has now 
been in force in several. provinces for a 
year, no such ‘other matters’ have yet 
been approved by any Superintendent, 

“Such is a description of the statutory, 
or what are termed the standard, forms 
of motor vehicle liability policy author- 
ized under the new act. In practice only 
one such form of policy is printed and 
that is the owner’s form. In those rare 
cases where it is desired to issue a driy- 
er’s policy, the owner’s form of policy is 
converted into a driver’s form by the 
substitution of a new first or front page, 
although a different form of written ap- 
plication is used. Today upwards of 
90% of all automobile insurance in Can- 
ada is written on the standard forms of 
endorsement and policy in strict accord- 
ance with the act.” 


Provisions of Section 24 

Before closing Superintendent Foster 
referred to section 24 of the act as con- 
taining the radically new provisions re- 
specting the rights of third parties to the 
insurance money under a motor vehicle 
liability policy, the absolute liability of 
insurers to such parties, etc. He felt 
that its nature is such that it will pro- 
voke numerous interesting and important 
court decisions. His description of this 
section follows in part: 

“The section starts off by providing 
that any person having a claim against 
an insured for which indemnity is pro- 
vided by a motor vehicle liability policy 
shall, notwithstanding that he is not a 
party to the contract, be entitled upon 
recovering judgment against the insured 
to have the insurance money applied to 
the satisfaction of his judgment and of 
any other judgments or claims against 
the insured covered by the indemnity so 
provided. Such a person is given express 
rights to maintain on behalf of himself, 
and all persons having such judgments 
or claims, an action against the insurer 
to have the insurance money so applied. 

“It is expressly declared that no cred- 
itor of the insured, e. g., trustee in bank- 
ruptcy, shall be entitled to share in the 
insurance money payable under such a 
policy in respect of any claim for which 
indemnity is not provided by the policy. 

“The section then proceeds to provide 
that no assignment, waiver, surrender, 
cancellation or discharge of the policy, 
or of any interest therein, or the pro- 
ceeds thereof, made by the insured after 
the happening of the event giving rise 
to a claim under the policy, and no act 
or default of the insured before or after 
such event in violation of the provisions 
of this act or of the terms of the con- 
tract, shall prejudice the right of the 
third party claimant to the insurance 
money, or be available to the insurer as 
a defence to any action by such claim- 
ant. Thus the liability of the insurer 1s 
made absolute, as it were, to third par- 
ties.” 





CANADIAN AUTO DEATHS DROP 

Canadian automobile fatalities showed 
an encouraging decrease in 1932 as com- 
pared with 1931. There were 1,111 deaths 
there last year as compared with 1,316 
the previous year. Since 1926, the first 
for which vital statistics of all Canadian 
provinces were compiled on the same 
basis, 1932 was the first year to show 
any significant reduction in deaths from 
automobile accidents. 
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A. W. Marshall Observes 
10th Anniversary Year 





A. W. MARSHALL 


A. W. Marshall, who is president of 
A. W. Marshall & Co. of Newark as 
well as Woodward & Williamson, Inc., of 


Jersey City, one of the oldest agencies 
in the state, is this yezr observing his 
tenth anniversary in the agency field. 


youngest general agents in 
Marshall has energetically 
volume of fire and 
past ten years, 


One of the 
Newark, Mr. 
built up a sizeable 
casualty business in the 
putting special emphasis on_ soliciting 
automobile lines. As a result he con- 
trols a number of important accounts in 
this field. 

Alert to changing conditions and the 
need for additional facilities to round out 
his agency Mr. Marshall earlier this year 
added a life insurance department repre- 
senting the Berkshire Life as general 
agents, which is under the management 
of Otto J. Hebel. This rounds out the 
multiple line facilities offered by this well 
known agency. 


RATE INCREASE WITHHELD 
Mortensen of Wisconsin Wants to De- 
termine NRA Effects in State Before 
Approving Compensation Boost 
H. J. Mortensen, Wisconsin comiis- 
sioner, indicated that the state NRA pro- 
gram will be given ample opportunity to 


prove its ability to increase industrial 
payrolls before an increase of 21.3% in 
compensation insurance rates will be 
granted. 

“If payrolls increase the income de- 
rived by insurance firms will increase, 
thereby relieying necessity of raising 
rates,” Mortensen stated. “Of course, 


these companies must be assured of a 
return that will permit them to continue 
in business and pay compensation.’ 

Following hearings held recently in 
‘which the companies demonstrated need 
for increased rates estimated to: raise 
costs to state employers approximately 
$800,000, the commissioner requested the 
industrial commission to make a survey 
of reported increases in industrial em- 
ployment to determine the justice of the 
companies’ plea. Numerous letters have 
been received from employers urging de- 
lay in raising compensation rates until 
the trend of industrial recovery can be 
determined. 





W. F. SOUDER APPOINTMENT 

The City Securities Corporation of In- 
dianapolis has appointed W. F. Souder, 
Jt, as manager of its insurance depart- 
ment. A University of Virginia grad- 
uate, Mr. Souder has been with the In- 
demnity Insurance Co. of North America 
for the last four years, having served in 
Philadelphia, Washington and the last 
eighteen months in Indianapolis. 


Cc. L. NELSON DEAD 


F. & C. Manager at Louisville Was With 
Company For 43 Years; His 

Active Career 

Nelson, resident manager 

for the Fidelity & Casualty 

years and oldest 


Charles L. 
at Louisville 
for the past forty-three 
man with the company in point of serv- 
ice, died recently of a heart attack. He 
supervised Kentucky, Indiana ‘and Ten- 
nessee. 

Mr. Nelson started as a special agent, 
then became general agent and made 
such a fine record that he was called into 
the home office for a time on_ special 
work. He was active in civic affairs in 
Louisville and was a fine golfer. 





T. M. BRANDLE RE-ENTERS FIELD 

T. M. Brandle, well known Jersey 
City circles and who was in the bonding 
business there up to about a year ago, 
has re-entered the field and opened an 
office under the incorporated name of 
Thomas M. Brandle, Inc. 


G. W. Denmead Views Problems Arising 
From Liability of Joint Tort Feasors 


How the interests of casualty or surety 
companies are affected by the problems 
arising from the liability of joint tort 
feasors was discussed at length by Gar- 
ner W. Denmead, New Amsterdam Cas- 
ualty vice-president and general attor- 
ney, before the new insurance section of 
the American Bar Association last week 
in Grand Rapids. Backing up his views 
with court decisions Mr. Denmead point- 
ed out first that in practically every bond 
executed or in every policy issued there 
is a clause to the effect that upon the 
payment of loss under the bond or policy 
the insurance company shall be subrogat- 
ed to all rights of the principal or as- 
sured to the extent of such payment. 

Mr. Denmead then presented two cases 
where a casualty and surety company is 
vitally interested in the question of lia- 
bility of joint tort feasors. The first 
case, he said, is whether or not a joint 
tort feasor is entitled to indemnity or to 
contribution from another tort feasor, 
and the second proposition to be con- 
sidered is whether a release or a cove- 


nant not to sue given to one joint tort 
feasor releases the others. 

As to this question, the general rule 
may be found in the maxim that no one 
can make his own misconduct the ground 
for an action in his own favor, although 
Mr. Denmead referred to some notable 
cxceptions to this rule. 

Referring to the other feature of joint 
tort feasorship Mr. Denmead said it may 
be stated as a general rule that if a set- 
tlement is made with one joint tort 
feasor whereby the injured party actually 
receives satisfaction for the injury done 
him, this satisfaction is a settlement of 
the entire injury and all of the tort feas- 
ors are released. He observed, however, 
that a number of courts, although con- 
ceding this rule, have held “where it ap- 
pears to have been the intention of the 
parties that acceptance of a payment 
from one joint tort feasor should not be 
considered a payment in full and that the 
instrument given to the one making such 
payment was intended merely as an 
agreement not to sue and not as a re- 
lease, such a transaction does not have 
the effect of releasing such joint tort 
feasors as were not parties thereto.” 
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Insurance Codes 
(Continued from Page 16) 


own choosing, and shall be free. from 
the interference, restraint, or coercion 
of employers of labor, or their agents, 
in the designation of such representa- 
tives or in self-organization or in other 
concerted activities for the purpose of 
collective bargaining or other mutual aid 
or protection. 
(2) No employe and no one seek- 

ing selene shall be required as a 
condition of employment to join any 
company union or to refrain from join- 
ing, organizing or assisting a labor or- 
ganization of his own choosing; and 

(3) Employers shall comply with the 
maximum hours of labor, minimum rates 
of pay and other conditions of employ- 
ment, approved or prescribed by the 
President. 

Child Labor 

Section II. After August 31, 1933, no 
person under sixteen years of age shall 
be employed, except that persons be- 
tween fourteen and sixteen years of age 
may be employed for not to exceed three 
hours a day and those hours between 


7 a. m. and 7 p. m., in such work as 
will not interfere with hours of day 
school; provided, however, that where a 


state law prescribes a lower minimum 
age, no person shall be employed in such 
state below the age specified by such 
state law. 

Article III]. Hours of Employment 

(a) Not to work any employes en- 
gaged in the business of insurance for 
more than 40 hours in any one week 
except outside representatives consisting 
of adjusters, appraisers, collectors, in- 
vestigators, inspectors, service engineers, 
special agents, solicitors, raters and pa- 
trol or salvage corps operators co-oper- 
ating with municipal fire departments, 
whose time and duties for the most part 
are outside of the office. 

(b) The maximum hours fixed in the 
foregoing paragraph (a) shall not apply 
to employes in a managerial or exe cutive 
capacity and to their technical assistants 
who now receive more than $35 per 
week; nor to guards and watchmen em- 
ployed to safeguard securities; nor to 
arson investigators, adjusters, inspectors, 
or patrol or salvage corps operators nor 
for an aggregate period not exceeding 
eight weeks in any one year to employes 
on emergency work incident to the prep- 
aration of annual statements or special 
data required by the respective states in 
their supervision of the insurance busi- 
ness or to extra work in offices on ac- 
count of an unusual number of loss 
claims or to special work where restric- 
tions in hours of highly technical work- 
ers would unavoidably hamper opera- 
tions. 

Article IV. Wages 

Employes engaged in the business of 
insurance shall be paid not 

1. (a) Less than $15 a week in any 
city of over 500,000 population or in the 
immediate trade area of such city; 

(b) Less than $14.50 a week in any 
city between 250,000 and 500,000 popula- 
tion or in the immediate trade area of 
such city; 

(c) Less than $14 a week in any city 
between 2,500 and 250,000 population or 
in the immediate trade area of such city; 

(d) In towns of less than 2,500 popula- 
tion all wages shall be increased by not 
less than 20%, provided that this shall 
not require wages in excess of $12 a 
week 

2. (a) Messengers may be paid not 
less than 75% of the minimum wages 
above specified 

(b) Junior file clerks for a period of 
six months after employment may be 
paid not less than 75% of the minimum 
wages above specified. 

Employes referred to in Sections 2(a) 
and 2(b) shall not exceed 10% of the 
total number of employes. 

Article V. General 

Population for the. purpose of this 


agreement shall be determined by ref- 
erence to the 1930 Federal Census 
The provisions of this code may upon 


NRA Cate Fevendily Resseod 


It is not expected that casualty com- 
pany home offices will find it neces- 
sary to make very many readjust- 
ments due to the signing of the NRA 
insurance code late last week by Re- 
covery Administrator Johnson. Most 
of them have been paying the mini- 
mum weekly wage of $15 to their cler- 
ical help and the maximum require- 
ment of forty working hours in any 
one week has met with generally fa- 
vorable approval. As a result this 
week postmen were busy delivering | 
the NRA blue eagle insignias to com- | 
pany offices and in New York the in- 
surance district appeared to be 100% | 
represented. 

While identical codes were submit- | 
ted to General Johnson by the Na- | 
tional Board of Fire Underwriters and 
the Association of Casualty & Surety 
Executives there are a few minor dif- | 
ferences as to the exceptions under 
the “Hours of Employment.” In the 
casualty code, for example, employes 
handling mortgages and real estate 
were among those exempt from the 
forty hour maximum requirement; in 
the fire code the exceptions included 
patrol or salvage corps operators co- 
operating with municipal fire depart- 
ments. 

It is brought out in both fire and | 
casualty codes that their provisions 
may be modified, with the approval of 
the President, as changes in circum- 
stances or experience may indicate. 





petition of the National Board of Fire 
Underwriters be modified, with the ap- 
proval of the President, as changes in 
circumstances or experience may indi- 
cate. 

This code shall become effective when 
approved. 


General Brokers’ Code 


The executive committee of the Gen- 
eral Brokers’ Association of the Metro- 
politan District, Inc., last week adopted 
a code to be effective when approved in 
Washington, which with respect to labor 
provisions, child labor, hours and em- 
ployment and wages is practically identi- 
cal with the code of the National Board. 
However, the brokers’ association in its 
code inserted the following three para- 
graphs: 

“No insurance brokerage licensee or 
insurance carrier shall give to or share 
with any unlicensed individual, partner- 
ship or corporation any part of any brok- 
erage commission or any consideration 
in the form of rebates, concessions or 
otherwise, excepting broker rage service. 

“Nothing in the foregoing shall be 
construed as prohibiting any dividend 
paying lel carrier from declaring 
the usual dividends. 

“In submitting or subscribing to this 
code, insurance brokers do not thereby 
agree to accept or to comply with any 
other requirements than those herein 
contained or waive any right to object 
to the imposition of any further or dif- 
ferent requirements or waive any consti- 
tutional rights.” 


Marine Agreement 
(Continued from Page 28) 


tive, effective and binding upon the sub- 
scribers, where and with such exceptions, 
and as and from such date as shall be 
named by the joint committee, by two- 
thirds vote of wall the members of said 
committee, but such date shall not be 
prior to October 1, 1933. 

“Any subscriber may terminate his 
subscription to this agreement as of the 
last day of any calendar year after the 
year 1933, by giving written notice to 
the executive secretary, not less than 
ninety (90) days preceding such Decem- 
ber 31. Such subscriber shall, however, 
be liable for its pro rata share of ex- 
penses for the period between the last 
assessment date and the effective date 
of resignation. 

“The cancelation or modification of 
contracts by which insurance is effected, 
which are not in conformity with the 
annexed definition and interpretation and 
are outstanding on the date on which 
this agreement becomes effective, shall 
be dealt with as the aforesaid joint com- 
mittee shall direct. * * 

Article XII. Amendments 

“This agreement may be amended by 
an affirmative vote of two-thirds of the 
subscribing companies taken by mail, 
(each subscribing company to have one 
vote), provided that not less than twenty 
days’ written notice of the text of a 
proposed amendment, approved by three- 
fourths of the members of the joint com- 
mittee, at a regular or special meeting, 
has been mailed to each subscriber.” 


Addition to Text of Definition 


The present text of the definition and 
interpretation, stating what may and may 
not be classified as marine risks, is prac- 
tically identical with that adopted by the 
National Convention of Insurance Com- 
missioners in June in Chicago and pub- 
lished in full in The Eastern Under- 
writer on June 9. One addition is an in- 
terpretative note agreed to by the fire, 
casualty and marine insurers with re- 
spect to covering imports and exports. 
Those two sections of the definition are 
published herewith: 


“1. Marine and/or transportation policies may 
cover under the following conditions: 
“A. IMPORTS 

“1. Imports on consignment may be covered 
wherever the property may be and without re- 
striction as to time, provided the coverage of the 
issuing companies includes hazards of transporta- 
tion, 

“A shipment ‘or consignment’ shall mean 
property consigned and intrusted to a factor or 
agent to be held it. ‘is care, or under his con 
trol for sale for account of another or for 
exhibit or trial or approval or auction, and if 
not disposed of, to be returned. 

“2. Imports not on consignment in such places 
of storage as are usually employed by import 
ers, provided the coverage of the issuing com 
panies includes hazards of transportation. 

“Such policies may also include the same cov 
erage in respect to property purchased on C. J. 
F. terms or ‘spot’ purchases for inclusion with 
or in substitution for bona fide importations. 

“An import, as a proper subject of marine or 
trasnportation insurance, shall be deemed to 
maintain its character as such so long as the 
property remains segregated in the original form 
or nackage in such a way that it can be identi 
fied and has not become incorporated and mixed 
with the general mass of property in the United 
“totes, and shall he deemed to have heen com- 
pleted when such property has been: 
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(a) Sold and delivered by the importer, { 
tor or consignee; or 

“(b) Removed from place of storage as de. 
scribed in paragraph ‘2’ above and placed on 
sale as part of importer’s stock in trade at 4 
point of sale-distribution; or 

“(c) Delivered for manufacture, processing or 
change in form to premises of the importer or 
of another used for any of such purposes, 
“a EXPORTS 

“1. Exports may be covered wherever the 
property may be without restriction as to time. 
provided the coverage of the issuing companies 
includes hazards of transportation. 

“An export, as a proper subject of marine or 
transportation insurance, shall be deemed to ac. 
quire its character as such when designated or 
while being prepared for export and retain that 
character unless diverted for domestic trade, and 
when so diverted, the provisions of this Ruling 
respecting domestic shipments shall apply, pro 
vided, however, that this provision shall not 
apply to long established methods of insuring 
certain commodities, e. g., cotton.” 

The interpretative note dealing with 
the aforementioned sections is worded 
as follows: 

“1. In the interpretation of the pro- 
visions of Sections A and B of the def- 
nition and interpretation as applied to 
any particular business or policy, due 
weight shall be given to the spirit of the 
said definition, which is, that in order to 
make the storage risk on the property 
insured a proper subject for coverage 
under a marine policy, the storage risk 
must be incidental to the transportation 
risk. Where the transportation risk is 
incidental to the storage risk, then it is 
not a proper subject for coverage under 
a marine contract. 

“Among the tests by which the fore- 
going may be judged are: 

“(a) Where the premium charged on 
an entire policy is less or only equal to 
what would have been received on the 
storage portion at the filed rates for fire 
insurance. This fact shall be considered 
as prima facie evidence that the trans- 
portation risk is incidental to the stor- 
age risk and that the policy does not 
come within the spirit of the definition, 
unless this factor is outweighed by other 
considerations. 

“(b) Where the rate of premium 
charged under the policy for the storage 
portion of the risk is less or only equal 
to what would have been charged under 
the rates promulgated by recognized fire 
rating organizations, this fact shall be 
considered as prima facie evidence that 
the policy does not come within the spirit 
of the definition, unless this fact is out- 
weighed by other considerations. 

“2. In the consideration of specific 
cases, due weight should be given to all 
surrounding circumstances, — including, 
among others, the elements of premium, 
rate and time in storage.” 
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Group Accident Policy In 
Refining Co.’s NRA Program 


Group accident and sickness insurance 
furnished to employes is part of the Corn 
Products Refining Co.’s program under 
the National Industrial Recovery Act. 
This company is giving free to employes 
paid on an hourly basis the protection 
afforded to wages by group accident and 
sickness coverage, according to George 
M. Moffett, president of the company. 
The insurance. effective immediately, is 
written in the Travelers, which also car- 
ries a group life plan on the company's 
personnel amounting to $10,000.000. 

There are about 2.400 employes who 
will be affected, in plants at Argo and 
Pekin, Ill., North Kansas City, Mo., and 
Edgewater, N. J. The Corn Products Re- 
fining Co. is one of the country’s largest 
manufacturers of starch and syrups. 

This action of the Corn Products Re- 
fining Co., it is understood, was taken 
after a study was made of the provisions 
of the National Recovery Act. The com- 
pany not only desired to conform to its 
provisions, which it already has been liv- 
ing up to in its operations, said Mr. Mof- 
fett. but to go further in its relation with 
employes. 
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